












































DIRTILILS 


are PROFLTABLE 


Many a mill supply distributor isn’t aware of the profit in twist drills because 
the margin is not large. Remember that the sales expense is very low. 


But here is a way to make the present profit even greater. Concentrate all your 
small tool business with Greenfield. It ean be done more profitably than ever 
before because the newly developed Greenfield drill is making such a remark- 
able showing in competitive tests that the demand for it is growing daily. 

Drills can be shipped to you along with your orders for screw plates, taps and 
dies, and thus you save buying time, shipping room expense, bookkeeping, 
accounting and other incidentals. 


CORPORATION 


GREENFIELD, MASS.,U.S.A. 





New York: 15 Warren St.. Canadian Plant: 


Greev ‘eld Tap & Die Corp. 
of Ca Ada, Ltd., Galt, Ont. 


Detroit: 
Chicago: 


S80 Canavan St; ‘Was 
611 W. Washington Blvd., aggre t est 








GREENFIELD’S 


Small Tool Lines 


TAPS 

DIES 

SCREW PLATES 
TWIST DRILLS 
PIPE TOOLS 
REAMERS 
GAGES 


Simplify Your Selling 


Noaurhwnhnd = 
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Mill Supplies 


Believes— 


1. More selective 
selling is necessary. 


2. Industrial distrib- 
utors should sell in- 
dustry on their eco- 
nomic necessity. 


3. Local group meet- 
ings should be held 
frequently for they 
are helpful in com- 
bating price-cutting, 
territory - jumping 
and other evils. 


4. Suggested resale 
prices should be set 
up and lived up to 
wherever possible. 


5. Manufacturers 
should establish defi- 
nite, national sales 
policies. 
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“YOUR*DISTRIBUTOR SERVES INDUSTRY 
ECONOMICALLY” : : : This has been an ALLEN axiom in 


* selling Hollow Screws for 20 years. 
It has been the basis of Allen expansion and the development of the hollow 
screw market. No other policy, we believe, could achieve such complete, 
aggressive distribution of the Allen product or related products. The Distribu- 
tor has built up the Allen business as his own; his profits stabilized by a con- 
sumer demand unique in industrial buying. And that still holds today! 


THE ALLEN MFG. COMPANY, Hartford, Conn. 
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“VMake Our Warehouse 
YOUR Warehouse 





























































Above—Mr. G. A. Voorhies and Mr. W. F. Burr, of The 
Youngstown Rubber Products Company of Youngstown, Ohio. 
This company’s services are of a definite economic value to 
the prosperity of its business territory. 


UR WAREHOUSE properly used will save you. the con- 

sumer, payroll expense. Even when space is available 

some one must be in attendance to maintain order and check 

merchandise items in and out of stock. With us it’s a matter 

of daily work, and wherever the functions are duplicated, 
waste effort is the result. 








if consumers would use us more our services and prices 
would become even more attractive. We recommend Republic’s 4a 
Belting—Hose—Packing—Molded and Lathe Cut Goods.” 














—f 








The above statement is characteristic of those made by prominent dis- 
tributors all over the country. Itexplainsin part how the Industrial Supply 
Distributor, helping to solve the important problem of broad markets 
and economical distribution, upholds high quality, maintains fair prices 
and saves needless efforts on the part of both consumerand manufacturer. 


THE — 
REPUBLIC RUBBER CO. 


Youngstown 
Ohio 














| REPUBLIC means 
the Best Mechanical 
Rubber Goods @& 


Republic has had many years 
experience in developing mold- 
ed goods for nearly every known 
purpose. This experience, plus 
sufficient equipment to handle 
all kinds and sizes of material 
promptly, is your best reason 
for submitting your molded 
goods problems to Republic’s 
representatives. 
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DIAMOND 


RUBBER CO. 


INDUSTRIAL NEWS 





Diamond Distributors Serve Industry 
Keonomically—and with profit 





HESE DRIVES—very different in 
their requirements—were belted 
by Diamond Distributors with Lynx 
Belt. This resulted in real economy 


to the users, and a corresponding 
profit to the Distributors. 

It is inevitable that a customer 
should return to the merchant who 
has sold him a satisfactory article 
at a more economical cost than he 
has been in the habit of paying. 

The owner of the stave plant shown 
above found that Lynx Belt operated 
his drives more satisfactorily and more 


economically than leather. As a re- 
sult, when his new mill was built, the 
Diamond Distributor received orders 
for the entire belting equipment. 
Drives, like the one shown at the 
right, are ordinarily belted with 
heavy canvas belts, at a high price. 
Here, too, a Diamond Distributor is 
securing additional profitable busi- 
ness because of the economical ser- 
rendered his 
Diamond Lynx Belts. 


vice customer with 


We need additional distributors to 
service inquiries and share the profits. 


Endless Lynx Belt, 8’ 5-ply, sold by P. C. 
Prousnitzer of Little Rock, to drive a pair 
of 38” cut-off saws in the M. L. Sigman 
Stave Plant at Monticello, Ark. A high 
speed drive correctly belted with Lynx. 











Endless Lynx Belt, 18 8-ply, sold by 

Nelson Hardware Co. of Roanoke, Va., 

to Roanoke-Webster Brick Co. of that 

city. A heavy drive correctly belted 
with Lynx. 














Diamond 


RUBBER BELTING tr HOSE . PACKING 





THE DIAMOND RUBBER COMPANY, INC. 


Akron, Ohio 


Branches as follows: INGHEE. 65 ntcieas mi viesigieconcie 
AKRON ATLANTA . KANSAS CITY . NEW YORK *s 
BOSTON . PHILADELPHIA . DALLAS . CHICAGO Firms wane. «« - - + aati 


LOS ANGELES SEATTLE 


SAN FRANCISCO 





FE eee aaa 


THE DIAMOND RUBBER CO., INC., AKRON, OHIO. 


Gentlemen: If Lynx Belt is an unusually good proposition for the Dis- 
tributor, please explain why. 
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HERE are millions of bolts and nuts 
i. every day. They must all be 
pretty good to get by. Then, why alll 
AT CMIUMe] oYolUl ake Mm eXelaitatl (olam olgelatek- 


WVAVZ=\ | Poy at =¥il o} ge] ate Ml ave lim of--Ta dato\'\Z: mre] 
over the world for close to eighty-five 
years. They can’t all be that good. 


RUSSELLF=BURDSALL & WARD 
BOLT AND NUT COMPANY 


ROCK FALLS, ILL. PORT CHESTER, N.Y. CORAOPOLIS, PA. 


PHILADELPHIA - CHICAGO + DETROIT - SAN FRANCISCO + LOS ANGELES + SEATTLE - PORTLAND 
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TheBest\alves & hanes 








QHIs statement 


must interest 


you as the man re- 
sponsible for specifying the 
valves and fittings. We know 
from long experience that drop 
forged steel is better than any~ 
other metal for high pressures and 


temperatures. Many of the large power plants, oil refineries and other industries where safety, 
strength and accuracy are vital, have adopted VOGT as standard. There is a drop forged steel 
valve and fitting for every need and a large stock is always carried on hand in every size for 
immediate shipment. We have prepared a complete illustrated catalog showing the entire line 
of Vogt Drop Forged Steel Valves and Fittings which will be sent upon request. 


Ve Drop Forged Steel 
odgt VALVES XFITTINGS 
- 


HENRY VOGT MACHINE CO. 





¢ Ask for Catalog F-6 


INCORPORATED 
LOUISVILLE, HY. 
New York Chicago Philadelphia Cleveland Dallas 








Manufacturers of: OIL REFINERY EQUIPMENT, DROP 
FORGED STEEL VALVES i tg WATER P 
TUBE AND HORIZONTAL TURN TUBULAR 


BOILERS, ICE MAKING AND’ REFRIGERATING 
MACHINERY 
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Will Settle Your Drill Questions 
Send for Them. 


4 





HERE is only one way to buy drills wisely — hole” test in your own plant... quickly. . . easily 
only one way to be sure you are securing the ... conveniently with forms and instructions we 
most holes for your money. have prepared. Spaces are provided for noting 
Put several makes of drills on your presses the performance of each drill. And by follow- 
and compare them on the basis of “cost per ing the method outlined anyone can arrive at 
hole” drilled. the cost per hole for various makes of drills on 
Uncertain opinions, JOUT OWN operations. 


arguments, claims fade We urge this test because we want you to 
away before the facts prove the superiority of Cleveland drills and 
and figures such a test reamers for yourself. The forms are free and 
brings to light. You will be mailed you on request without obligation. 
can make thecost per § Use the coupon below. 


TWIST DRILL 
COMPAN Y 
=) CLEVELAND 


NEW YORK-CHICAGO-LONDON 
TRADE MARK REG. U. S. PAT. OFF. AND FOREIGN COUNTRIES SAN FRANCISCO 


SPECIALISTS IN TWIST DRILLS AND REAMERS 











THE CLEVELAND TWIST DRILL COMPANY, Cleveland, Ohio 


Send us your forms for making the “cost per hole test.” 1Cle-Forge H.S. Drills DPeerless H.S. Reamers 


Name aye 


Company Name 


Address _- Sa a a cs RN tg NN ah al Ed WA hE a hs oh len ED Ms ee Se | 


Copyright 1930 by The Cleveland Twist Drill Co. 
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Let us 


reduce your 


material 
ns costs 


Aerial 


Tra nsportation 
i 








WILLIAMSPORT WIRE ROPE CO. 


Main Office and Works: 
WILLIAMSPORT, PA. 





WIRE ROPE BRIDGES 


for temporary and permanent use have sold 
themselves to engineers and highway builders 
everywhere. They are substantial, economical, 
easily erected, do not easily wash out and for 
permanency they will rate well with all other 
methods. 


Write for literature and facts. If you have a 
bridge job—get our free engineering service and 
prices. 


General Sales Office: 


PEOPLES GAS BLDG., CHICAGO 
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WHERE THE G.I. M. HAS BEEN 


PRODUCTION COSTS 


Well known in industry are the ; 


economies of the G.T.M.—Good- 
year Technical Man. He is a rub- 
ber expert who sits in on all jobs 
with a veteran’s knowledge of 
manufacturing problems. He 
knows costs. He knows produc- 
tion. Whether it is movement of 
goods, air, liquids, or engine 
power, by skilful specification of 
Mechanical Rubber Goods he re- 
duces expense and avoids loss. 
Swift, smooth, low-cost produc- 
tion is his goal. Many plants 


ARE LOWER 


similar to yours enjoy new operat- 
ing freedom from his work. See 
the G.T.M. to stop those costly 
leaks. 

The low-cost installation of 
plant hose is a G.T.M. specialty. 
He has specified Goodyear Air, 
Water, Steam, Welding, Fire, and 
Suction Hose for greater plant 
efficiency in countless plants. He 
has installed Goodyear Packing 
for the conservation of power. 
He has created greater smooth- 


.ness of operation with Goodyear 


THE GREATEST NAME 


Conveyor and Elevator Belting. 
For high-speed drives he has in- 
troduced many businesses to new 
low-cost levels with the revolu- 
tionary Goodyear Endless Com- 
pass Belt—a belt with a core of 
cord. The G.T.M. knows your 
problems. He is your man, ready 
for your job. 

For full information on savings 
the Goodyear Technical Man can 
bring to your business, write to 
Goodyear, Akron, Ohio, or Los 
Angeles, California. 


IN RUBBER 





BELTIN 
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“R Ss 
or many years, we stock 
brush business seriously. ' 


“A few years ago. we became 
Manufacturing Company. f 
prospect. Here, surroundir 


“We determined to build 

point was simplification b 
Mr. P. O. Boylan (best known 
as“ Pete” Boylan), sales man- 
ager of The W. M. Pattison 
Supply Co., Cleveland, Ohio. 


“Now, our salesmen have 1 
satisfactory. As profit-y 


Osborn can | 
area you ser 


THE O58 


5401 HAMI 


Sales Branches: 


THE OSBORN POLICY 


3 POINT SELLING meet : THE W. M. PATTISO!l 
MANUFACTURER TO DISTRIBUTOR TO CONSUMER & : . 
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IDWW ccce 
salesmen have 


brush-Selling habit” 


says “Pete” Boylan 


we stocked three or four lines of brushes. We didn’t take the 
riously. What business we secured, just drifted in.” 


e became “brush conscious”, thanks to“ Mike” Pecsok of TheOsborn 
mpany. He pointed out that every one of our customers was a brush 
rrounding us, was a profitable market, waiting for us to develop.” 


o build this business on a solid foundation. The logical starting 


cation by concentration on the quality line of Osborn Brushes.” 










en have the brush-selling habit. Our brush business is eminently 
profit-makers, Osborn Brushes have proved their merit.” 


orn can help YOU develop your brush business in the 
1 you serve. If you don't believe US, ask “Pete” Boylan. 


E OSBORN MANUFACTURING COMPANY 


(INCORPORATED 


‘1 HAMILTON AVENUE - CLEVELAND, OHIO 


s Branches: New York - Detroit - Chicago - San Francisco - Los Angeles 


One of the show windows of The W. M. 
Pattison Supply Co. of Cleveland. Following 
a well-defined plan of concentrated selling of 
Osborn Brushes, this distributor has made the 
brush business a leading profit-maker. 


aU PPLY CO. 





12 MILL SUPPLIES 





8 Checking Points 
for the 


Shovel Buyer 


Don’t take our word for it. Conduct 
your own comparative tests—bear- 
ing in mind these eight vital points. 











2 , Balance 











Try this on your (3 _ 
Steam Roller... 


LACE a Wood’s “Moly” Shovel upside down on a concrete 
roadway. Run over it three or four times with a ten ton steam 
roller. Could you think of a more merciless test? 





Step 








A contractor, “from Missouri”, tried it . . . fully expecting the 


shovel to come out flatter than a pancake. But the ten tons of 
steel rode over it with no visible effect. ‘ r 

ft “ Uniformity 
When it comes to hardness and toughness in a shovel the superi- 


ority of the “Moly” is indisputable. Comparative tests, both in 
the laboratory and on the job, prove “Moly” to be from two to 
six times stronger than any other shovel made... . and far 
lighter for a given strength. 











If your shovel needs call for inexpensive carbon steel shovels, Service 
you'll find none better than Wood’s “Piqua.” If you need medium- Record 
priced, heat-treated shovels, you'll find none equal to “Big Fist.” 
But call on “Moly” (H. K. Wood’s Mo-/yb-den-um Steel Shovel) 
if you want the strongest, longest wearing shovel of them all. 
THE WOOD SHOVEL AND TOOL COMPANY 7 Reliability 
PIQUA, OHIO of Dealer 











Wood'sShovels 


“Moly” —“Big Fist” —“Piqua” 
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ANEW IMPROVED 
BELT LACING 





Why Let 


*U. S. Patent 1,653,791 Other Patents Pending. 






. . . Canadian 
Patent 284,207 Other Patents Pending. 


Loose Belt Hooks Cripple Production? 


“aes Woes 


Perfect alignment of hooks certain. 
Prevents end hooks breaking loose, 
damaging machines and _ injuring 
hands. Flush fitting of bar with 
belt reinforces connection. 





: 
| 





| 


With each box of Safety Belt Hooks 

you get a specially made pair of 

nippers for cutting steel binder 

bars. Eliminates waste and pro- 
tects hands. 


Production moves smoothly on. . 
on schedule. 


. right 
Suddenly, despite the presence 
of a belt shifter, a thoughtless worker shifts 
a belt with his hand! A frayed belt hook 
catches it. The result is an injured hand 

. an idle machine . .. a disrupted produc- 
tion schedule ... and red figures on the cost 
sheets. 


Loose belt hooks are doing that every day. 
Such an accident has happened often in your 
own plant. How often? You may not know 
because facts and figures were never given 
vou. But we know that comparatively few 
plants have rid themselves of that menace 
because Safety Belt Hooks are a new devel- 
opment. They alone can provide you with 
protection from such accidents. 


Steel Binder Bars, an exclusive feature of 
Safety Belt Hooks, hold each hook firmly 





PRICES 
No. 3-4 for belts not over %” thick... .$1.35 per box 
No. 5 for belts not over 5/16” thick... 1.65 per box 
No. 6 for belts not over 34” thick..... 1.95 per box 
10% discount on orders for 25 boxes in one delivery. 


In ordering direct kindly mention jobber’s name. 


SAFETY BELT-LACER CO. 


Factories Bldg. - Toledo, Ohio 


in place preventing frayed hooks, injured 
workers and damaged machines. 

This one feature alone is well worth a 
thorough investigation of your belt lacing 
equipment. 

But there are other savings which they 
produce, too. Uniform pull with minimum 
beit weakness. Waste is eliminated because 
each hook is firmly held in perfect align- 
ment. Belt ends are reinforced. 
operations, cut and lace. 


Just two 


It will pay you to specify 


Hooks the next time you order. 


Safety Belt 


3-4 





MAIL ' 
INA 6 
TRIAL ORDER 

TODAY 
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Sell The Metal 


Over 5000 Manufacturers 
Specify for Bearings 


You will find Bunting Quality Phosphor Bronze Bushing Bearings in the products of over 5,000 
leading machinery manufacturers. Millions and millions of Bunting Quality Phosphor Bronze 
Bushings and Bearings are assembled into the world’s finest machines every year. 

























This is one reason why those mill supply wholesalers who carry in stock Bunting 
Quality Phosphor Bronze Cored and Solid Bars are doing a constantly increasing, prof- 
itable bearing metal business. They are selling a proved, known and appreciated 
bearing metal of accepted highest quality. Engineers already know it and 
machinists everywhere are fast learning that there is an outstanding 
difference between “bearing metal” as they have known it and 
Bunting Quality Phosphor Bronze —the perfect bearing metal 
scientifically developed in years of patient and costly re- 
search. Bunting Quality Bronze saves time, material and 
labor in the machining operation, but—still more 
important — it produces a finished bearing or part 
that justifies every hope and expectation. If 
you are selling Bar material, check your 
volume of sales and see if satisfactory — 
then write to Buntihg for details. 


There Are 


SS 


Stock Sizes 


Write for our limited 
distribution deal 


The Bunting Brass & Bronze Co. 
TOLEDO, OHIO 
Branches and Warehouses at: 
NEW YORK CHICAGO BOSTON 
Philadelphia San Francisco 


CORED and SOLID BRONZE BARS ane 
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Fp eS 
‘WORTHINGTON 
DEALER LINE 


WY 
CENTRIFUGAL PUMPS 
Plain and Ball Bearing 


DIRECT-ACTING 
STEAM PUMPS 
Simplex and Duplex 


*. DUPLEX PISTON 
POWER PUMPS 


TRIPLEX 
PLUNGER PUMPS 


AIR and VACUUM PUMPS 


VERTICAL COMPRESSORS 
Air and Water Cooled 


HORIZONTAL COMPRESSORS 
Steam and Belt Driven 


MULTI-V-DRIVES 
RY» 











IV’ see that Worthington man 


ITY the poor Purchasing Agent... or swear at him if you'd rather. But in any case remember 

that all day long a string of salesmen come and go, trying to tell their stories, hoping to sell 
their goods . . . and making the P. A.’s life one incessant interview. You can’t really blame him 
when he sends out word, “Too busy to see you.” In self-defence he must limit his interviews. And 
here’s how the wise P. A. is doing it: 


He is seeing the men who represent recognized concerns. Out of every dozen cards sent in, 
he will pick one or two. And the man who is fortunate enough to carry the Worthington 
name always gets in. Worthington Dealers use the Worthington Line as a leader. It paves the 
way for increased sales in the other lines they carry. The confidence instilled through their 
association with Worthington leads to a greater volume of sales per customer . . . the only 
sure road to increased profits. 


Worthington has room for a few more wide-awake, progressive dealers. Perhaps you are 
one of them. Write today for information on the Worthington Dealer Plan. 


WORTHINGTON PUMP AND MACHINERY CORPORATION 


Executive Offices: 2 Park Avenue, New York, N. Y. 
GENERAL OFFICES: HARRISON, N. J. 


WORTHINGTON 
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uses everywhere ca 
on Body Gates; both 
d, and stocks at 


assure prompt 


upply ho 
nish Jenkins Ir 
flanged and screwe 


convenient points 


eo: 


—————_— 
THE DRIVE IS ONS 












| sem Each VALVE 


carries its own credentials 
RATLD pre we tow os 4 — om 





[omc Eacu and every 


valve is tested —then certified 





to boost your turnover 


of Iron Body Gates 








Get ready to realize a quick and 
profitable turnover in Jenkins Iron ——— 


“eee Body Gate Valves. This new Jenkins —— 

-" = campaign will help supply houses Se 
‘ahins . . . . S 

boost their iron valve business. Jenkin 














The drive is on, and during July, 








August and September the advertise- 
Bae How certiFieD ments shown on this page will “call scl EACH VALVE 


VALVES benefit you... > “WH: gs itself... 
= on” more than a million valve users —— 





AtyMas y 








— potential customers of the 
supply houses. 


Write today for full details about 
Jenkins “Certified” Iron Body Gate 
Valves and this campaign to help 
you cash in. 


JENKINS BROS. 











80 White Street 524 Atlantic Avenue 133 No. Seventh Street 
NewYork, N.Y. Boston, Mass. Philadelphia, Pa. 








646 Wash. Blvd., Chicago, Ill. 1121 No. San Jacinto, Houston, Texas 





JENKINS BROS., Limited, Montreal, Canada; London, England 


Pas C aa al cd Factories: Bridgeport, Conn.; Elizabeth, N.J.; Montreal, Canada. i : 1 
i AERTIFIED for your A GLANCE tells you 


protection, identified for convenience 


* 
the valve ratings for steam-oil-water-gas 


Jenkins 


VALVES 
Since 1864 





Jenkins § 























With Which Is Consolidated INDUSTRIAL DISTRIBUTOR AND SALESMAN 
FOUNDED IN 1910 BY ELMER CRAWFORD 
And Combined With Mill Supply Salesman, Founded by Ernest H. Smith 
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HE Joint Merchandis- 
ing Committee of the 
Mill Supply Business 


met in St. Louis, June 10, to 
check up on the progress 
which was being made in 
getting distributors and 
manufacturers be hind the 
suggested merchandising and 
advertising campaign and 
determine the next steps to 
be taken. This campaign, 
designed to sell industry on 

the economic necessity of the C 
distributor, was thoroughly 

outlined in the report, “Your 

Committee Recommends,” 


& a 
which was mailed to 3300 
members of industrial dis- 
tribution on May 19. 


While an excellent begin- 
ning had been made at the S 
time of the St. Louis meet- 
ing, in the form of pledges QO ; } ' ; 1tte ec 
from more than 60 distribu- 
tors and manufacturers to 
contribute to the campaign, 


e 
it was deemed necessary to 
° e 
determine upon a plan to S il nN CM OU 
follow-up the work which 


had already been accom- 
plished. 
After a thorough discus- 


sion of the various methods (More than 85 distributors and manufacturers 


which could be used to ob- 


he at ior te oe CC subscribed to the proposed plan outlined 
chandising and advertising gg the report, ‘* Your Committee Recommends 


campaign, it was decided to 
send out a series of five 





postal cards to those who had received the original and advertising plan to distributors and manufacturers. 


report, “Your Committee Recommends,” requesting D. W. McAllen agreed to set up group meetings in 
them to take action on it. Bridgeport and New Haven, Connecticut; Springfield, 


In addition to the card follow-up, a series of group Worcester, and Boston, Massachusetts; Philadelphia 
meetings are to be held to sell this merchandising and Scranton, Pennsylvania; and Buffalo, Syracuse and 


17 








Rochester, New York. 
C. A. Channon was 
asked to further his 
activities in Chicago 
and Milwaukee and in 
addition to handle all 
of Illinois with the ex- 
ception of the Southern 
part, the state of Wis- 


consin, Detroit and 
Toledo. 
The Southeastern 


territory was assigned 
to Alvin Smith; J. L. 
Pitts was asked to 
handle Louisiana, 
Arkansas, and the city 
of Memphis; F. M. 
Archer was made re- 
sponsible for Eastern 
Kentucky and South- 
ern West Virginia; 
H. R. Ireland and F. J. 
Hofacker were to han- 
dle Indiana, Southern 
Illinois, and the city of 
Louisville; R. K. Han- 
son was assigned Pitts- 
burgh, and L. G. 
Puchta the state of 
Ohio and Lexington, 


Kentucky. 
It was also suggested 
that W. C. Allen be 


asked to get in touch 
with distributors in 
Seattle, San Francisco, 
and Los Angeles on his 
trip to the Pacific 
Coast. 

The committee felt 
further that the indi- 
vidual help of distribu- 
tors and manufacturers 
who have already sub- 
scribed to the plan 
should be enlisted to 
help put the program 
across. 

A. E. Paxton re- 
ported on the coopera- 
tion which is being ac- 


corded the campaign by the trade press. 
publications 
lending support are Mitt Supp ies, In- 


Among these 


Subscribers 
to the Merchandising Plan 


Distributors 


Leighton Supply Company 
Trimble & Lutz Supply Co. 
E. W. Bromwich Supply Co. 
Great Lakes Supply Company 
Cleveland Tool and Sup. Co. 
The Klinger-Dills Company 
General Supply & Mach. Co. 
Samuel Harris and Company 
Superior Supply Company 
The Cavanaugh Company 
Queen City Supply Company 
Page, Steele, and Flagg Co. 
The Danser Manufacturing 
and Supply Company 
Joseph Woodwell Company 
Maddock and Company 
Lewis E. Tracy Company 
Wessendorff, Nelius Company 
Weaks Supply Company 
San Antonio Machine and 
Supply Company 
Barrett-Christie Company 
H. M. Ellsworth Company 
Lewis Supply Company 
Smith-Courtney Company 
W. J. Holliday and Company 
McMullen Machinery Co. 
C. M. McClung Company 
Carolina Mill Supply Co. 
Appomattox Iron Works and 
Supply Company, Inc. 
R. C. Duncan Company 


The Charlotte Supply Co. 
Fort Worth Well Machinery 
and Supply Company 
J.M.Tull Rubber & Supply Co. 
The National Supply Co. 
Georgia Supply Company 
Fred K. Blanchard, Inc. 
W. W. Hite and Company 
The White Tool & Supply Co. 
Nott-Atwater Company 
Noland Company, Inc. 
Pickett Hardware Company 
W. P. and R. S. Mars Co. 
Henry A. Petter Supply Co. 
Alabama Mach. & Sup. Co. 
Colcord-W right Machinery 
and Supply Company 
Alamo Iron Works 
Charles H. Besly and Co. 
The Ross-Willoughby Co. 
Evansville Supply Company 
Somers, Fitler and Todd Co. 
Kester Machinery Co. 
Moore-Handley Hdwe. Co. 
Nashville Mach. & Supply Co. 
The C. S. Mersick and Co. 
Vonnegut Hdwe. Co. 
Geo. Worthington Co. 
Capen Belting and Rubber Co. 
Neill, LaVielle Sup. Co. 
J. and C. Ernst 
Seward and Co. 
E. B. Hayes Mach. Co. 


Vianufacturers 


The Vortex Mfg. Co. 
Chattanooga Wheelbarrow 
Company 
The Republic Rubber Co. 
Baeder Adamson Company 
Black and Decker Mfg. Co. 
Hyro Manufacturing Co. 
W. S. Nott Company 
Monarch Metal Company 
The Holo-Krome Screw Corp. 
H. V. Hartz Company 
Alexander Brothers, Inc. 
Vincent Steel Process Co. 
Ohio Valley Pulley Works 
Victor Saw Works 
Alert Tool Company 


which are 


dustrial Engineering, Factory and Industrial Manage- 
ment, The Iron Age, Sales Management, Class and 
Industrial Marketing, The Purchasing Agent, Mill and 
Factory Illustrated, Industrial Power, Printer’s Ink, 
Power Transmission, and The Wood-Worker. 

A number of designs of the industry slogan were 
presented to the committee and the one reproduced on 


page 17 adopted. 


Manufacturers and distributors are 


urged to make use of this slogan in all their advertising 
and promotional material directed to industrial users. 
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Greenfield Tap and Die Corp. 
The Columbian Vise and 
Manufacturing Company 
Advance Car Mover Company 
Stockham Pipeand Fittings Co. 
Richmond Belt Dressing 
Manufacturing Company 

American Pulley Company 
Van Dorn Elec. Tool Co. 

S. K. F. Industries, Inc. 
Osborn Manufacturing Co. 
Fabreeka Belting Company 
Dayton Safety Ladder Co. 
The Oster Mfg. Co. 

Belmont Packing & Rubber Co. 
Warren Belting Co. 


Suitable cuts will be 
supplied at cost by 
R. K. Hanson, secre- 
tary of the committee, 
916 Clark Building, 
Pittsburgh. 

That the proposed 
campaign is meeting 
with approval is evi- 
denced in the com- 
ments which have been 
sent in by some of the 
subscribers : 

“I have signed the 
slip for $100 and sent 
it in to headquarters. 
Nothing is quite so 
pleasing as to know 
that the committee is 
taking up a sane, safe, 
and profitable _ policy 
for all concerned. 

“We sincerely hope 
that the entire industry 
will back up the com- 
mittee so that the pro- 
posal will not turn out 
to be just a gesture. 

“T feel confident that 
this is the first step in 
bringing about a revo- 
lution in sales policies 
which will benefit man- 
ufacturer, distributor, 
and user alike.” 

“T think that your 
plan, if carried through, 
will have far-reaching 
effects and prove to be 
of great value to the 
entire industry.” 

“We believe in the 
program as outlined in 
the report, “Your Com- 
mittee Recommends,” 
and are pleased to send 
you our subscription.” 

“We heartily approve 
of the report of the 
merchandising commit- 
tee. It is a fine start 
and I believe the plan 


will function smoothly as time goes on.” 
As this article is written, more than 


85 distributors and manufacturers have 
put their stamp of approval on the merchandising com- 
mittee’s program by sending in their subscriptions. This 
is an excellent start, but if the plan is to be really suc- 
cessful the entire industry must lend a helping hand. 

Don’t pass lightly over the report, “Your Committee 


” 


Recommends, 


which has been sent you. 


Study the 


plan carefully and then let the committee know just 


what are your views concerning it. 


The sooner enough 


subscriptions are secured to warrant going ahead with 
the plan, the quicker results will be forthcoming. 
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It’s not 


Always 


Price shat Interests... 





AVING been a buyer for 17 years, inter- 
viewing, on the average, 10 distributors’ 
salesmen each day, I have had an oppor- 
tunity to study salesmen thoroughly, and, of course, 
arrive at some definite conclusion concerning them. 

In my opinion, the average mill supply salesman 
lacks fight or intestinal fortitude. He will submit 
a price and if we inform him that we can do better 
elsewhere, he will bow himself out with, “Sorry, 
we’re not in line, Mr. Happel. Try us again some 
other time.” 

Very seldom does a distributors’ salesman make 
an attempt to convince me that his item is better 
fitted for our particular needs, or that his house is 
better equipped to handle the order. 

In agyear’s time, I buy probably 35,000 items. 
Naturally, it is impossible to be thoroughly familiar 
with all of them, and hence I am dependent in no 
small measure upon the knowledge of the salesmen 
who call on me. I therefore, appreciate (he salesman 
who is determined to sell me what I need, not neces- 
sarily what I ask for. This calls for a practical 
knowledge of the merchandise being sold, and a com- 
prehensive understanding of our production methods. 

Probably the average salesman’s lack of fight can 
be attributed to a meager knowledge of what he is 
selling. He has a “catalog” instead of a practical 


JOULY,. 1930 


the Buyer 


By A. E, HAPPEL 


Buyer, International Shoe Company, 
St. Louts 


‘*T appreciate the salesman who 
is determined to sell me what I 
need, not necessarily what I ask 


for,’’ says A. E. Happel 


knowledge. For instance, his catalog tells him that 
there are two kinds of machinist’s drills—high speed 
and carbon. But he has no idea when and where 
ach type should be used. Even when it is ex- 
plained that the drills are to be used on a specific 
job, he is unable to make recommendations with any 
degree of accuracy. He is content to sell what is 
asked for instead of what is needed. 

Often, even a “catalog” knowledge is wanting. 
Take paint, for example. I am not particularly con- 
cerned with the actual percentage of each ingredient 
in the paint | am buying but I do want to know what 
those ingredients are. It is the rare salesman who 
can tell me. Hence, I say that the first requisite 
of the successful salesman is a practical understand- 
ing of each item—what it is made of, and what it 
can do. This understanding can be gained only by 
study and observation. There are no short cuts. 

The ‘second qualification—a knowledge of how 
your products can accomplish specific results, such 
as speeding production, refining operations, and re- 
ducing costs in your prospect’s factory, can only be 
acquired by getting out in the plant and asking 
questions. Simple as this procedure sounds, it is 
the exceptional salesman who follows it. Only 25% 
of the mill supply men who call on us, ask to study 
operation in the plart in order to be able to make 
recommendations. Only 40% of the salesmen ask 
what we intend to use an item for. The remaining 
60% are satisfied to sell us what we ask for instead 
of what we may really need. (Continued on page 89) 
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How We Maintain 


SALES and 
PROFIT 


By S. A. LEHMAN 


President, National Mill Supply Company, 


Fort Wayne, Indiana 


OME TIME AGO our sales- 

men used to come in from a 

trip with a great deal of blank 
space left in their order books. The 
business blues would be sung. This 
plant was running only four days 
a week, and that plant was oper- 
ating at 25 per cent capacity. You 
couldn’t sell customers who had no 
use for the goods you had to offer. 

Now this was a perfectly logical 
explanation but it failed to put any 
profit on the books. There are just 
two things to do in a case like this, 
and we did both of them. 

First, it was necessary to find a 
way to reduce our overhead; and 
second, we had to create sales in 
addition to supplying the needs of 
our customers. 

We asked our salesmen to give us 
a report on the number of days per 
week the plants of their customers 
were in operation, the output, and 
other information necessary for a 
complete analysis of the situation. 

Then we studied our books to 
find the number of calls that had 
been made on individual accounts 


More creative selling and a re- 
duction in overhead have enabled 
us to keep sales and profits up 
even when plants are operating 
below normal capacity 


and the volume of business resulting from them. found a great many of them being carried on a profit- 
One plant was operating at 25 per cent capacity. A less basis. This class was composed largely of small- 
study of business conditions in the particular field town accounts. 

it covered convinced us that it would be some time For instance, one of our salesmen had been call- 





before we could expect 
any larger volume of 
business from _ this 
company. 

To have a salesman 
make the same number 
of calls on a plant run- 
ning at 25 per cent ca- 
pacity as he did when 
it ran 100 per cent, ob- 
viously, is a waste of 
time. 

Therefore, we length- 
ened the time between 
each call where it 
seemed advisable. In 
this way, the customer 
was able to place or- 
ders of a _ size that 
would insure a_ profit 
on the transaction for 
us. 

In going over the 
smaller accounts, we 
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S. A. Lehman 


ing regularly on an account in a 
small town located a few miles away 
from another town at which he had 
to call. 

Our books showed that we were 
getting enough business from this 
acount to make a nice order once 
in three months. Of course, our 
salesman realized that he had no 
chance of getting an order on every 
call, but as long as the customer was 
in his general line of travel he 
usually dropped in to see him. 

A friendly conversation always 
took place and an hour or so slippec 
by before the salesman was on his 
way again. That we were losing 
money on this type of account was 
obvious, yet there was business 
erough to make a worthwhile oc- 
casional order. 

We succeeded in placing this ac- 
count and others like it on a profit- 
able basis by having our men call 
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only once in two, three, or even 
five months as the business war- 
ranted. 

With this plan, our men now 
spend much less time in traveling 
and are able to give more thought 
to creative selling. 

For instance, one of our men 
was calling on a storage battery 
concern that had been spending 
about two thousand dollars a year 
for distilled water for use in the 
batteries manufactured. 

The customer happened to be 
low on water at the time the 
salesman called. This being on 
the customer’s mind, he naturally 
spoke of it. 

“Why do you 
buy water?’ in- 
quired the sales- 
man. 


The customer 
looked at him 
pityingly, and 


then, as one speak- 
ing to a child, he 
explained that or- 
dinary water con- 
tained lime and 
other things iti- 
jurious to the 
tender interiors of 
batteries. 
“Couldn’t you 


, . : Pi 
use rain water: 
the salesman 
asked. 

ee "= 

Sure, but 

where am I going 
to get it?” the 
customer de- 
manded. 

‘*Well, you 


might stand on the roof with a sauce pan and pray 
for rain,” the salesman told him, “or, you could buy 
a tank and install it on the ground. I think the last 
plan would be best.” 

Being old friends they joked about it, but the 
result was that the customer did buy a tark and the 
necessary equipment to install it. 

E saved considerable money by adopting our 
salesman’s idea and naturally showed his appre- 
ciation by favoring us with his business. 

On another occasion one of our men made his 
usual call on an industrial plart and was informed 
that nothing was needed that trip. However, rather 
than being on his way, our man began scouting 
around the plant with an eye to creating some busi- 
ness. 

He noticed that the water circulating pump oper- 
ated from a steam boiler. On further investigation 
he found that this boiler was operated only for heat- 
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A suggestion of one of our salesmen saved a storage battery concern 
about $2,000.00 a year. 


The installation of an electric water pump 
resulted in a considerable saving for this 
customer. 


ing the plant in cold 
weather and to fur- 
nish steam for the 
water circulating 
pump. 

He went back to 
the customer. “What 
do you spend for 
coal to operate your 
boiler in the sum- 
mer?” he inquired. 

“Our 


bills run 
around $25 a month,” 
the customer told 
him. 


“And you have a 
man who spends a 
great deal of time in 
keeping up steam?” 
the salesman asked. 

“Yes,” said the 
customer, “Say! 
What are you trying to get at, anyway?” 

“Just this,” the salesman explained. “You spend 
enough money on coal and a fireman to pay for an 
electric pump to circulate your water. Wouldn’t you 
prefer to buy an electric pump, which will last for 
years, instead of spending the amount a pump will 
cost for coal and labor every year?” 

This solicitation ended in a sale, which our man 
created for himself. If he had been working under 
the old plan of making more frequent calls, he prob- 
ably would have been so busy picking up orders 
that he would not have had time to create a sale like 
this one. 

We study the business of our customers with a 
view to arranging our calls intelligently in such a 
way as to reduce overhead and with the idea of creat- 
ing sales. 

That, in brief, is the solution we have found for 
the problem of maintaining business when the plants 
of our customers are operating below normal capacity. 
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Facts about wire 





Investigate the causes for excessive wear 
if your wire rope is not proving satisfac- 
tory. Get the help of a factory salesman 
rather than let any misunderstanding 
develop over the quality of your line. 


HE largest proportion of wire-rope business 

handled by any industrial supply house has to be 

sold by a man who thoroughly understands the 
wire-rope business. Of course, there is a certain amount 
of wire-rope business which comes in because the trade 
knows we have a stock, but especially during years when 
industrial activity is not at a peak, we have to go out 
into active competition 
and get our share by 
showing a service in sell- 
ing rope which deserves 
patronage. 

There are several dif- 
ferent types of wire rope, 
but the four in most gen- 
eral use are: Iron-hoisting 
rope, used for hoisting 
and counter weighting 
service on elevators; cast- 
steel hoisting rope; plow- 
steel hoisting rope; and 
improved plow-steel hoist- 
ing rope. These ropes can 
be furnished either with 
hemp or wire-rope center. 
A lubricant in the hemp 
center prevents excessive 
wear on the inside of the 
strands of the wire rope. 
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There is wire-rope business to be had on every 
new constructicn job. On this job, a well-known 
automobile plant, 750 feet of wire rope were bought 

as soon as construction started. in the 


rope 


which have prove 


d he 


How to Sell / 


By H. H. HOLINSTAT 


Secre:ary-Treasurer, C. L. Gransden and Company, Detroit 


A salesman, who has specialized in selling wire rope, 
feels that it is duty to call attention to worn rope which 
needs replacing for the risk involved in using a weak 
cable on a job often may involve a much larger loss 
through damages than would need to be spent to replace 
the cable. As a matter of fact, most users prefer to put 
in new rope so as to be certain of 100 per cent safety. 

This is especially true on construction jobs. Where a 
contractor is working in an excavation with a new 
shovel, he will not hesitate to replace all the wire rope 
on the shovel whenever he thinks it ig necessary. Ona 
derrick, which is being used to lift steel girders for the 
steel erecting crew, new wire rope is invariably pur- 
chased before an extremely large new job is begun. 
Even a large derrick will only use about 450 feet of 
wire rope, so the expense is small, especially if it is to 
be the price of safety. 

The market for wire rope, in general, includes all con- 
tractors—general, steel erecting, piping, and excavating. 
Even sewer and tunnel contractors are good prospects. 
All marine harbors and dry docks, all large boats, in- 
cluding various types of freighters, barges, and dredges, 
use wire rope. Any towing job on the water usually 
brings wire-rope business 
to an industrial supply 
house. Almost every in- 
dustrial plant uses wire 
rope somewhere around 
the plant. 

Salesmen must under- 
stand the uses for wire 
rope, and the usual causes 
of failure, before they can 
make proper recommenda- 
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Se tions. There is a different 
. rope for every different 
job, no matter whether it 
is on hoisting engines, 
steam shovels, draglines 


or concrete mixers. Un- 
derstanding the grades 
and qualities of different 
types of wire rope, we can 
suggest the best products 
line which we 
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Rope 


handle for the service which the customer has at hand. 

While a certain amount of cable actually wears out 
on the job, most of it is abused and becomes prema- 
turely worn out. This is largely due to the fact that 
manufacturers, who build equipment on which wire rope 
is to be used, don’t consider the hard use and abuse to 
which the wire rope will be subjected. Where 
small shears are provided on equipment, even the best 
wire rope may crystallize as a result of carrying 
a heavy load around a small sheave. Then, of course, a 
great deal of the life of a wire rope depends upon the 
operator of the equipment. A short jerk of the rope, 
with a heavy load, may easily rupture a cable. Rupture 
does not mean a break, but merely that the cable has 
been extended beyond its elastic limit. New wire rope 
has a spring in it, until it has been overloaded. When 
that happens, the cable gets stiff and can only be used 
for guy wire or plumbing wire on steel jobs, where elas- 
ticity is not required. It would never be practical to 
attempt to splice an old cable with a new one, because 
it would throw both pieces out of balance. 

Common causes of excessive wear of 
should be_ investigated 
when users report diffi- 
culty. This is very im- | 
portant because, unless 
the cause of the ex- 
cessive wear is eliminated 
another wire rope will not 
wear any better. Abuses 
other than overloading, 
which is a big problem 
in itself, are too small 
sheaves, sharp turns in a 
sheave, or worn sheaves 
on which one side of the 
cable wears excessively. 
When such difficulties are 
encountered, the owner 
must purchase new 
sheaves. Sometimes, it is 
loose bushings in the 
sheave which cause the 
trouble. They may be out 
of line to such a small ex- 


JULY, 1930 


wire cable 


you sell. 
may rupture the rope. 





It pays to know the men who handle the wire rope 


If a shovel operator jerks the shovel it 
Keeping acquainted with 
the workmen brings more consideration from them 
for the proper use of the rope. 


helpful in landing the elusive order 


| More Wire 





Wire rope plays an important part here. 
Below the riveted steel dome is a trap 
in which a crew of workmen are digging 
clay. If the two-ton bucket on the end 
of the rope should go down it would 
crush these men immediately. 


tent that you can’t see the variation without using 
calipers. 

Another difficult with wire rope occurs when it 
is improperly coiled and uncoiled. If it is coiled in 
the same manner that a hemp rope is coiled, it will kink 
or untwisc. It is always best to mount wire rope on a 
reel. 

In selling wire rope, you should always bear in mind 
that it is never advisable 
for the working load of a 
wire rope to exceed 1/5 
of the breaking strength. 
To determine the proper 
working load, divide the 
breaking strength by the 
proper factor of safety. 
For instance, a 7/8-inch 
diameter 6x19 plow-steel 
rope has a_ breaking 
strength of 28 tons. With 
a factor of safety of 5, 
the proper working load 
would be not over 5.6 tons. 
When in doubt, it is 
always best to extend the 
factor of safety allowed 
even up to as high as 8, be- 
cause no arbitrary values 
for factor of safety can 
be set for all applications. 
(Continued on page 76) 
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HERE is a greater 
profit in handling 
a large volume on 
a few lines than in han- 
dling that same volume 


spread over a_ large 
number of lines. For 


this reason most of us are trying to concentrate a por- 
tion of our efforts on a few chosen lines, which have 
a ready market in our territory and yield a fair margin 
of profit. Are we getting the most out of these lines on 
which we are concentrating ? 

It was this question that led us to make a thorough 
analysis of our sales and inventory. When starting in 
the industrial supply business six years ago, our modest 
capital more or less forced us to concentrate our efforts 
on a few lines. As we made headway, we found it 
comparatively easy to increase our business and lines 
but, at the same time, we found it increasingly difficult 
to obtain a corresponding increase in profit. 

We checked our sales and inventory and found that 
we had a high rate of turnover, due to the fact that we 
had always kept our stock down to a minimum and 
still gave what we considered good service. We then 
studied our sales both by individual salesmen and as a 
group on individual products and here we discovered 
that some lines were being sold much faster than others. 
Upon further analysis it was found that some lines were 
not going so well because of a natural dislike on the 
part of the salesmen to handle them and others because 
of a poor market. 

Turning to our inventory, we found that we had a 
much larger stock, in proportion to sales, on poor-sell- 
ing lines than on our fast-selling ones. We also learned 
that our profit was small on some of the lines on which 
we had fairly good sales because of the high cost of han- 
dling and storage due to bulkiness and weight. 
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On these small shelves 
is over $3,000.00 worth 
of files and ground 
flat stock. As is evi- 
dent, the storage and 
handling charges on 
items of this kind are 
very small. 


PUTT LA LAL LAL 


NOW We Know | 


Analyzing sales and checking 

our stocks carefully have.en- 

abled us to put our sales ef- 

forts where they will bring 
the greatest returns 


This study of our business showed us where we could 
cut down certain stocks profitably. However, unlike 
usual stock reductions, in this instance we concentrated 
our entire reducing efforts on items having poor sales or 
high-handling costs. With the capital thus released, we 
increased the stock in our leading lines. In fact we 
actually invested additional capital in these lines to the 
extent of reducing our turnover, but the increased stock 
enabled our salesmen so to increase their business in 
these Imes that our net profit showed a considerable 
advance. 

When we were reducing our stock in poor-selling 
lines, the question was raised as to the advisability of 
discontinuing these lines entirely. We decided against 
this, as we knew that buyers of our leading lines pur- 
chased a certain amount of this slow-moving material 
and felt that by carrying a limited stock of this type 
of merchandise, we would be performing a real service 
for our customers, thus increasing our good-will and 
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Part of the organiza- 
tion which is gov- 
erned by an analysis 
of its own activities. 
From left to right 
are: Gus Foster; Sam 
Skiff; Otto Schilling; 
Will Skiff, and Arthur 
Squier. 
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VW here to Goncentrate 


Our Sales 


Efforts 


By ARTHUR H. SQUIER 


Treasurer, Squier, Schilling, and Skiff, Newark, New Jersey 


at the same time in view of our reduced stock, make a 
good profit. This plan has proven successful. 

We now keep on visible file a comparison of our in- 
ventories from year to year and carefully watch our 
sales per line from month to month. This enables us 
to keep a constant check on the trend of our business 
and to utilize every cent of our capital on stock in the 
lines on which we are concentrating. 

For example, in 1927, our weak lines constituted 
34% of our inventory. In 1928, we brought our inven- 
tory on slow-movers down to 25% of the total, but 
increased our entire stock 20%. The decrease in the 
weak lines was in actual value as well as percent, so 
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that a considerable amount of additional 
money was invested in the lines which 
are proving most profitable. 

We now plan to increase our stock 
of leader lines another 20%, as we feel 
that we have reached. a saturation point 
in turnover on them. Although this 
will actually reduce our turnover, it will 
give our salesmen additional material on 
which to work and this, in turn, will 
result in increased profits. 

In choosing leader lines, we are very 
careful to consider handling and storage 
costs. For instance, the freight allowance alone, on 
some lines will run about 10% of the cost. To this 
must be added storage and delivery costs, all of which 
make a big hole in net profits. On the other hand, other 
items require only one percent for handling costs and 
the cost of storage is negligible. By watching this 
feature, we have been able to keep our total rent less 
than one percent of our sales. 

All of the facts come out of a few figures which 
are easy and inexpensive to keep. Every firm has 
inventory figures and all that is necessary is to tabulate 
them so that comparisons may be drawn. Every firm 
should have monthly sales figures not only on individual 
salesmen but on individual lines. We are now planning 
to check still more carefully than before the sales of all 
our leading lines each month. (Continued on page 90) 


25 














Here is an easy-to-keep system which 
tells gust how much each plant buys, 
how fast it wears out material, and 
what will probably be needed on 


specified dates 











me: “Hape, old boy, as a 
salesman you’re a fine book- 
keeper,” it 
feelings a bit, and I'll tell you 
why. Soon after coming to this 
house, I discovered that keeping 


L SOMEONE should say to 


wouldn’t hurt my 


a record or two doesn’t take 
much time and is not only advis- 
able but essential, if loss of 
valuable business is to be avoided. 
I do not mean that a man must 
burden himself with a mass of 
books, memoranda, statistics, and 
the like. In fact, too many rec- 
ords should be discouraged. 

A list of customers, with loca- 
tions, men to be contacted, and 
so on is taken for granted—a 
man cannot operate efficiently 
without it. But beyond this pri- 
mary record there are a number 
of facts, dates, quantities, and 
future references which have a 
direct bearing on the amount of 
sales you will show at the end 
of the year. Chief among these 
is the record of how much each 
plant buys, how fast it wears out 
material, and what will probably be needed on specified 
dates. This is one record which I keep right up to date. 

Even the best of memories is uncertain, especia!ly 
when the number of things to be kept in mind is as 
large as it is in the industrial supply business. A lead 
for an order that will not come up for a month or 
more may never be forgotten entirely, but will it be 
remembered at exactly the right time for getting the 
business? To insure proper follow-up, each lead should 
be written down black-on-white. Then there is no chance 
of a slip-up. 

I am not ashamed of the fact that my start as a 
“bookkeeping” salesman came as the direct result of a 
couple of lost orders, which could easily have been mine. 
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Why I Keepa 


PERSONAL 


RECORD 
of ach Account 


By E,W. HAPEMAN 


Salesman, Cleveland Tool and Supply Company, 
Cleveland 


However, I am glad to say it happened shortly after I 
came on the job, and I have tried hard not to overlook 
any bets since that time. I was making my third call 
on a plant and, after a little checking up, remarked that 
a certain kind of material was needed. The buyer 
answered that he was sorry, but it had been ordered the 
day before. At the moment it was just a lost order 
and | felt there was no use crying over spilt milk. But 
when the same thing happened again a few days later, 
I awakened with a bang and decided to set up a system 
of certified private accounting as a remedy. 

I secured a good book for my record and kept it at 
home. In it I entered not only the sales as they were 
made but the approximate date on which I could reason- 
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ably expect to obtain a repeat order. Naturally, I didn’t 
hit it exactly at first, but as time went on found I became 
more accurate until finally I was fairly sure of bringing 
up each article concerned far enough ahead of the time 
when the supply would be exhausted to insure an oppor- 
tunity of getting the business. The time varies on dif- 
ferent items and with different companies of course. 
However, as a rule the rate of consumption is steady 
and having a record keeps each proposition in mind so 
that I have become used to asking about this or that 

item in plenty of 

time to get the order. 


















































y record book 
which I keep at 


it will take to get any item from any of our suppliers. 
Keeping and using this kind of record gets a fellow 
in the state of mind where he watches operations in the 
plants more closely. Also it forms the habit of present- 
ing one thing at a time in a special manner, which is 
more apt to get attention from the buyer. He will pur- 
chase ordinary material from his “memo” pad, but must 
be sold on tools, machinery and specialties. Every 
working week in the year I carry and push a different 
item which is suited to the time and the trade on which 
I am calling. This 
system has been pro- 






































home, making entries 


As stated above, I keep this 
record book at home, making the 
entries at night. Then each week- 
end I look through it and pick 
out those items which are soon 
to be bought by the customers I 
am to visit the coming week. 
These items I enter in my daily 
book, which I carry with me on 
all calls. This puts the finger on 
a substantial number of require- 
ments for which I can count on 
receiving an order. Some may 
not be ripe, but the percentage of 
hits will be much greater than if 
no record were kept. In addi- 
tion, this going over the week’s 
calls in advance brings up a 
more definite picture of the work 
to be done. 

Since there are so many items 
to be sold, a natural question in many minds will be 
how many of them I keep a record of, as no salesman 
could keep a future book on everything in the lines. I 
concentrate on profitable and fast-moving lines in my 
record, finding that miscellaneous staples can be 
checked up in the regular way. The idea of the repeat- 
order record is to keep yourself going after a definite 
order for a known item at a specific date. 

This is a very positive system. You are asking vari- 
ous customers to give you specific business every time 
and therefore you are obligated to back up your selling 
with service. In other words, it is necessary to not only 
get the order but also to be sure of delivery and that 
everything will be satisfactory from all standpoints. To 
do this, I keep in my records all the information about 
our factories I can gather. Thus I know just how long 
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at night, has putanend 
to guess work. Now I 
am able to go after 
definite orders for 
known items on spe- 
cific dates. Experience 
has proven to me 
definitely that this 
plan is very much 
worth while. 


ductive of very good results. 

Probably one of the best re- 
sults coming from specializing 
and going after a definite order 
on every call is that it removes 
all temptation to trot into a 
buyer’s office and out again with 
only a casual inquiry. By this I 
don’t mean a man should go in 
and camp. On the contrary, I 
make it a point to spend time 
enough to transact my business 
properly and no more. Buyers 
appreciate this. As a matter of 
fact, having definite leads, taken 
from an accurate record, to dis- 
cuss automatically saves a lot of 
time, talk and trouble. 

The salesman’s “calendar,” 
which shows when this plant will 
run out of wire rope and when 
to call on that one about saws, is necessary because, 
while subject to the rules of his house, he has to run 
his territory like a business of his own, being held re- 
sponsible for each buyer’s attitude toward the firm. 
When a man uses an up-to-the-minute record and as a 
result is able to bob up continually at just the right time, 
he is not only getting extra volume, but is strengthening 
his position with the trade. 

The right kind of “bookkeeping” is a big help to the 
industrial supply salesman. The little time it takes to 
keep my record book complete and up-to-date is well 
worth while. No longer do I have to guess as to the 
proper time to see a customer to sell him a specific item. 
My record tells me far enough in advance of a cus- 
tomer’s requirements to assure my getting a chance at 
his business. 
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WHO'S WHO 


HESKET H. KUHN 


General Manager, The Hardware and Supply Company, Akron, Ohio 











HE story of Hesket H. Kuhn is 
one of a boy who accepted hum- 
ble and unimportant work at the 


beginning in order to obtaina foothold, 
but the speed with which he shook these 
earlier jobs shows that he was never 


in danger of staying in a rut. Mak- 
ing no attempt to play safe and be 


content where he was, he sought a job 
with a future at the earliest oppor- 
tunity and with no urging from any- 
one. 

From the very first he was filled 
with a desire to become identified 
with a merchandising firm—rightly 
believing that the best opportunities 
lay in selling. Thus his mind was 
constantly picturing a career where 
the trading was thickest, with the re- 
sult that he picked the right house 
early in life. 


ALruoucH he 1s general 


manager of the Hardware and Supply 
Company, H. H. Kuhn still finds time 
for outside activities. 
closely connected with the affairs of the 
National Supply and Machinery Di1s- 
tributors’ Assoctation for many years and 
at present 1s serving his second term as 
president. 
the work of many other organizations. 


He has been 


In addition, he 1s active in 





Mr. Kuhn was born August 30, 





1891, at Wolf, Ohio, one of a family 

of 12 children. Living the life of a normal boy, he 
went through the country school and in turn became a 
teacher himself. This was only the first stepping-stone 
as he had no ambition to follow teaching as a pro- 
fession. 

After a year of teaching, young Kuhn decided to get 
into the merchandising game. In looking about for 
some primary merchandising experience, the best oppor- 
tunity nearby was a job in the general store of Garver 
Brothers at Strasburg, a town 20 miles from Wolf. 
He was then 18 years old. 

Not only did Kuhn keep his eyes and ears open but 
he did not hesitate to ask advice about locating where 
he could advance himself. At this point his friendship 
with W. M. Mauk, the village blacksmith, turned out 
to be a valuable connection. Young Kuhn confided in 
Mr. Mauk and because the latter was a buyer of tools 
and supplies, asked him about the chances of getting 
a job with some city firm, as he could see no future 
where he was. 

The Hardware and Supply Company at that time 
had a blacksmith department and one of the company 
salesmen, Ed Stuber, called regularly on the blacksmith 
at Strasburg. Young Kuhn was advised to waylay 
Stuber on his next visit and put his best foot forward. 
He did so and evidently made a good impression, for 
the salesman promised to nominate him for a job with 
the company. 
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Stuber kept his word and on his return to the office 
went straight to Crannell Morgan, then vice-president 
and general manager of the Hardware and Supply 
Company. Here a strange coincidence bobbed up. . Be- 
fore Stuber had a chance to tell about the boy down 
at Strasburg, Mr. Morgan asked him casually if he 
knew a young lad who wanted a job. His salesman 
laughed and told him of his talk with Kuhn, with the 
result that, on his next trip, he was able to instruct 
the boy to go to Akron for an interview. The latter 
went home and wrote a letter which formally expressed 
readiness to go to work for the company. He received 
a very nice letter in reply from Mr. Morgan which 
ended by telling him to report for work. Incidentally 
Mr. Kuhn still has this letter among his prize pos- 
sessions. 


HUS young Kuhn left the country store July 1, 

1911, on a Saturday night and went to work for the 
Hardware and Supply Company on Monday. The firm 
at that time was small, employing only 35 people, and 
Mr. Kuhn’s duties were “extra miscellaneous,” unload- 
ing cars, putting away stock, helping set plate-glass 
windows, and so on. 

Promotion came, not too rapidly, but soon enough to 
show Kuhn he was going somewhere. A short time 
after taking the job, he was put on the retail floor, 
remaining at this work a year (Continued on page 90) 
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WHEN SELLING 


A Regular 
Monthly 
Feature 





WHEELBARROWS 


This wheelbarrow is light and easy to handle, yet at the 
same time it is built for rough treatment. The diamond 
grid brace gives added strength and the wide bottom legs 
steady the wheelbarrow when it is set on the ground. 





HAND SHOVELS 


A hand shovel with a hard sharp 
blade like this will last longer and 
make the work easier. Notice, too, 
the way the handle is reinforced 
where the strain comes. 


ro 


SPADES 
Take this spade in your own hands 
and see for yourself how well it is 
balanced. Correct tools make for 
greater efficiency. Selecting the 
right spade for the job, therefore, 
is very important. 
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WHEELBARROWS 


omething More 





POST-HOLE AUGERS 
The wide handle on this post-hole auger 
furnishes plenty of leverage. You need 
one of these for use on hard ground. 





POST-HOLE DIGGERS 


In ordinary ground this improved post-hole 
digger will save you a lot of time. It clamps 
right on to every shovel full so there is no 
lost motion. When you have both the auger 
and the improved digger you are prepared 
for any job in this line that may come along. 


LEVELS 


Of course you will want a level. 
The glass is extra strong and 
packed in the level to provide max- 
imum protection against breakage. 
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ell Him Something More 


TAPE MEASURES 


This tape measure is made of 
pure strong linen, guaranteed 
not to shrink. The figures are 
extra large so that a man can 
read it at a glance lessening 
the possibility of mistakes. 


CHALK LINE 


When you are buying a chalk line look 

at the number of plys and the way they 

are braided. This line is so made as to 
assure flexibility. 





WE’LL RUSH THIS ORDER 


Thanks for the order. I am glad to see 
you appreciate the importance of saving 
time by having the proper tools for the 
job. We will rush this order so that it 
will be in your hands in the morning. 














JULY, 1930 MILL SUPPLIES 33 


The LEADERSHIP 











Safeguard Automatic 
Liquid Level Gauge 





Navy Type Liquid 
The leadership of Pen- ne 
berthy Products is the . 
inevitable result of years 
of conscientious effort to 
put better materials and 
a greater measure of 
skill in their manufac- 
ture. 


The highly satisfactory 
performance of Penber- 
Pe. a al thy Products creates re- 
as Engine nap eat business and good Screw Plunger Spring Compression 
wseneens ia will for the delloiin tania arent 
who handles them. 
Penberthy Products are 
sold only through the 
a trade. 





juts 





s- 





Plain Compression 


Plain Brass 
Grease Cup 


. Oil Cup 
Ejector, Syphon or Jet Pump 


PENBERTHY INJECTOR COMPANY 


"SIN 1886 DETROIT “WINDSORONT. 











ALBERT E. PAXTON 
Editor 





Let’s All Pull Together 
A S POINTED OUT in the lead article 


of this issue, headway is being made 

by the Joint Merchandising Commit- 
tee of the Mill Supply Business in its efforts 
to start a national advertising and merchan- 
dising campaign in the interest of the indus 
trial distributor. 

The first step—that of getting out a refer- 
endum to the field at large—was taken a lit 
tle more than a month ago. The report, 
“Your Committee Recommends,” explained 
thoroughly the plan of action contemplated 
and urged the support of the entire field of 
industrial distribution, both distributors and 
manufacturers. 


The response to this report has been all 
that could be hoped for. Over 85 subscrip- 
tions have already come in and additional 
ones are making their appearance daily. 

However, further support is essential be- 
fore the program can be launched. The com- 
mittee is doing noble work in following up 
the original report. Mail follow-ups have 
been sent out and local group meetings are 
being held in various large centers through- 
out the country. 

There is no question but what the pro- 
posed program is constructive and in the best 
interests of all concerned. It is not a new 
venture. Other industries have carried out 
similar campaigns successfully, as is pointed 
out by the Policyholders’ Service Bureau of 
the Metropolitan Life Insurance Company in 
a recent statement which says, in part: 

“Significant developments have taken 
place in business during the past decade, de- 
signed to reduce the cost of distribution and 
increase the effectiveness of merchandising 
effort with a view to profitable operation by 
manufacturers and distributors. Noteworthy 
among these has been the rapid growth of a 
new form of cooperation, the pooling of mar- 


keting activities on the part of business enter- 
prises, both competing and non-competing, 
in order to raise the efficiency of selling oper- 
ations or to reduce costs.” 

A cooperative campaign stressing the eco- 
nomic- importance of the distributor, such as 
has been explained by the Joint Merchandis- 
ing Committee, will be productive of definite 
constructive results for industrial distribu- 
tion. It behooves everyone connected with 
the industry, therefore, to do his part in mak- 
ing the plan a success. 

If you have already sent in your subscrip- 
tion, fine. But don’t stop there. Make it 
your business to get your distributor and 
manufacturer friends to cooperate in the 
movement, too. 

If you have not subscribed as yet, do so at 
once. 


It’s only by pulling together that the sug- 
gested program can be put into effect. A 
helping hand from you is necessary. 


eno 


An Opportunity for the Thinking 
Distributor 


HERE’S NO DODGING the fact that 

business has been in the dumps for sev- 

eral months. Industry has been curtail- 
ing activities wherever possible. Production 
schedules have been cut to the bone. Adver- 
tising, promotional and sales activities have 
reached a low ebb. Hand-to-mouth buying 
is more in evidence than ever before. 


Yet, granting that business conditions are 
below normal, does not the present situation 
afford an unusual opportunity to the think- 
ing distributor? 

Industrial plants everywhere have been 
forced to cut expenses at every turn. Man- 
power has been reduced and overhead costs 
clipped. Stocks of merchandise on hand are 
down to a minimum. 

“But, what has this to do with the dis 
tributor?” you may ask. Simply this: 

Industrial plants are more in need of rapid, 
intelligent service today than ever. They 
can’t afford to buy direct. Instead of main- 
taining their own stocks of supplies and 
equipment, they are letting the distributor do 
this job for them. And it is proving profita- 
ble, too. 

There never was a better time for the dis- 
tributor to get his story across to users and 
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make it stick. For, distributors who function 
properly are saving users money right along. 

This business slump which we have been 
going through, therefore, should really be a 
boon to the industrial distributing industry, 
for if nothing else it ought to bring home to 
users the fact that the distributor is a mighty 
handy fellow to have about. 


exe 


Next Month 


OR MANY YEARS, August has been 

looked on as the “materials-handling” 

month. Users have come to accept this 
month as the time to look for information 
concerning the newest and most efficient 
ways of handling material, 

Mitt SuPpp.ies is going to tie in with this 
materials-handling program by carrying sev- 
eral editorial features concerning the selling 
of this type of equipment, in August. There 
will be experience articles from salesmen, a 
picture-feature, and other data of particular 
interest to distributors and salesmen. 

In addition to these special articles, a new 
editorial feature will be launched. It has to 
do with pointing out markets to distributors. 
Mitt Supputes has several men out studying 
the industrial supply requirements in various 
industries, and their findings will be reported 
monthly in this magazine. 

Next month, for example, the field for in- 
dustrial supplies in the aviation industry will 
be gone into. Here is a comparatively new 
but growing market which the distributor 
will do well to cultivate carefully. The in- 
dustrial distributor, our survey shows, is the 
logical source of supply for the aviation 
industry. 

Besides the survey showing what indus 
trial items airports buy regularly, there will 
be an article by Major Reed G. Landis, na- 
tionally known in aviation circles and world- 
war ace, pointing out the rapid strides which 
the industry is making and showing just 
where the distributor can fit into the picture 
as a source of supply for the industry. 

Then, too, there will be an article from 
Alvin Stockhouse, salesman with The W. 
M. Pattison Company, Cleveland, telling 
how he sells the aviation industry. 

Even though the August issue will be 
crammed with special material, all the regu- 
lar features will be retained. Summing it up, 


August should be a banner issue. Don’t miss 
reading it thoroughly. 


ew 


A Design for the Industry Slogan 
Is Adopted 


IHE DESIGN for the industry slogan, 

“Distributors Serve Industry Economic- 

ally,” has been decided upon. It was 
adopted by The Joint Merchandising Com- 
mittee of the Mill Supply Business at its re- 
cent meeting in St. Louis, and a cut of it 
appears on page 17 of this issue. 

The committee was of the opinion that, in 
addition to the statement emphasizing the 
fact that distributors are performing eco- 
nomic services for industry, the idea of buy- 
ing from the distributor should be hammered 
home. Therefore, the statement, “Buy It 
from the Distributor,” has been added to the 
accepted design. 

Distributors should use the slogan on their 
advertising, direct-mail, and promotional 
matter. Manufacturers ought to carry the 
message to industrial buyers in their adver- 
tising, too. In this way the slogan will be 
put before users millions of times a year. 

It is the plan of the committee to furnish 
electrotypes of the slogan to manufacturers 
and distributors at cost. R.K. Hanson, sec- 
retary of the committee, will be glad to fur- 
nish details to those interested. 

Now that we have a slogan for the indus- 
try, let's make use of it by ballyhooing it 
from one end of the country to the other. 


ew 


The 1931 Convention 


EXT year’s triple convention of the 
National Supply and Machinery Dis- 
tributors’, Southern Supply and Ma- 

chinery Distributors’ and American Supply 
and Machinery Manufacturers’ Associations 
has been set for April 27, 28, and 29, at the 
Wardman Park Hotel, Washington. 

This is the first time, at least in a good 
many years, that convention arrangements 
have been made so far in advance and MIL 
SUPPLIES wants to take this opportunity 
to congratulate the Associations on their 
promptness in this matter. 

Members of the industry should lay their 
plans now to be at Washington next spring 
for what will probably be one of the most 
constructive meetings on record. 
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Selling High 
‘Lemperature 


S your cement actually a high temperature cement 
in the true sense of the term, or is it primarily an 
air-setting refractory cement? 


bond at all temperatures ? 


Will it hold its 


Is your high temperature cement free from sodium 
silicate or other fluxes generally employed as a binder 
in quick setting cements? Will it “set” prematurely if 


exposed to the air? Can it be used for any type of joint 


—<ipped, trowelled, or buttered? Must the brick mason 
be given any special instructions as to how to use the 
cement, or can he use it in the same manner that he is 


used to handling fire clay? Can it be put on completed 
brickwork as a trowelled, brush, or gunnite coating? 
Is it resistant to the attack of molten metals, metallic 
oxides, acid and basic slags, and fuel ash? 


These are a few of the questions 
you are likely to run up against in 
selling high temperature cement, 
and you must be armed with a ready 
answer. Obviously, if your product 
is free from harmful ingredients, is 
resistant to attack, can be used in 
all types of joints, can be applied 
in many different ways to different 
kinds of jobs, and needs no spe- 
cial preparation, your sales argu- 
ments are such that you can face 
practically every user with the as- 
surance that you have information 
which will be of interest to him. 

To help demonstrate conclusively 
the merits of our high temperature 
cement, we carry samples showing 
the lack of shrinkage of the procuct 
and its ability to maintain a spread 
coating after having been subjected 
to high temperatures. However, 
our samples or specimens are not 
always factory made. They are 
often rough pieces which we pro- 
duce ourselves, just as the average 
workman would turn them out. 
These specimens, we find, carry a 
conviction sometimes lacking in the 
factory-made ones. 

An example of a sale made 
through the use of these rough sam- 
ples came up some time ago when 
I was traveling with our factory 
man. We were calling on a plant 
engineer who had charge of two 
plants about 10 miles apart. Fortu- 





We carry samples showing the lack 
of shrinkage of air cement and its 
ability to maintain a spread coating 
after having been subjected to high 
temperatures. 


Cement 


By F. T. CROWE 


President, F. T. Crowe Company, Seattle, Washington 


We find that actual demon- 
strations are a big help in 
selling high temperature 


cement 


nately, we found him just as he was 
supervising the installation of a new 
boiler. The factory man gave him 
a short talk on high-temperature 
cement, but we did not seem to get 
much _ response. The _ engineer 
seemed uninterested, for he excused 
himself, saying that he had to rush 
to the other plant. 

We remained behind and fell into 
conversation with the bricklayer, 
who inquired if the plant engineer 
had given us an order. 

“Why no,’ I said, “he didn’t 
even mention that he was consider- 
ing the use of a high temperature 
cement.” 

“That’s funny,” the bricklayer 
commented. “He just gave me a 
requisition for some.” 

We left feeling quite discour- 
aged, but as our line of travel took 
us past the other plant, we stopped 
at the second plant and waited to 
see the engineer again. When the 
engineer finally came, I did not talk 
to him about cement at first. When 
I did bring up the subject, I showed 
him a chunk of fused firebrick from 
an old furnace. This I had broken 
in two and cemented together with 
our high temperature cement. I 
explained (Continued on page 84) 
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Sales Effort on This Line Is 
Profitably Productive— 
Builds Volume, too! 


: L pon men, your house, will find our angle steel and 
i ean sheet metal equipment unusually profitable. Once 





with ‘heavy ‘angle steel "pieces started, your accounts will soon pyramid in sales and 
arounc top edge. Joints a 
hand riveted, mounted on heavy profits on these all-steel factory products. 


1.500 lbs. Size, 24x40x24 inches 
deep. Bed plate and box 16 


Kauge steel.” Height. over all The need and demand is there, too. Buyers are edu- 
Rinne severe ant Gee Pinte, cated to the economy, value, practicability and all-pur- 
pose usefulness of all-steel equipment. It saves Fire 
Loss—Weight—Labor—Time—Wear—Space and 
Money. 


Investigate your possibilities in this line today. Write 
for catalog “C-MS”, price list and discounts. 


ig, AE See our data in MILL SUPPLIES Catalog and Di 





Ideal for handling small parts 
in the bulk. Sturdily braced rectory. 
with substantial-sized casters. 
Heavy sheet steel box with 


strong angle steel corner posts We also manufacture: Work Benches, 

1200 to 2,000 Ibs. Sizes 30% Bench Legs, Bench Drawers, Drill and 

20x35" high; 267x20"x35” Reamer Bins, Tool Boxes, Cabinets, Chairs, 

ligh, anc 0”x24"x35" high. ° 

Finish, olive green lacquer. - Desks, Machine Tenders, Stands, Stools, 
euieaiie \ Tables, Trucks, etc., ete. 


Save with Steel 








No, 216 Machine Tender or 
No 218 DC Machine Tender built of ‘ Tool Stand. Turned up tray No. 31-36 Machine Tender, 


14” angle steel and 16 gauge black top. Size, 36” high by 20” tapered. Size, 31%” wide x 
sheet steel. Two lower shelves have square inside top. Top and 18” deep x 36” high at top. 
turned down edges. Drawer is lock shelf 16 gauge steel. Legs of Drawer size, 11”x15” x4” 
equipped. Four 2” swivel casters. strong angle steel. Drawer high, inside. Sheet steel 
Hand riveted joints. Size 24”x18” by lock equipped, of size 17%” shelves, 16 gauge. Heavy, 
35” high. Drawer size 213%”x17” by wide x 18” deep x 5” high. tapered angle steel legs. 
3%”. Also available without casters, Finish, olive green lacquer. Can also be furnished with 
or without drawer, and in any desired May also be had with casters. Finish, olive green 
-size. Finish, olive green lacquer. casters. lacquer, 


" ANGLE STEEL STOOL COMPANY 


u—-The Steel Equipment People~~ 
PLAINWELL, MICH, 77 (2 O fe cote t | and aiscounts 
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PROFIT 


Bruce Barton 


Says 





Harris & Ewing 


“Until human nature becomes more perfect than 
at present, I much prefer to be served by a 
smiling man who 1s frankly working for profit”’ 


HEN I first came to New York I 

began depositing every week in a 

savings bank. It was an unpleasant 
experience. 

The banking room was dingy, the police- 
man menacing. The receiving teller seemed 
to regard all depositors as a necessary 
nuisance. 

Having accumulated a couple of thousand 
dollars, I drew it out and took it to a big 
commercial bank. Imagine my surprise when 
I was introduced to a vice-president and 
treated as cordially as though I had been 
John D. himself. 

What made such a difference between the 
two institutions? 

The answer is very simple. In New York 
City the savings banks are mutual institu- 
tions, not conducted for profit. Every man 
in them has a secure job, but he knows that 
his job will be just the same no matter what 
he does. In no way can he increase the 
bank’s income so as to add to his own. 

In such a situation men become static, 
stagnant; and they don’t care. 

The commercial bank, on the other hand, 
is frankly out to make all it can. The more 
the officers earn for the stockholders the 


more they get for themselves. Therefore they 
must be pleasant; they must give service; 
they must do whatever they can to make the 
accounts of their customers grow. 

A certain manufacturing concern in New 
England was conducted so conservatively 
that the income from its accumulated surplus 
was finally large enough to provide the entire 
dividend on the company’s stock. Imme- 
diately, deterioration set in. The general 
attitude was, “If you don’t like our way of 
doing business you can go elsewhere. We’re 
fixed, and we should worry.” 

Ultimately the company had to be reor- 
ganized. 

Much unthinking criticism is uttered about 
the sordidness of “working for money.” 


M * observation is that men in non-profit 
making enterprises, and this applies 
sometimes to charitable as well as business 
organizations, are tempted to feel that they 
are morally superior and are doing the world 
a favor by working at all. 

Until human nature becomes more perfect 
than at present, I much prefer to be served 
by a smiling man who is frankly working 
for profit. 


© McClure Newspaper Syndicate 
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When Bolt Threading Costs Must 
Be Cut—Sell a Rapiduction 
Bolt Threader 

















It’s easy to sell the Williams Rapiduction Bolt Threader to the prospect who 
wants to cut production costs because he can see and understand easily why 
its many features make it fast, accurate and easy-to-operate. 


The high speed dies, automatic die release, self-closing die head dual control, 
quick changing die holders, constant oil bath for gears and direct motor drive 


through silent chains are only a few of the many outstanding construction 
features. 


s 


You can sell the Rapiduction Bolt Threader in either the single or double 
spindle type. Either is equally speedy and accurate. Either will pay for itself 
in a short time in production cost savings. 


Write today for complete information 





| (oT, > amar 
TET THE OSTER | J ae jJ\WILLIAMS)) | 
|||MANUFACTURING) GREATER TOOL Iii 
COMPANY ele) :t-Fe):e Wile), 
SERVICE | 
Sales Offices: Branch Offices: 
2087 East 61st Place Boston—New York— 
Cleveland, Ohio Philadelphia—Chicago 


Manufacturers of the Most Complete Line of Hand and Power 
Operated Pipe and Bolt Threading Equipment in the World 
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ave You Heard ‘That-- 


Up-to-the-minute news from the field 


about INDUSTRIAL DISTRIBUTORS 


and their salesmen 








Pratt-Gilbert in Step with 
Arizona Progress 


HE opening of the new ware- 


house and office of the Pratt- 


Gilbert Company, Phoenix, 
Arizona, recently, was an important 
step in the progress of this 30-year- 
old company and the state of Arizona, 
for the development of the company 
has always been closely linked with 
the growth of the state. The new 
quarters at Seventh and Grant streets 


occupy part of the 10 acres pur- 
chased several years ago by the com- 
pany. This location has the ad- 


vantage of a central position, being 
only one-half mile from the center 
of town, and yet is far enough away 
to avoid traffic congestion and park- 
ing difficulties. 

The Pratt-Gilbert Company, now 
a distributor of industrial supplies 
and equipment, started as a vehicle 





Part of the staff of Berkshire Mill Supply Company, Pittsfield, Massachusetts. 

They are, from left to right: Winthrop Cunningham, Fred Hunt, Harry J. Foss, 

president, Catherine Maher, Miles Hapgood, Joseph Callahan, Harold Purinton, 
and John Madden. 


and implement enterprise. In fact, 
it was a carload of unclaimed farm 
wagons which first gave C. H. Pratt 
and C. S. Gilbert the opportunity to 








Curry Brothers Established in New Location 
Curry Brothers Oil Company, Boston, is beginning to feel quite at home in its 


new location at 22-26 Oliver Street, Boston. 


business section. 


This address is in the center of the 


f The Curry organization occupies the first floor and basement 
using 10,000 feet of floor space, and has its own private shipping entrance. 


The 


building has been renovated and up-to-date equipment installed. 





start business. They had been clerks 
in the same firm that had failed to 
pay for the wagons, so, being out of 
a job, they decided to buy the wagons 
and dispose of them at a profit. They 
raised some money, rented a little 
adobe storehouse, and sold _ the 
wagons. The firm soon moved to a 
better location on First Street, grad- 
ually developing until it came into 
its own in 1912 with the completion 
of Roosevelt dam. 


In 1914 the business had grown to 
such an extent that new and perma- 
nent headquarters were necessary. 
It was then that the tract on Central 
Avenue between Madison and Jack- 
son streets was purchased. The 
building now occupying the site, 
from which the company has just 
moved, was erected. It was in the 
year 1921 that the character of the 
business was changed from a farm 
machinery house to a distributor of 


general industrial equipment and 
supplies. This change was effected 
without refinancing, reorganization 


of personnel and without calling for 
financial aid from outside sources. In 
the last 5 years the territory covered 
has been widened to include every point 
in Arizona, and also Sonora, Mexico. 
The company in its latest phase of 
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It’s Good Business 


: To Sell Brown & Sharpe Tools 


Precision tools occupy an important 
place in the companies you supply. 
Mechanics use them every day and 
the quality of their work depends 
greatly upon the tools they use. 


Because of the ready acceptance of 
Brown & Sharpe Tools by manufac- 
turers. foremen and _ mechanics 
alike, it is good business for you to 
standardize on Brown & Sharpe. 


It’s good business because it means 
satisfied customers and more repeat 
sales. 


Sell the complete line—our Small Tool 
Catalog No. 31 will help you to fill 
every customer’s requirement. Brown 


& Sharpe Mfg. Co., Providence, R. I. 


[|BS 


Brown Sharpe Tools 


°WORLD’S STANDARD OF ACCURACY” 
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This Patented Design 


pus MARVEL 
Blades 


above 
competition 









Special 
Alloy Steel 
Back 


High Speed 
Steel Cutting 
Edge 


MARVEL 


High -Speed- Edge 
Hack Saw Blades 


GUARANTEED 
not to break-- 
even in case of 
accident. 





ARVEL Blades are in a 

class by themselves. No 

other blade can compete 
with them on a basis of merit. 
They are the only blades that 
combine the best features of all 
types, that have the cutting quali- 
ties of high-speed steel, and, at 
the same time are unbreakable. 
They can be safely recommended 
for any metal-sawing job, with the 
assurance that they will out-cut 
and out-last all others. 


The way to build a permanent 
business is to give greater values 
and MARVEL Blades will help 
you to do this, for they cost no 
more than other high speed steel 
blades. 


MARVEL Blades are made in 
sizes for all power hack saws, 
carry a substantial profit. Write 
for circular and prices. 


Armstrong-Blum Mig. Co. 


“The Hack Saw People” 
3053 N. Francisco Ave., CHICAGO, U.S. A. 








| development has reorganized. Mr. 
| Pratt, Mr. Gilbert and Mr. Helm 


| have stepped down from activity in 
| the firm. S. McN. Johnston has been 
made president of the new organiza- 
tion. P. G. Spilsbury is vice-presi- 
dent; C. E. Gollwitzer, secretary; 


W. R. Wayland, director. 

Mr. Johnston came to the company 
from the Pittsburgh Transformer 
| Company, where he had been vice- 
president and manager. Mr. Spils- 
bury, long a leader in Arizona indus- 
try, was the originator of the Arizona 
Industrial Congress. He is a spe- 











| F. E. Satterlee died May 24. 
| time of his death he was president of 


At the 





the F. E. Satterlee Company, Min- 
neapolis. 
cialist in mining engineering. Mr. 


Gollwitzer, who came to Arizona in 
1910, had also been connected with 
the Arizona Industrial Congress, 
although for the last 2 years he has 
been assisting in the reorganization 
of the Copper State Manufacturing 
| Company. C. A. Lambie, the newest 
| executive of the company, came from 
the General Paper and Cordage 
| Company, Pittsburgh, where he held 
the office of secretary and treasurer. 

The new warehouse, which pro- 
vides about 27,000 square feet of 
floor space, is. designed to store and 
dispatch the large stocks carried by 
the company. This part of the build- 
ing is 90x300 feet—of concrete and 
steel construction. It is convenient 








Charles A. Lambie, treasurer, and | 
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The Stamp 
of Quality and Service 


Mr. Supply Dealer: 


We manufacture 
supplies as listed 











Belting & Accessories 


Leather Belting 


Fiat, Solid, 
Twist, Oak, 
Chrome, Raw- 
hide. 


Lace Leather 
(Sides and Cut) 


Rawhide, Indian 
Tan, Chrome. 


Rawhide Round 
(Safety Lace) 
Rawhide Pins 


Mechanical Leathers 


Packings, Wash- 
ers. 


Leather Specialties 


Straps, 
Covers. 


Rawhide Mallets & Hammers 


“If it’s made of Leather for 
Mechanical Purposes 
WOME HR. 3 6 5 st % 


Joint 


Gears and Pinions 


(Spur, Spiral or 
Bevel.) 


(Non-Metallic) 


Rawhide, Fab- 
roid, Bakelite. 


(Metal) 
Iron, Steel, 
Brass. 
“Perfect” Oil Seals 
The 


CHICAGO RAWHIDE 
MANUFACTURING CO. 
CHICAGO 
ILL. 
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Mr. Punch says . . . 
“Some Hack SAw BLApes/” 





Goodell-Pratt Hack Saw Blades Mean 
Increased Sales and Good Profits for You. 


GOODELL-PRATT COMPANY 


NEW YORK GREENFIELD, MASS. CHICAGO 


1O7 LAFAYETTE ST 38 NORTH CLINTON ST. 





Member of the American Supply & Machinery Manufacturers Association 
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st SQ . thar'’s PROFIT T 
: in th at thar 
SKOQKUM 





PACKING 
for you 


eseBw eye BERR RESe 
pe fi gO BO HOGS 


Put the Skookum Miner to work 
picking profits for YOU 


Do troublesome packing jobs scare your salesmen? Do 
they pass up the engineer who thinks he knows more 
about packings than they? Jf they do, you lose profits. 
Handle Skookum and all your salesmen have to ask the 
engineer is whether he intends to use the packing for 
high pressure steam or not. 

If it is low pressure steam Skookum will do the work 
better than any other packing on the market. For pumps 
that handle oil, air, ammonia, brine, water or any other 


liquid, regardless of temperature or pressure, Skookum 
is unbeatable. 











BROOnGE 


(patented) 
cross expansion piston rod packing 
is a general purpose packing that enables you to cut down your pack- 
ing inventory and standardize on one type of packing. 














Do you vnslin’s ia this means to your salesmen? Con- 
fident that the engineer cannot back them down, calls 
will be made on every engineer on their lists regularly. 
(They may be calling on them now, but are they getting 
the business?) 

Skookum means more sales for you and liberal profits— 
for all Skookum territory is exclusive, does not overlap, 


and therefore you are protected from price cutting com- 
petition. 


Write for our distributor proposition 





‘RUBBER MILES? 


NEW YORK 





CHICAGO 








SAN FRANCISCO | 


to the long loading platform ors the 
south side and to the steel storage 
section on the east, which is easily 
| reached by improved roadways. An 
| unusual feature is the specially con- 
| structed section for combustible sup- 
plies. This section comprises more 
than 4,000 square feet. Brick walls 


of unusual thickness and fire doors 
| for the openings give added protec- 
tion to it. 





| enth 
| white 





Tom W. Allee, salesman for the Alamo 
Iron Works, San Antonio, Texas, has 
grown with the company, for he came 
to the organization 10 years ago, just 
when its greatest development was 
beginning. Tom operates in the “Winter 
Garden” district in west Texas. 





The office, joining the warehouse 
on the west end, has floor space of 
4,500 square feet. It faces on Sev- 
Street, and is constructed of 
sand lime brick. The entrance 


| to the office opens into a large lobby 





and display room, which gives oppor- 
tunity to portray some of the equip- 
ment and supply items that are car- 
ried regularly in the Phoenix stock. 
Bordering on the display room are 
the private and general offices of the 
company. 

Principal manufacturers _ repre- 
sented are The National Equip- 
ment Corporation, Cushman Motor 
Works, The National Transit Pump 
Company, The Ingersoll-Rand Com- 
pany, and the Venn Severin Machine 
Company. In addition more than 25 
other leading manufacturers are rep- 
resented. 

ee. 


Ross Buys Edwards and 
Chamberlain Business 
The entire merchandise stock of 
the Edwards and Chamberlain Hard- 
ware Company, Kalamazoo, Michi- 
gan, has been bought by J. Charles 





JULY, 1930 MILL SUPPLIES 45 


Service and Cooperation 
N x XX, S DistRiBUTORS selling 


















| 4% National Twist Drills 
| : and Tools are assured 
Y of handling a quality 
product and can de- 
‘pend upon the man- 
9 ufacturer to furnish 
i service and coopera- 


tion at all times. 


MANUFACTURERS 


of pARABOLic 


MILLING CUTTERS 


TWIST DRILLS - REAMERS - HOBS - MILLING CUTTERS - SPECIAL TOOLS 


NATIONAL TWIST DRILL & TOOL COMPANY 
DETROIT, U. S. A. 


New York, N. Y. Philadelphia, Pa. Chicago, Ill. indianapolis, ind. Cleveland, Ohio 
274 Lafayette St. 43 North Sixth St. 1144 Washington Blvd. 2105S. Pennsylvania Ave. 709 St. Clair Ave., N. W. 
Syracuse, N.Y., 107 Gifford St. Buffalo, N. Y., 76 Pearl St. 


TAP & DIE DIVISION, WINTER BROTHERS CO., WRENTHAM, MASS. 
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Better and Saving 
$7000.00 ayear 


Whatever your ventilating problem, Charavay Fans will 
cut the cost tremendously—just as they did exhausting 
naphtha fumes for Central Tube Company. A cost of 80c 
an hour was-reduced to 50c per day! Add to that tremen- 
dous saving an increased efficiency of 40% . . take into 
account that only two % H. P. Charavay Fans were needed 
for the job . . . consider that the cost of these was astonish- 
ingly low . . that only a short period of use paid the 
cost and made net profit of fhe savings. 

Formerly a jet blower and steam was used. Charavay 
engineers surveyed the job and suggested two Charavay 
Extension Shaft Fans. They shortened the draft stacks 
leading from the dipping ovens, closed them, installed the 
fans at the top—and got 40% better results, saved $18.70 
a day, or about $7,000.00 a year. Briefly, that’s the story. 
Charavays can do as much for you. 
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PROPELLER TYPE FANS 
Distributed Nationally by Ventilating Engineers 


P. H. Rogers, 
505 Bell Block, 
Cincinnati, Ohio. 


Ralph Sprenger, 
557 Market St., 
San Francisco, Calif. 


Steen Fan & Blower Co., 
325 Ellicott Square, 
Buffalo,N. Y. 


The J. W. Thompson Co., 
505 Franklin St., 

Peoria, Ill. 

Ventilating Equipment Co., 
1601 St. Clair Ave., 
Cleveland,Ohio. 

The F. M. Webber Co., 

1260 Graybar Bldg., 

New York, N., Y. 
Northwestern Fan & Blower Co., ee Sees Sens Co., 
447 Virginia St., Toledo, Ohio a 
Milwaukee, Wis. z 

The Pittsburgh Elec. & Mach. Works, M. P. Ziegler & Co., 

1 Barker Place, 120 S. Fountain Ave., 
Pittsburgh, Pa. Springfield, Ohio. 


Hartzell Propeller Fan Co. 


Div. of Hartzell Industries, Inc. 


712 Craft St. Piqua, Ohio 


Air Control Equipment Co., 
3825 A Main St., 

Kansas City, Mo. 

Belanger Fan & Blower Co., 
8202 Woodward Ave., 
Detroit, Mich. 

Cross Ventilation Co., 

228 N. La Salle St., 
Chicago, Ill. 

G. S. Faries, 

40 Transportation Bldg., 
Philadelphia, Pa. 

The Wm. P. Little Co., 

P. O. Box 187, 
Stratford,Conn. 

Carroll B. McGaughey, 

133 Cone St., N. W. 
Atlanta, Ga. 

Missouri Ventilating Equipment Co., 
1706 Olive St., 

St. Louis,Mo. 





Ross, secretary and general mana- 
ger of the company. He plans to 
open business in another part of the 
town. Real estate owned by the 
company is not included in the sale, 
and the 6-story building with site 
will be sold or leased for a long 
period of years. Mr. Ross first 
came to the company 20 years ago as 
secretary ; he was made general man- 
ager upon the death of A. K. Ed- 
wards 5 years later. 








R. W. Sharp, manager of the miil sup- 

ly department of the Columbus Iron 

orks Company, Columbus, Georgia. 

N. B. Corbin, assistant to Mr. Sharp; 

and C. J. Fitzgerald, city sales depart- 
ment, are with him. 





Officers of the Edwards and 
Chamberlain Hardware Company 
are: A. E. Kettle, president; J. 
Charles Ross, secretary, and general 
manager; D. R. Curtenius, vice-pres- 
ident, and Louis H. Sylvester, treas- 
urer. The board of directors con- 
sists of Miss Caroline Edwards, A. 
B. Connable, D. F. Altland, and the 
officers. 

* * * 
Reed and Duecker to Be 
Reorganized 

H. H. Crosby, formerly a partner 
of the Reichman Crosby Company, 
Memphis, was appointed receiver. of 
the Reed and Duecker Company on 
June 2 to liquidate. The assets of 
the company will exceed the liabili- 
ties by approximately $300,000, so 
each creditor will receive 100 cents 
on the dollar. Mr. Reed plans to 
organize a new company at once, and 
will have sufficient financial backing 
to establish and carry on a new busi- 
ness dealing in machinery and indus- 





trial specialties. He has arranged to 
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BUY YALE 


from your 
















A *phone call to your Industrial 
Supply Distributor will bring prompt 
delivery and service on any size or 
type of Yale Chain Block or Trolley. 
Your distributor carries on hand a 
complete line of YALE — buy from 
him. Avoid transit delays, and put 
YALE Chain Blocks and Trolleys on 
the job right when you need them. 

Yale Chain Blocks, whether of the 
Spur-Geared, Screw-Geared, or Dif- 
ferential type, are built to standards 
of precision and quality that guaran- 
tee maximum maintained efficiency. 

Safe,economical, powerful and fast. 


Distributors Serve 
Industry Economically 


THE YALE & TOWNE MFG. CO. 
STAMFORD, CONN., U. S. A. 


Canadian Branch at St. Catharines, Ont. 


Hoisting *~ Conveying Systems 


sts ei: AR Na 
VALE MARKED IS YALE MADE us 
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600 


400 


300 


COMPARATIVELY few 

years ago, 69 yards per min- 
ute was considered a good aver- 
age for a warping machine in a 
textile mill. 


Modern machinery now makes 
possible a speed of 600 yards per 
minute, and the end is not yet. 
This is but one of many im- 
provements in textile operations, 
and similar progress is reported 
from other fields. 


Bristo Socket Head Cap Screws 
have played an important part in 
these records of achievement. 
Production engineers find that 
Bristos open the way to many 
refinements in machine design 
which increase efficiency, im- 
prove appearance and add to the 
salability of products. 





From 60 Yards Per Minute © 
To 600 YARDS PER MINUTE °° 


If you have not considered Bristos in connection 
with your plans for improving your product, may 
we send you samples in the sizes desired, so that 


you may satisfy yourself of their value? 


THE BRISTOL COMPANY 


Waterbury, Conn. 
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retain most of his former accounts. 

The only change in the personnel 

of the company is the resignation of 

Peete, secretary of the 

After 

that time he will be associated with 

| the E. C. Atkins Company, Memphis 
branch. 


* * x 


Changes in Murray Company 

E. Earl Mellen, for many years 
with E. L. Wilson Hardware Com- 
pany, has joined the sales force of 
The Murray Company, Dallas, and 
will cover all of the northeast section 
| of Texas. 

The Fort Worth, Texas, office of 
the company has been moved from 
54 Jennings Avenue into much larger 
and better quarters at 1114 W. Dag- 

| gett Avenue. 








The three gentlemen behind the city 
sales counter of Swords Brothers, Rock- 
ford, Illinois, announce themselves as 
Captain O. A. Gallagher, B. G. Law- 
rence, and “Top Sergeant” J. E. Kelly. 
Mr. Lawrence disappeared immediately 
after the camera clicked so we don’t 
know whether he is a colonel or only 
a buck private. 








| | | 
| || 
| | | || 
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THE BRISTOL COMPANY, 


WATERBURY, CONN. 
DEPT. H 


P 


Seven New Distributors’ 
* Catalogs 

Four of the mill supply catalogs 
issued by R. R. Donnelley and Sons 
Company during the month of June 
show on the inside of the front cover 
a write-up giving a number of con- 
vincing arguments why industrial 
users should buy from distributors. 
Donnelley contributed this message 
without charge to the distributors 
“for the good of the industry.” The 
companies including the write-up 
are: E. A. Kinsey Company, Stam- 
baugh-Thompson Company, Machine 
Tool and Supply Company, and the 
C. S. Mersick and Company. 
| Catalog “E“ of the E. A. Kinsey 
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STREAK 


HIGH SPEED STEEL 


® The Blade With the 
RED BACK EDGE 


The Hack Saw Blade with the RED END—Tungsten 


SIMMONDS 


Since SIMONDS, the world’s largest saw makers, announced the new and better HACK SAWS, 
identified by their brilliant symbolk—RED END and RED BACK EDGE, they have taken the 
hack saw market by storm and lead the field with an ever increasing demand from hack saw users 
in industries wherever metal is cut. Their outstanding user acceptance has been honestly earned— 
another triumph of Simonds Quality in steel, workmanship and uniformity. 


Sell your customers RED STREAK BLADES for satisfaction and goodwill. 


SIMONDS SAW and STEEL COMPANY 







: ’ 
Established 1832 “The Saw Makers” FITCHBURG, MASS. 
Chicago, Hl. New Orleans, La. Portland, Ore. Montreal, Que. 
Boston, Mass. Lockport, N. Y. San Francisco, Calif. Toronto, Ont. 
Detroit, Mich. Memphis, Tenn. Los Angeles, Calif. Vancouver, B. C. 
New York City Atlanta, Ga. Seattle, Wash. St. John, N. B. 








Exceptional Sales Proposition for Mill 
Supply Dealers In New Wappat Drills 


STURDY : br a > oo oping 
COMPACT . a. — ' = iner Than a 
POWERFUL bode’ 


Red Streak Drill 
























The WAPPAT line of portable electric drills includes 1/4 
inch Standard, 1/4, 3, 1/7 and 3/4, inch Heavy Duty sizes. 
Made by the company that has, for 15 years, been producing labor 
saving tools of only the highest quality. 

Features are embodied in this line of drills that cannot be found in 
other lines. To your customers we can guarantee MORE HOLES 
PER DOLLAR WITH A WAPPAT DRILL. 

If you are looking for a better line of drills—here it is. The catalogue is ready and we would like 


to demonstrate how much better WAPPAT DRILLS really are. 
Sell the WAPPAT RED STREAK line. Get your share of the electric tool profit now. 


ivision of 7522 M d S t t 
Simonds me and Steel Company WAPE. PITT SBURGH, "PA. 


CORPORATED 
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Company, Cincinnati, contains 552 
pages of supplies and machinery. 
This book has some pages printed 
in colors, and also has a drawing 
showing the company’s branch tele- 
phones and number. 
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D I xX O N Sy In the supply business for 40 years is 


the record of T. M. Voyle, president 
and general manager of the Scranton 


2 Machi d Supply C Se - 
Graphite Products a oe hoe 


SUDOTURTE TERETE EUEeeS 
A 





No other substance has such universal application in r “. = a ~ bag Fe In- 
; ; ; . . ustrial Supplies, Edition 30-H,” is 
preventing power losses as graphite and its products. the tlk of Ge ene Sth-etes eae 
Dixon’s Flake Graphite alone, or blended with oil or recently issued by the C. S. Mersick 
a i . We . 

grease prevents friction losses by producing dead a See. ew Tan, Se 


necticut. As this year is the nine- 
tieth anniversary of the organiza- 


And Dixon’s Graphite Seal and Pipe Joint Compound tion, a little sketch of the company’s 
eliminates loss of power in generation and transmis- a ee ee oe ee ee 
sion by making absolutely tight threaded and gasket 
joints in cylinder heads, pipe lines, ete. Also Dixon’s : 
Boiler Graphite, which keeps boiler tubes clear and | 
free of scale. 


smooth bearing surfaces. 





[REIcHLE SU 
More than 100 years of experience in overcoming 2 
power losses by means of graphite is back of every wh 4 E 
ounce of Dixon’s Graphite Products. — 





Write for Bulletin 16-C 


The Reichle Supply Company, Saginaw, 


Joseph Dixon Crucible Company Michigan, has Just added a new ‘truck 





Jersey City, Oe N. J., U.S. A. 


Special stress is laid on the free 
Established 1827 


telephone service with private wires 
to various towns throughout Con- 


Flake Graphite necticut which is provided by this 
Boiler Graphite company. 
Graphite Cup Grease Catalogs of N. T. Bushnell Com- 


beg on en sag Grease pany, New Haven, Connecticut; the 
i ressing ; : Stambaugh - Thompson Company, 
Pipe Joint Compound (insoluble in water) satel Ohio: the W. —~ 
Graphite Seal (insoluble in gas or oil) Company, Springfield, Massachu- 
Graphite Motor Brushes setts, and of the Machine Tool and 


| Supply Company, Tulsa, Oklahoma, 
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Designed for Modern Requirements 


EW developments in industry, new processes, 
new methods require modern equipment. Yet, 
throughout its 82 years of building dependable pumps, 
Goulds representatives are 


Goulds has kept abreast of industrial developments— 
trained engineers, experts 


in the solution of pumping has even anticipated them. 
broblems. 


To-day, expert designing and research engineers 
have made Goulds pumps truly modern—efficient, de- 
pendable, and economical both in price and in oper- 
ating costs. And the Goulds line is the most complete 


in America, with a pump for every requirement. 


Goulds maintains stock warehouses in industrial 
centers, and branches and representatives in all prin- 
cipal cities. Let the Goulds representative in your city 
show you the profit possibilities of the Goulds line. 


GOULD PUMPS, INC., Seneca Falls, N. Y. 





BRANCHES: 

*BOSTON *NEW YORK *PHILADELPHIA 

194 Congress St. 16 Murray St. 111 North Third St. 
*CHICAGO 19 Park PI. ATLANTA 

12-14 So. Clinton St. PITTSBURGH Citizens & Southern 
eS — — W. Oliver Bank Building 

1902 Secon a- s. 

tional Bank Bldg. © *TULSA CTinion Trost Build- 

*Branch Warehouses 213 E. Archer St. 


ing 


PUMPS FOR EVERY PURPOSE 
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Keep in step with 
the times —feature 


ARMSTRONG 
-VANADIUM 


Wrenches 






ARMSTRONG-VANADIUM Wrenches 
are the “last word,” longer, lighter, thinner, 
stronger—new type wrenches, drop-forged 
from chrome-vanadium steel, that are guar- 
anteed not to break or spread. 


ARMSTRONG-VANADIUM Wrenches 
are longer in proportion to capacity than 
any other wrenches, give greater leverage 
on the nut or screw head. They have ex- 
tremely thin heads with lean tapering jaws 
that take a firm grip where other wrenches 
cannot reach. They are beautiful tools, are 
finished in nickel over copper with heads 
buffed bright; come on attractive display 
boards or in matched sets put up in leather- 
ette rolls. In show windows or inside 
displays they always attract attention, fa- 


vorable comment and sales. 
B. > 
TOOLS from your 
Supply House 4 


ARMSTRONG BROS. TOOL CO. 
‘“‘The Tool Holder People’’ 
305 N. Francisco Ave., CHICAGO, U.S.A. 


Beautiful Stock and Display 
Boards are furnished free 
with stock orders. Write 
today for Catalog sheets. 








‘ 





each have over 300 pages displaying 
their lines. Catalog “E” of N. H. 
Bragg and Sons, Bangor, Maine, has 
188 pages showing its line of sup- 
plies. 

a . 


L. M. Hughes Back at Work 

L. M. Hughes, who has been ill 
since the first of the year, has taken 
up his duties again as general man- 
ager of the mill supply department 
of the Hughes Supply Company, 
Mansfield, Ohio. “Red” has been in 
Washington, Oregon and California 
recuperating, and is looking fine 
now. 





R. M. Easton, sales manager of the E. 

A. Kinsey Company, Cincinnati, also 

knows his slide rule for he is a graduate 

mechanical engineer who had years of 

experience before joining the Kinsey 
organization. 





Distributors Report Improv- 
ing Conditions 

That business in the period from 
January to May, 1930, was 42 per 
cent over the same period in 1929 is 
the encouraging report from the R. 
C. Duncan Company, Minneapolis. 
This company says further that May 
of this year was 26 per cent ahead of 
May, 1929. The Pittsburgh Gage 
and Supply Company, Pittsburgh, 
writes that it will finish up the first 
half of 1930 showing an increase 
over the same period of 1929. From 
Wilmington, Delaware, comes word 
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Mc! industrial manufacturers are now beginning to recog- 

nize the mill supply jobber as the logical channel for 

merchandise distribution—rather than to deal direct with the 
consumer or maintain local branches. 

With the Boston Woven Hose & Rubber Company this has 
been a proven policy for more than twenty-five years. 

During all this time we have been known as ‘‘manufactur- 
ers for jobbers’’. Some manufacturers in certain lines have 
alternately adopted and relinquished such a policy, depending 
on trade conditions at the time. We have consistently pursued 
our policy regardless of national conditions because we believe 
in the fundamental soundness of the plan. 

The Boston Woven Hose & Rubber Company is a national 
manufacturing service for = mill supply distributors. 





Our business expands daily. With this growth there comes the occa- 
sional necessity of establishing new connections in order to broaden our 
service to the country as a whole. We consider first the protection of our 
established jobbers, adding new ones only when the industrial needs of a 
territory demand a more intensive service and the welfare of our present 
jobber is not affected by the new connection. We welcome correspondence 
with distributors whose present source of supply does not afford them a 
type of cooperation comparable to the service we offer. 


BOSTON WOVEN HOSE 


& RUBBER COMPANY 


CAMBRIDGE, MASS. 
Makers, for over 50 Years, of High Quality Mechanical Rubber Goods 
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The Wolves of Lenox 
How their name spread the width and 
breadth of land. In fearsome chorus of 
barks and savagely snapping jaws they 
broke from the Highland forests of old 
Scotland and rushed with the speed of the 
wind down thru pastured flocks. Noth- 
ing stood before their super strength, 
speed and clean cutting teeth—when the 
Wolves of Lenox were on the job! 




















from the Desco Corporation that 
May was about 15 per cent better 
than April. Kane and Keyser Hard- 
ware Company, Belington, West 
Virginia, finds that business was bet- 
ter in May than in any month in 


1930. 































Popularity that SSS SSS cad 
Assures Greater SESE SSS 
HACK SAW Profits! ERENT SS 


Popularity that has spread to 
every corner of the land—a de- 
mand for “the tools in the 
plaid box”—from shops and 
men to whom hack saw blades 
of super-strong, quick cutting 
and long lasting qualities are 
essential. 
Stock up on Wolves of Lenox. 
Watch your profits shoot up too. 
Our special sales plan will help 
you get these blades started in 
your territory. Write for par- 3 
ticulars today. 


Amerian Sav & Mg, Co. RRR 
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C. P. Spuck, treasurer, and Howard M. 

Sager, president of the Sager-Spuck 

Supply Company, Incorporated, Albany, 
New York. 





Companies in other sections of the 
country who find business improving 
are the Davis Hardware Company, 
Gardner, Massachusetts; W. W. 
Hite and Company, Louisville, Ken- 
tucky; Farwell, Ozum, Kirk and 
Company, St. Paul; The Murray 
Company, Dallas, Texas; Eaton 
Chase Company, Norwich, Connecti- 
cut; The Buffalo Mill Supply Com- 
pany, Buffalo, N. Y., and Banister 
and Pollard Company, Newark, New 
Jersey. 








Executives of the M. I. Wilcox Com- 
pany, Toledo—P. T. Steele, general 





manager, and O. S. Wilcox, president. 





Smith Booth Usher Acquires 
New Lines 
The Union Twist Drill Company 
has appointed the Smith Booth Usher 
Company, Los Angeles, distributors 
for its complete line of drills, milling 
cutters, hobs, reamers and gear cut- 
ters. 
| Announcement has also been made 
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Kansas City Cleveland 






A Mile of 
SHEE 


GPEED to your customers means greater 

production at lower cost. When it 
comes to cutting sheet metal—the Stanley- 
Unishear “Mighty Midget” sets the pace. 
At an average speed of 15 feet a minute— 
which is easy for the “Mighty Midget”— 
a cut over a mile long could be made in an 
8 hour day. 


Imagine the amount of work that can be 
turned out with a cutting speed like that. 
And another feature — with a minimum 
radius of 1”, this tool cuts all kinds of shapes. 


Price: 110 volt motor, $75.00 












THE STANLEY-UNISHEAR “MIGHTY MIDGET” 
“The power driven hand shear” 


The “Mighty Midget” cuts up to 18 U.S. 
gauge (.050”) sheet iron, (other materials 
in proportion). It weighs only 6% pounds 
and handles as easily as a pair of snips. 
Leaves no burr or distortion of metal. 


Demonstrate the “Mighty Midget” to your 
customers — they will be surprised at the 
amount of work it will turn out. 


Other Stanley-Unishear Models cut up to 
4” boiler plate. 


Complete description upon request. 


THE STANLEY ELECTRIC TOOL CO. 


New Britain, Conn. 


Sales Offices and Service Stations: New York 
San Francisco 


SAFETY SAWS 


BENCH GRINDERS 


Chicago Cincinnati Philadelphia Detroit 
Los Angeles Seattle Montreal Toronto 


STANLEY ELECTRIC TOOLS 








CUTTING TOOLS 


a day with the 


MIGHTY MIDGET’ 


220 volt motor, $78.00 


AERIAL GRINDERS 
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Shafer Hanger Bearings can 
be used with any 4-point 
hanger. Interchangeable 
with plain journal in most 
cases. 


Shafer Self-Aligning 
Unit Mounting —a 
cylindrical housing 
fully machined. An 
ideal mounting for 
parts requiring fre-. 
quent removals. 





Shafer Pillow Blocks 
are compact, rugged, 
and suitable for ma- 
chine and general in- 
dustrial equipment. 
Special housings can 
be furnished to meet 
individual req uire- 
ments. 






MS7-Gray 





in your salesrooms? 


Dealer—He Serves 


through the distributor. 


THE COMPLETE LINE OF 


TOLEDO, OHIO 





DEAL WITH YOUR DEALER - HE SERVES YOU BEST 


eo eo @e eo 
Capitalizing on Co-operation 
Do you have one of these handsome “TOLEDO” display signs 


This brilliant red, beautitully mottled, triangular sign, with gold 
letters, hanging in your salesroom will remind your customers that 
you are an authorized dealer in genuine “TOLEDO” tools. 


“TOLEDO,” knowing the importance of the distributor or dealer 
in the distribution of goods, will now show in all its advertising 
this triangular “TOLEDO” sign and the slogan, “Deal with your 
You Best.” 

Capitalize on our advertising efforts to help sell the idea of buying 
Make sure a “TOLEDO” Authorized dis- 
play sign is hanging in your salesroom. 


“TOLEDO” 


THE TOLEDO PIPE THREADING MACHINE CoO. 


Satisfaction’s 


Dividends 


Shafer Self-Aligning Roller Bearing 
Industrial Units offer the assurance 
of your customers’ permanent satis- 
faction and the dividends of ever- 
increasing sales. Shafer Units are 
designed to meet modern demands 
for standardized equipment and low- 
ered operating costs. 


Manufacturers accord quick recog- 
nition for the economy value of the 
Self Aligning principle of design— 
concave rollers on convex races, auto- 
matic alignment, and effective grease 
seal. 


Write now for detailed information. 


Shafer Bearing Corporation 


6501 West Grand Avenue 
Chicago, Illinois 


SHAFER 


SELF-ALIGNING 


ROLLER BEARING 
INDUSTRIAL UNITS 


Authorized Dealer 
GENUINE 


roosl OLEDObrs™ 











SUPERIOR PIPE TOOLS 


New York Office, 72 Lafayette St. 














| as sales engineer. 
| past 9 years in the southern Cali- 





of the appointment of Smith Booth 
Usher as representative of the S. W. 
Card Manufacturing Company’s 
line of taps, dies and screw plates. 
S. F. Sides, direct factory repre- 
sentative of the lines mentioned, will 
work with the Los Angeles company 
He has spent the 


fornia territory as a milling cutter 
and small tool specialist. 





A. B. Crush, manager of the mill supply 
department of Andrew Cowan and Com- 
pany, Incorporated, Louisville, Kentucky. 


Beg Your Pardon 


In making the announcement of 
the Sterling Products Company’s 
change of location, in the June issue 
of Mitt Svuppties, the company’s 
former address was mistakenly re- 
ported as 631 W. Washington Boule- 
vard, Chicago. This should have 
read 560 W. Washington Boulevard. 

x * x 


John Stambaugh Is Dead 


John Stambaugh, vice-president of 
the Stambaugh-Thompson Company, 
died on June 12 in Youngstown, 
Ohio, after an illness of one week. 
He was 38 years old. 

Mr. Stambaugh was one of a 
family of pioneers in the iron and 
steel industry of Mahoning Valley. 
Besides his position in the Stam- 
baugh-Thompson Company, he was a 
member of Butler, Beadling and 
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:  —«, ~  Modernize Your 


Belt Lacing Equipment ! 


N O matter how modern your plant, production cannot be maintained at 
its maximum if belt lacing is dependent on antiquated equipment. 
Every minute counts—when there’s a belt to be relaced and machinery and 
men stand idle. 
The Clipper No. 6 Speed Lacer is a revelation in speed, efficiency and 
economy. 
With this remarkable machine, weighing only 5644 Ibs., a single workman 
can lace both ends of a six-inch belt in exactly 90 seconds! Just a single 
turn of a crank and a row of Clipper Hooks are forced into the belt-end— 
flush with the surface. 37,500 Ibs. pressure! Yet exerted so smoothly and 
evenly that even under this tremendous pressure the delicate belt fibers re- 
main undamaged and a perfect, lasting joint is effected. 


PRICE $75.00. 


{in United States of America) 
Furnished with stand at an additional cost 


For complete demonstration 
communicate with your nearest 
Clipper dealer or with the Clip- 
per Belt Lacer Company directs 


Whatever your shop requirements, there’s a Clipper Lacer 
to meet them effictently—lacing the smallest of belts up to 
the heavier and wider ones. And the use of Clipper Pins 
and Clipper Hooks ensures a perfect, lasting joint. 


Clipper Bolt facer Company 


GRAND RAPIDS MICHIGAN 
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Thermo-Lectric 


now avail- 
able for 
Mill Supply 


write today. 


Scientifically made to meet the demands of 
modern manufacturing — Thermo-Lectric 
babbitt metals will carry greater loads, at 


Sales Connections 


distributors... 
















and Copper 
Hardened 





higher speeds, with less wear! The secret TOUGHER 
of these superior babbitts lies in the method STRONGER 
by which they are made. Pure metals are 
alloyed in patented electric melting fur- BETTER 
naces under automatic temperature control 

. all metal is treated equally and uni- BABBITT 
formly. There is a waiting market for METAL 


babbitts!! 





Buffalo Foundry and 
Machine Company 
Buffalo - - + + g-:: New York 



















EVERY 
DISTRIBUTOR’S 
SALESMAN 


Should 
keep in touch with the industry pro- 
gram which is being launched in the 
interests of industrial distribution, If 
you are not now regularly receiving 
MILL SUPPLIES, you had better get 
your subscription in immediately. Start 
with the July issue in order to keep 
yourself fully informed upon this far- 
reaching movement. 











Company, an investment firm in New 
York, and held at seat on the New 
York Stock Exchange. He was also 
on the directorate of numerous in- 
dustrial concerns in Ohio. 


* *K 


Paragon Tool and Supply 
Company Formed 


The Patterson Tool and Supply 
Company, Dayton, is now _ incor- 
porated and doing business under the 
name Paragon Tool and Supply 
Company. The company expects to 
deal in a general line of mill, factory 
and contractors’ supplies, and is in- 
terested in representing manufac- 
turers of specialties handled by mill 
supply houses. 








Charles L. Adams is evidently a be- 
liever in the saying, “a rolling stone 
gathers no moss.” He got his first 
job with the Frank E. Fitts Manufac- 
turing and Supply Company, Boston, 
Massachusetts, 35 years ago, and he’s 
still there. His first responsibility was 
that of office boy. He later became 
shipper and then took up buying activ- 
ities. He is now manager and secre- 
tary of the company, which position he 
has held for 15 years. 





Valuable Book on First Aid 
Service 


To assist in the establishment of 
first aid service in industrial plants 
employing less than 500 people, the 
Policyholders Service Bureau of the 
Metropolitan Life Insurance Com- 
pany has just released a booklet en- 
titled “First Aid Service in Small 
Industrial Plants.” This publication 
is one of a series issued by the In- 
dustrial Hygiene service of the Bu- 
reau dealing with the health of in- 
dustrial and commercial workers. 

The report, which is illustrated by 
photographs of first aid rooms main- 
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SPEEDING POWER 


ON ITS USEFUL WAY 


In countless plants 7 million light, 
strong, durable AMERICAN 
Pressed Steel Pulleys are meet- 
ing modern pulley requirements 
for greater speed... for less dead 
load on shafting...for better 
traction, cutting power costs and 
permitting closer shaft centers... 
for perfect balance, reducing 
vibration... for greater strength 
to withstand new stresses and to 
eliminate costly interruptions in 
production schedules. 


For a quarter of a century these 
pulleys have been known as the 
standard of quality wherever 
pulleys were used —for they 
have kept pace with every 
advance in the progress of 


STEEL 


mechanical power transmission. 


Today, AMERICAN Pulleys are 
as modern as the high speed 
motors and machines they serve 
—scientifically correct for the 
particular duties they are to per- 
form in the carefully studied 
transmission systems of this new 
industrial era. 


Follow the example of industrial 
leaders, everywhere. Standardize 
on AMERICANs, They are easily 
available from coast to coast and 
in 28 foreign countries. Ask your 
dealer about them. 


THE AMERICAN PULLEY CO. 
4200 Wissahickon Ave., Philadelphia, Pa. 


Pressed Steel: Shafting Pulleys, Hangers, Hand Trucks, 
Sprucolite (Compressed 
Spruce) Motor Pulleys, Machine Pulleys. 
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MOTOR PULLEYS 
THAT PULL 


AMERICAN Sprucolite Motor 
Pulleys and Machine Pulleys 
are made from a specially 
developed and extremely dur- 
able synthetic material. They 
possess the highest coefficient 
of friction, and are consider- 
ably lighter in weight than 
wood, cast iron or paper pulleys. 
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MYERS POWER PU MPS 


Self-oiling power pumps in any capacity for 
any service up to ten thousand gallons per hour. 
Powered by engine or electric 
motor. For deep or shallow 
wells, Myers is world headquar- 
ters for pumps, .water systems, 
cylinders and well accessories. 
































Tak A 
MYERS 


DUMPS — WATER SYSTEMS — HAY — DOOR HANGE! 





See our local dis- 
\ tributor or write us 
direct for catalog and 
information. 


THE F. E. MYERS & BRO. CO. 


ASHLAND, OHIO 
PUMPS . WATER SYSTEMS . HAY TOOLS . DOOR HANGERS 














































Oxy-Acetylene 


Welding and Cutting Equipment 


“Efficiency” has taken on a new meaning in mod- 
ern industry. It means reducing costs and overhead 
to the absolute minimum. It means that every 
minute must count in economical production. 








Your trade will find that 
Imperial Equipment will help 
them to eliminate costly de- 
lays, to speed up production 
and reduce overhead. 

There is an Imperial Weld- 
ing and Cutting Outfit de- 
signed to meet any welding 
and cutting problem and the 
equipment embodies features 
of design that recommend it 
to practical managers, super- 
intendents and workmen. 

Write for sales plan and 
catalog. 


The Imperial Brass Mfg. Co. 


511 S. Racine Ave 
Chicago, U.S.A. 



























tained by several industrial concerns, 
discusses the importance of institut- 
ing sound measures to insure the 
prompt and efficient care of small or 
“minor” injuries. The construction 
and equipment of a first aid room, as 
well as the personnel necessary to 
staff it, are described in some detail. 








J. E. Bowers, representative of the Har- 

rington Hoist Company, at the left with 

George Holburn, Jr., vice-president, 

Morton Company, Louisville, and D. W 

Lawler, also a vice-president of the 
Morton Company. 





\ valuable feature is an appendix 
giving in outline form a summary of 
the laws of each state. This out- 
line shows what industries are re- 
quired by the laws of the various 
states to make provision for first aid 
treatment, as well as the standards 
which have been set up by the legis- 
lative bodies of these states. 








J. A. Rolesavage of W. M. Pattison 

Company, Cleveland, demonstrates a step 

ladder to a customer in the city sales 
room. 





Louisville Mill Supply Com- 
pany Is Formed 

A new organization, the Louis- 

vile Mill Supply Company, 1012- 

1018 East Main Street, Louisville, 
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<TONCAN> 


COPPER Ye oe 
F MO-LYB-DEN-UM 


IRON PIPE 





S WRITING NEW RECORDS 
IN MANY INDUSTRIES 


GAS COMPANY “is now using Toncan Pipe under streets 
in highly corrosive soils, to save heavy 
_ replacement expense.” 
COAL MINING “17 months comparative test in acid mine 
COMPANY water. Only Toncan Pipe suitable for use 
after tests.” 


CONSTRUCTION “glad to recommend Toncan—will success- 



































If you are asking ENGINEER fully combat rust and corrosion.” 

“Where can Ton- 

can Iron Pipe aa POWER PLANT “under severe corrosive conditions installed 
money for me”, you Toncan Line—free from attack despite long 
will find the answer service.” 

in— 


PIPE BENDING -_ “because of failure of coils of other ferrous 
PIPE FOR COMPANY material—now using coils of Toncan Iron 
PERM ANENCE Pipe.” 
Send for your copy. SUGAR MILL “in service test—boiling acetic acid—Ton- 
can shows one-third the loss in weight of 
other pipe.” 


In steam and water lines, —exposed or buried in corrosive 
soil,—in coolers, heaters, condensers and connecting 
lines—in severe service in mills, mines and industrial 
plants the country over—Toncan Iron Pipe—the Copper 
Molybdenum Iron Alloy Pipe—is writing new records 
of longer life, trouble free service and lower ultimate costs. 


A Portfolio of Toncan Sales Helps will 
be sent to Mill Supply Distributors in- 
terested in the sale of Toncan Iron Pipe. 


REPUBLIC STEEL CORPORATION 
YOUNGSTOWN, OHIO 


Birmingham Boston Buffalo Chicago Cincinnati 





As Protection Cleveland Dallas Denver Detroit El Paso 
to You Los Angeles New York Philadelphia Pittsburgh 
We Mark It San Francisco Seattle St. Louis 
BLUE 
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Accept the 


Services 
of this 


Engineer... 
without E> 
putting : 
him 
on the 


payroll 


The manufacturers 
of Bond Truck 
Casters offer you 
the services of their 
engineers to help 
reduce your cost of 
handling materials. 
The casters on your 
trucks will wear 
longer, give finer 
service and fewer 
breakdowns be- 
cause they’re “built 
to fit the job”. Too 
many manufactur- 
ers, large and 
small, are buying truck 
casters that “fit” but do 
not “fit the job’. 

The condition of your 
floors, the nature of the 
load and other individual 
plant needs require a caster 
built to meet those conditions. Let 
the Bond engineers, skilled in cor- 
rect materials handling problems, 
save you time and money, speed up 
handling and protect your invest- 
ment, by showing you the right 
easter for the right job. 














Bond Improved Double Ball Race 
Swivel Type Caster (patented). 


Bond Power Transmitting Machinery will 

do a great deal toward conserving expensive 

power. Send for the Bond Power Trans- 
mission catalog. 


B™.,, & Machine Co. 


Manheim, Lance. Co., Pa. 


Phila. Office: 617 Arch St. _N. Y. Office: 256 Broadway 
Chicago Office: 39 S. Clinten St. | 





| and W. S. 
| two of the lines sold. 























The sales meeting is all over and the boys are going home from the Alamo 


Iron Works, San Antonio, Texas. 


On the left in the rear is E. A. Holm- 


green, president, who certainly doesn’t look old enough to have celebrated his 
fiftieth anniversary in the business, as he did recently. Next him are: J. C. 
Cowan, manager, supply department; A. L. Coreth; J. H. Weder; A. McKay; 


M. E. Mayer, and A. E. Marschall, all salesmen. 


In front are: T. M. Brown, 


salesman; M. E. Robertson; Craig Evans; E. W. Matthiessen, assistant man- 
ager of the supply department; R. O Thuem, and M. G. Voigt who is manager 
of the machinery department. 


Kentucky, has been operating for 
several months. W. B. Young is pres- 
ident; N. W. Weisberg, vice-presi- 
dent; R. R. George, secretary-treas- 
urer ; 
purchasing agent. B. F. Goodrich 
Company mechanical rubber goods, 
Nott leather belting are 


Death of M. C. Pearson 


M. C. Pearson, “Dean” of the sales 
organization of the George B. Car- 
penter and Company, Chicago, is 
dead. 


and C. D. Weir, manager and. 





Bunting Hardware Opens 
Independence Store 

The Bunting Hardware Com- 
pany’s new branch store ‘at Inde- 
pendence, Missouri, got off to a good 
start at its opening reecntly, which 
was attended by 14,000 people. This 
was especially remarkable, as it was 
a very rainy day. 

A total of 42,000 souvenir gifts 
and $2,000 in prizes were distributed 
to callers during the day. Thirty 
persons, including officials and em- 
ployees of the main store at Kansas 
City, in addition to the ten people 
who are to be regularly employed at 








nis... 





From left to right they are: 


This group represents the Georgia Supply Company, Savannah, Georgia: 
Arthur Fleming, stock clerk; M. A. Spellman, 


credit department; T. J. Whalen, stock clerk; Margaret Guilfoyle, stenographer; 
John T. Evans, vice-president and secretary; S. L. Conway, stenographer; J. F. 


Sullivan, Junior, treasurer; C. A. Bero, cashier, and D. J. Acker, price clerk. 
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SELL THE HACKSAWS THEY 
KNOW AND LIKE-STARRETTS 


he men who buy hacksaw 

blades are the same men 

who buy tools. Just as they 
know Starrett Tools as the finest 
they can buy, they know Starrett 
Hacksaws as the finest they can 
buy. They know it pays to buy 
Starrett Hacksaw Blades because 
they get more cuts per hour and 
more cuts per blade. 





Sell the blades they know and 
like—Starrett High Speed Blades 
— Starrett Tungsten Alloy Blades. 
Carry a complete stock and dis- 
play them. 


Write for information on Starrett 
Dealer Helps; for Starrett Cata- 
log No. 25 “EG.” 


THE L. S. STARRETT CO. 
World's Greatest Toolmakers 
Manufacturers of Hacksaws Unexcelled 
Steel Tapes—Standard for Accuracy 
ATHOL, MASS., U. S. A. 







No. 169 Easy Grip Frame 
of exceptionally fine de- 


sign, adjustment, rigidity 






and ‘hang’ 
Starrett Tungsten 
Alloy Steel Hacksaw 
Blades No. 252—the 
favorite saw for 
garages. 


| 
} 
| 
| 


Starrett High Speed Hacksaw Blades— 
new speed and cutting economy. 


| — © 
Sell Starrett Hac 
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SQUARE FACTS 


Ked Shield’ 
HIGH SPEED DRILIS 


J 
y 
Thex are furnished in all sizes 


THE [ed Shield” 1S STAMPED 
IN ACTUAL RED COLOR 
ON EACH DRILL 


THE STANDARD TOOL (0. 


CLEVELAND 
Chicago: New York: 
552 W. Washington Blvd. 94 Reade St. 
j London and Leicester, England Geneva, Switzerland—Im-Fo-Sa 


Fredk. Pollard & Co., Ltd. Successors to J. Lamberciez‘'& Co. 


Paris, France—Burten Fils, 





the Independence store, were in the 
“receiving line” from 9 A. M. till 9 
P. M. 


The souvenir gifts included 1,000 
cans of paint, 1,000 packages of tea, 
500 packages of flower seed, 2,500 
gas balloons for the children, and 
many useful articles for the men. 

According to Charles B. Shaeffer, 
president of the company, the new 
store embodies the best plans of dis- 
play and merchandising known in the 
business. Ernest Brown, manager of 
the store, is a stockholder and has 
been connected with Bunting’s for 18 
years. 








A. G. Waelde, superintendent for the 
Boston Pipe and Fittings Company, 
Boston, Massachusetts, is one of the 
old-timers still active in the industry. 
Mr. Waelde joined the old Cunning- 
ham Company as packer in 1886 and 
in 1890 was made shipper and held that 
position until 1916. When the present 
firm. took over the business he was 
promoted to the position of superin- 
tendent which he has held ever since. 
It is interesting to note that from 1886 
to 1913 Mr. Waelde never had a vaca- 
tion nor did he miss a single week’s 
work, 





Beckwith no Longer with 
Channon 

S. L. Beckwith, for 10 years a 
salesman with H. Channon Com- 
pany, Chicago, is seeking a connec- 
tion. Mr. Beckwith had the Chicago 
territory for 3 years and the state 
of Wisconsin for 7 years, selling 
principally the utilities, paper mills 
and automotive trade. 


* * * 


Krause Hardware Adds New 
Lines 

George Krause Hardware Com- 

pany, Lebanon, Pennsylvania, has. 

recently added to the mill supply de 
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HILLIPS speaking ... how soon can 
you shoot some fittings out to us... 
good ... here is the list . . .” 


Chances are he doesn’t specify make. But you 
know that he has made a mental specification 
... that he will insist on dependable, uniform 
quality. And if you fail to meet that specifi- 
cation what a come-back there is. 


Fill every order with Square “Gees” and the 
only come-back you'll get is that your cus- 


Pipe 





MALLEAG LE, EAST IRON 





tomers will COME-BACK for more of them. 
For Square “Gees” are uniformly good . . . 
misfits or defectives are almost as rare as 


white black-birds. 


Giving every customer Square “Gee” fittings 
whether they specify them or not is mighty 
good business on your part. 


THE GRABLER MANUFACTURING CO. 


6565 BROADWAY CLEVELAND, OHIO 
Factory: CLEVELAND 
Warehouses: NEW YORK, CHICAGO, SAN FRANCISCO, LOS ANGELES 


“BEE” 
Fittings 


ORAINAGE, BRASS 








YOUR FITTING PROBLEM IS SOLVED WHEN YOU SAY SQUARE “GEES” 


SQUARE 
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A Buckeye Bronze Bar 


for every bearing purpose 





1 54 Sizes—a complete range to select from—in 
three grades, “Commercial,” “Lubrico,”’ “Hy Speed” — 
both cored and solid, in 12” and 18” lengths. Uniform 
high quality guaranteed. 


Mill Supply Salesmen—Go after this profitable bronze bar 
business! Recommend Buckeye bars to your best customers. 
It pays. 


An exclusive territorial arrangement . . . Your 
mame on each bar if you wish . . . Imprinted 
weight charts for your trade and display boards 
for your use—no cost. 


The Buckeye Brass & Mfg. Co. 


(Home of Quality Bronzes Since 1900) 
6410 Hawthorne Ave. Cleveland, Ohio 





















For 
Hydraulic 
Power Transmission 


Model No. 911M — direct-connected and 
mounted on common bed plate with motor. 
This is just one of the many ways in which 
the No. 911 series can be adapted to par- 
ticular needs. 








The new No. 911 Roper Ro- 
tary Pump stands up under the 
severe pressure required for 
hydraulic power transmission. 
Sturdily built from the finest 
materials obtainable — fully 
guaranteed. Absolutely depend- 
able for hydraulic presses, 
hoists and stokers;s machine 
tools; accumulator service; and 
all other mechanisms requiring 


SROPER 


high-pressure — direct-connected 
pumping. Made in all sizes and 
designs to meet individual re- 
quirements—can be built in as 
an integral part of any machine. 


Complete technical and perform- 
ance details in Catalog No. 
58-S. Write for your copy to- 
day. No obligation. 


GEO. D. ROPER CORP. 
ROCKFORD - ILLINOIS 


7 

















partment the Stanley electrical tools 
and the Alemite line of industrial fit- 
tings. Howard Baier is manager of 
the department and personally keeps 
in touch with most of the large in- 
dustrial users in the territory, besides 
having the assistance of a couple of 
salesmen in the country territory. 


* * 


Desco Corporation Has New 
Show Room 

A new show room being completed 

by the Desco Corporation, Wilming- 

ton, Delaware, will be open about 

July 1. It is located in the shopping 

district at Tenth and Tatnall streets. 








R. J. Von Felden of the W. P. and R. S. 
Mars Company, Duluth. 





Casper in Charge of Pitts- 
burgh Gage Sales 
Harry J. Casper has been elected 
vice-president in charge of sales for 
the Pittsburgh Gage and Supply 
Company, Pittsburgh. 
+ * 


W. A. Mode with J. B. Shan- 
non Hardware 
W. A. Mode is now representing 
the J. B. Shannon Hardware Com- 
pany, Philadelphia. He covers the 
state of Delaware. 
22 


Davenport House Issues New 
Catalog 

Catalog number 78 just issued by 

Louis Hanssen’s Sons, Davenport, 

Iowa, is now ready. This Iowa 
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PYTHING 


in Modern Drives 
and Transmission 


For completeness—for efficiency—for depend- 
ability —the T. B. Wood line of drives and 
transmission machinery tops them all. 


Each product is backed by years of experience, 
designed by engineers who have made the 
study of drives and transmissions their spe- 
cialty. Whatever your needs, we can supply 
them—superior all the way through, without 
extra cost to you. 








Write us about your trans- 
mission problems — our 
engineering staff is at your 
service, without obligation. 
Catalogs, if you prefer. 





The “Universal Giant” Ring 
Oiling, Ball & Socket, Cast- 
Iron Hanger is permanent 
equipment that can be installed 
—and forgotten. ‘Universal 
Giants,” fifty years old, are 
giving as good service today 
in many plants as the day 
they were new. You can’t 
wear them out! 


The U.G. Automatic Belt Contactor, 
Curved Double Arm Type 22. Two 
stands having adjustable bearings for 
cross shaft. Recommended for heavy 
belt drives 6” to 24” wide with slack 
at top. 


/ Makers of: \ 


Shafting, Hangers, Collars, Pulleys, 
Friction Clutches, Ball Bearings, 
Flexible Couplings, Rope Sheaves, 
| Pillow Blocks, The U.G. Auto- | 
matic Belt Contactor and Texrope 


Drives. Also Brass, Aluminum and 04 eae dare ta 











= ees i p iy is a _ : “ —— of 
> the is-Chalmers Texrope Drive, of which a large and com- 
\ Gray Iron Castings. = —_ of standard > gene and belts is a carried. 
° e ° ° exrope Drives are smooth, silent and economical; require no 

A Worthwhile Line for Distributors lubrication and no expert attention. May we tell you more 


about them? 


T. B. WOOD’S SONS CO., CHAMBERSBURG, PA. 


CAMBRIDGE, MASS. GREENVILLE, S. C. 

























68 


MILL SUPPLIES 








DEPENDABLE SIDE SUCTION 


Centrifugal Pumps 


EMING- 

MUELLER Side Suction 
Centrifugal Pumps with gasoline 
engine drive are especially adapt- 
ed for contractor’s use. The non- 
clogging type of impeller will 
pass solids that would clog ordi- 
nary units. These pumps are com- 
pletely portable to any location. 


Into Deming-Mueller pumps 


DEMING-MUELLER 








nationally known 
engineers have designed 


the latest refinements of impeller | 


and casing. Efficiencies are ex- 
ceptionally high. Maintenance 
costs are extremely low. 


| 


THE DEMING COMPANY 
Established 1880 . Salem, Ohio 


Write today for complete informa- 
tion on this new and attractive line. 




















>. 4 
ILLINOIS 


IRON BODY 
GATE VALVES 


Have malleable iron wheels, 
malleable iron glands and cru- 
cible bronze ‘stems. 
thread in wheel nut, depth of 
stufing box, size of spindles 
and corrugated packing sur- 
faces all contribute to long life 


of IMICO Gate Valves. 


Length of 


THE MARK 


MALLEABLE 


IRON CO 


IDENTIFYING 
: IMICO 
PRODUCTS 





1801 DIVERSEY PARKWAY 


CHICAGO, ILL. 

















supply house has recently been ap- 
pointed to distribute rope, cordage, 
and twine made by the Plymouth 
Cordage Company. 


It is interestiing to note that this 
firm has been in business for 79 
years and has always been in the 


same location. 


* * x : 


Baird and Company Repre- 
sent Goodell-Pratt 
C. M. Baird and Company, Mem- 
phis, Tennessee, have been appointed 
to represent Goodell-Pratt in the 
states of Texas, Oklahoma, Arkansas 
and Louisiana. 








Ed Whittenhall is in charge of the mill 

supply department of Barker Rose and 

Kimball, Incorporated, located at Elmira, 
New York. 





New Salesmen for Bright and 
Company 
Graham Long and George Seidel 
are two new salesmen in the mill sup- 
ply department of Bright and Com- 
pany, Reading, Pennsylvania. 


*x* * * 


Scallan Supply to Sell Car- 
penter Line 
Effective June 3, The Scallan Sup- 
ply Company, Cincinnati, is exclusive 
distributor in the Cincinnati territory 
for the products of the J. M. Car- 
penter Tap and Die Company. 


* * * 


Convention City Announced 


The next Triple Convention will 
be held in Washington, D. C., at the 
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ears-Reducers-Power Transmission Machinery 


Take care of your 
customers + rr r 
Don’t let this profitable power 
transmission business slip through 
your hands. . . . Jones gears 
; . and speed reduction drives are 
scientifically designed by expert 
engineers for wide application in ‘ 
the industrial field. . . . Worm 
; gear, spur gear and herringbone 
ee gear, each has a particular place 
‘ie Ss in industry. Jones’ uniform high 


quality guarantees long life, low 
maintenance and steady repeat 
business. Let us send you com- 


S G plete sales information and in- 
pur vear ‘ structive literature for customer 
distribution. 


Worm Gear Herringbone 


W. A. JONES FOUNDRY & 
MACHINE CO. 


4401 ROOSEVELT ROAD CHICAGO, ILL. 
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) Gold Medal\’ 
Safety) Platform Ladder 





Sells on its 


USEFULNESS 


and 


SAFETY! 


A string of features, 
each strong enough to 
win leadership, makes this 
unique ladder a best seller. 
Light in weight and re- 
markably strong. It heads 
a line which many jobbers 
have pushed at an unusu- 
ally satisfying profit. 










Perhaps your territory is 
open. Write us. 


THE PATENT SCAFFOLDING CO. 




















CHICAGO L. I. CITY, N. Y¥. 
1550 Dayton St. 3821 Seaton et: 
BOSTON ST. Louis 
ATLANTA PITTSBURGH 





PHILADELPHIA SAN FRANCISCO" 


| early 
| possible accommodations for those 
| attending the convention. 











| Wardman Park Hotel on Monday, 


April 27; Tuesday, April 28 and 
Wednesday, April 29, 1931. This 
decision will assure the best 


*¢*- 4 
Mill Supply Salesman 
Available 
Fred Dahlmann, a mill supply 


salesman with 10 years’ experience, 
is at present seeking a connection 
with a distributor or manufacturer. 
He would be willing to travel and to 


| locate anywhere the prospective em- 
| ployer might designate. 





“Looking up” a supply house The pho- 

tographer couldn’t get far enough away 

from the home of the Geller, Ward and 

Hasner Hardware Company, St. Louis, 

to take a straight shot, so here’s the 
result of his effort. 





Raport with Barad Steel 
Company 

R. W. Raport has joined the en- 
gineering staff of the Barad Steel 
Company, Seattle. This company has 
recently taken on the distribution of 
Toncan pipe. 

i 


Laib Company Appointed to 
Sell New Lines 


The Laib Company, Louisville, 
Kentucky, has taken on the National 
Twist Drill line, rubber goods of 
the Mechanical Rubber Products 
Company, and Crane Company 








This word 
could be spelled 


B-E-S-T 
and mean the same 


One look at a Dart 


Union is all any 
steam power plant 
man needs to see 


that it could not be 
built any better. The 
two bronze _ seats, 
properly ground in, 
with the high grade 


malleable iron pipe 

ees |2|OCOs «6and nut all 

speak the language 

Screwed of long and _ satis- 
Pleased factory service. 

8 Dart Unions are the 

ELLS kind of product you 

TEES are proud to carry, 


—and your custom- 
ers are glad to buy. 





Catalogue by Return Mail 
E. M. DART MFG. CO. 


PROVIDENCE, R. I. 











Sales Agents 


THE FAIRBANKS COMPANY 
New York 
Canadian Factory 


Dart Union Co., Ltd. 
Toronto, Canada 
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300% 


“ALLIN THE DAY’S WOR 


Rleeato 
BLUE CUTTER BLADE 


A NOTHER big advance in pipe cutters—the new super- 


K-FOR)A 


Sf 


rN 








steel “Blue Ridge” Blade, a typical RIGID improve- 
ment. It actually makes three times as many cuts, does 
a much cleaner burr-free job and reduces your costs tre- 
mendously. The hardness and keenness of this new blade en- 
: able it to knock out literally hundreds of tough cuts—then, for 
all the world like a safety razor, a new blade goes in in a jiffy. 


SNS ETE SE BOI OST BS 


This new blade is built for super-service and its performance 
will surprise you. Truly, a development in the plumber’s equip- 
ment that enables him to do better and faster work. 


You will be surprised at the interest your factory, oil field, 
plumbing and steam fitting customers will show in the new 
RiGe&ib Pipe Cutter that speeds up work. 


Sell the complete line of FRRIGX0ID Pipe tools—regular and 
end pattern wrenches, super-wrenches for big pipe, cutters and 
vises—tools that actually create business and give you a sub- 
stantial profit. 

q 
THE RIDGE TOOL CO., Dept. MS. ELYRIA, OHIO 


RicesSt 


PIPE CUTTE 
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You Will Make 
Bigger Profits 
with RED CAPS 


The CAPITAL RED CAP Line of Industrial Brooms 
and Brushes sells faster and easier, because the indus- 
trial world knows its superiority. It will bring you 
larger sales volume, larger repeat business and there- 
fore larger profits. 


If you are not now handling the CAPITAL RED 
CAP Line, write for prices, and details of our sales- 
building plan of co-operation. Join America’s leading 
distributors in handling RED CAPS. They have found 


this line to be a real money-maker. 


INDIANAPOLIS BRUSH & BROOM MFG. CO. 


ESTABLISHED 1890 
126 Brush Street Indianapolis, Indiana 





Two Outstanding, Fast-Selling CAPITAL Brooms 


Bass and Bamboo Push Broom African Bass Push Broom 





valves and fittings. The mill supply 


| department is in charge of G. A. 


Schmitt with O. N. Braun as assis- 


| tant. 





When you want mill supplies at the 

Kaufman Hardware Company, Ander- 

son, Indiana, just ask for G. J. Hessler, 
manager of that department. 





Neill-Lavielle Handles Pipe 
and Fittings 
By taking over additional ware- 
house space the Neill-Lavielle Sup- 
ply Company, Louisville, Kentucky, 
is now handling pipe and fittings. 


* * * 


| Sherman in Charge of Iowa 


Sales for H. Channon 
C. B. Sherman has opened an office 
at Mason City, Iowa, where he is in 
charge of Iowa sales for the H. 
Channon Company, Chicago. 





E. L. Willis is in charge of this Colum- 
bia, South Carolina, branch of the Tide- 
water Supply Company. The Columbia 


| organization was established in Novem- 


ber. 1927. 





Graft-Pelle Company to Sell 
DeVilbiss Equipment 

The Graft-Pelle Company, Louis- 

ville, Kentucky, is now stocking a 


| complete line of DeVilbiss paint 
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OW DOES YOUR MAINTENANCE MAN 
DO THIS JOB’) 


— 
* 





Is he adequately equipped to be “on the job” 
in a minute . . or . . does he consume valu- 
able time searching for the necessary wrenches, 
drill bits, hacksaw blades or taps ? 


Give him a chance to be ready at a moment’s notice 
with an orderly array of workmanlike tools. Equip 
him with a BLACK & DECKER NO. 5 TOOL 
CHEST, containing popular sizes of twist drills, 
wood auger bits, hole saws and POWERFUL HALF- 
INCH ELECTRIC DRILL .... and with plenty 
of extra space to accommodate wrenches, pliers, taps 
and other small tools needed in maintenance work. 








ee 


The BLACK €? DECKER MEG. CO. 


TOWSON, MD. 


Slough, Bucks., England Toronto, Ontario, Canada 


Sydney, Australia 


“With the Pistol Grip and Trigger Switch’ 
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manne Qlements iecrnre |i%.2 
BEARING . ELECTRIC prospective ee 
Cadillac é 


BLOWER, 


Cadillac Blowers 
are being con- 
stantly reached 
through advertise- 
ments like these. 
Cash in on this 
publicity. 










A Rapid 
Seller 
With Liberal 


Discounts. 


Live 
Distributors 
Wanted For 


Territories 


Three Useful Handy 
MachinesinONE! 
BLOWER Not Already 
SUCTION CLEANER | °°" 


SPRAYER 
Market 
10 days FREE TRIAL : 
Write for Details Hasn’t Been 


CLEMENTS MFG. CO. | Scratched. 
624 Fulton St., Chicago, Il. 




















Pree « «x « 
PROTECTION 
EQUIPMENT 






A 
COMPLETE 
dioiw: oN UES. 20.0 


°o 
EXTINGUISHERS 


° 
SAFETY AND 
EXCELSIOR CANS 


° 
OILY WASTE CANS 





GEO. W. DIENER MFG. CO. 


416 North Monticello Avenue CHICAGO, ILLINOIS 












spraying equipment. O. P. Stocker, 
one of the company salesmen, spent a 
week at the DeVilbiss plant recently 
and is now all set to do a good job 
of selling this equipment. 


* * * 


R. C. Duncan Has Unusual 
Motorcycle Truck 
An unusual motorcycle truck has 
recently been placed in service by the 
R. C. Duncan Company, Minneapolis, 
Minnesota, as an addition to its deliv- 
ery service. The box carries a minia- 
ture of the company building. 








John Bancroft of the Wisconsin Foundry 
and Machine Company, Madison, Wis- 
consin, is telling a customer that “here 
is a drag line pulley with a hook that 
opens so that you can slip the cable 
in any place along the line. The swivel 
hook is another worth while feature 
that prevents kinking.” 





Andrew Cowan Increases 
Lines Handled 


New lines being distributed by 
Andrew Cowan and Company, 
Louisville, Kentucky, are Dayton 
safety ladders, Smith welding 
equipment, Rowell melting ladles, 
and Atkins grinding wheels. 


* * 


Massachusetts Houses Issue 
New Catalog 
Berkshire Mill Supply Company, 
Pittsfield, Massachusetts, and its as- 
sociate company, the W. J. Foss 
Company, of Springfield, have just 
issued an attractive new catalog cov- 
ering their lines of mill supplies and 
machinery. 
x * x 
New Lines for Lehigh Valley 
Supply 
The mill supply department of the 
Lehigh Valley Supply Company, Al- 
lentown, Pennsylvania, has recently 
added to its stock Allis-Chalmers 
“Texrope” drives, Johns-Manville 
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18,052 Feet of ForRTUNE BELT 
Sold by One Distributor 


to One Industrial User 


This Distributor . 
writes: | 





“We have turnished in less than two 
years 18,052 ft. of Fortune Belt to 
one account, sizes ranging from 2” 
3 ply to 12” 5 ply. 


“This business has been held on 

Fortune Belt only because Fortune 
has proven superior to any other 
brand of belt they have tried. 


“We are mighty proud of this record 
and trust in days to come that we 
can add a few more large ones to 
our ever increasing Fortune Belt 
orders.” 


“Buy it from the Distributor” 


is the underlying theme of our 
program of advertising and sales 
promotion direct with the indus- 
trial consumer in the interests 
of our distributors. 


Che Mechanical Rubber Co. 


Cleveland, Ohio 
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on good Trucks 


Realize with us, right now, that no truck 
can be better than its running gear. The 
best truck—chassis, platform and handle 
being standard—is the one with the best 


wheel casters—in other words, Service 
Trucks with Service Casters. 
This is the low down on trucks. Use it, 


pass it along to truck users and make them 
customers. You can do this with profitable 
success by lining up with Service. 

Service stands for lasting usefulness and 
speed in hauling. The details make a 
challenging sales story—bringing in the use 
of the highest grade bearings — Timken, 
Service and Hyatt. They listen—and buy. 
Get the Service Distributors’ Proposition. 
Service Caster & Truck Co., 529 N. 
Albion St., Albion, Mich. 

For example, here is the 
No. 606STH Service Fric- 
tionless Caster designed 
for toughest industrial use. 


this 
Bnd ti 


All right, Service ! 


What about your Distributors’ Proposi- 
tion and the selling points on your line? 


We'll listen. 
Name 


> *£ 


mn | 
soa | 











packings and roofing, and Lenox 
hack saws. H. B. Weaver is man- 
ager of the mill supply department. 


x * * 


William J. Foss Returns from 
Europe 


William J. Foss, treasurer of the 
Berkshire Mill Supply Company, 
Pittsfield, Massachusetts, has just re- 
turned from a 4-months’ tour of 
Europe. Mr. Foss was accompanied 
by his family. 











Fremont §S. Eggleston, proprietor of 
the Eggleston Supply Company, Bos- 


ton, Massachusetts, started his own 
business ten years ago, and is now one 
of the larger distributors in the New 
England territory. Previous to his 
own business activities he worked up 
from office boy to New England mana- 
ger of the Chicago Pneumatic Tool 
Company. 








| Handled 


| The Long-Lewis Hardware Com- 
pany, Birmingham, is now selling 
| “Valdura” paint, made by the Ameri- 
|can Asphalt Paint Company, and 
Rego” cutting and welding equip- 
| ment, made by the Bastian and Bless- 
| ing Company. 





| 


| How to Sell More Wire Rope 
(Continued from page 23) 

| While going after wire-rope busi- 
| ness, we always try to get additional 
| orders for accessories such as cable 
clips, turn buckles, tackle blocks, and 


| other items. (Continued on page 84) 











STANDARD 


**POWER PLUS” 


Electric Drills, 


Grinding, Polishing and 
Buffing Machines 





Y% in. and y~; in. Heavy Duty Drills. Also 
made in various sizes up to 1% in. capac- 
ity. General Electric Universal Motors. 





DISC GRINDER 


G. E. 40° Motor and push button control. 
SKF Ball Bearings. Made in 2, 3, 5 and 
7% H. P. capacity. 





HIGH SPEED SNAGGING GRINDER 
For use with Bakelite high speed ring 
wheels of 20”, 24” and 30” diameter, 10” or 
12” hole, running at 9000 SFPM. 

General Electric 7%4, 10 and 15 HP Ball 
Bearing Motors and G. E. Push Button Con- 
trol. 

Shaft 4” Diameter, Nickel Steel. 

Bearings, 4 SKF Heavy Duty. 





HEAVY DUTY GRINDER 
G. E. 40° Motor and Push Button Control. 


Four S.K.F. Ball Bearings. Nickel Steel 
Armature Shaft. Made in 5, 7% and 10 
H. P. sizes. 


“Write for catalog 


THE 


Standard Electrical Tool Co. 
1948 W. Eighth St., CINCINNATI, OHIO 
Estab. 1912 
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BONNEY 


‘CV (Chrome-Vanadium!) 





Leading Jobbers carry these wrenches in stock 


BONNEY FORGE &% TOOL WORKS 
ALLENTOWN, PA. 


eas of Special Service Wrenches of Chrome Vanadium, 
Car Steel Drop Forged Wrenches, Pipe Wrenches, Vises 
and Drop Forgings and the Bonney Rim Tool. 


Patents Pending 
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This space is donated 
by MILL SUPPLIES 


A FEW MONTHS AGO, 900 industrial distributors 
were asked whether or not they wanted a fact-finding 
body to secure pertinent information concerning the dis- 
tribution of industrial supplies and equipment and dis- 
seminate it throughout industry—to distributors, manu- 
facturers, and users alike. 


The unanimous answer was “yes”. 


At the triple convention of the National Supply and 
Machinery Distributors’, Southern Supply and Machinery 
Distributors’, and American Supply and Machinery 
Manufacturers’ Associations in Memphis the early part 
of April, the membership of these three great organiza- 
tions representing both distributors and manufacturers of 
industrial goods reafhrmed this decision. 


As a result, the Joint Merchandising Committee of the 
Mill Supply Business was set up to develop a plan and get 
it to functioning. 


Your committee has worked out the plan in detail and 
explained it thoroughly in a report entitled, “Your Com- 
mittee Recommends.” ‘This report has been sent to all 
industrial distributors and manufacturers. 














(Advertisement) 





















ARE YOU SUPPORTING}1 
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ITHE PLAN 





YOU ASKED FOR? 


If this plan of selling industry on the economic impor- 
tance of the distributor is to be carried out successfully 
you and every other industrial distributor and manufac- 
turer must get behind it. 


More than 85 members of the industry have already 
subscribed to the far-reaching program which promises 
definite results to everyone connected with industrial dis- 
tribution. A great start has been made, but it is only— 
a Start. 


Your subscription is needed. If you have not already 
signed on the dotted line, do so at once. 


Check the basis of subscription shown here and then 
send yours at once to: 


The Joint Merchandising Committee 
of the Mill Supply Business, 
916 Clark Building Pittsburgh, Pa. 


If you have not received a copy of the report, 
“Your Committee Recommends”, write immedi- 
ately to R. K. Hanson, secretary of the committee 








THE BASIS OF SUBSCRIPTION 


Quarterly 

Group Annual Mill Supply Sales Payments 
Bicvwrscvs es > ae S 250000 . « .«« « Sie 
B - $ 250,000 to $ 350,000 ..... - 18.75 
Cc - $ 350000 w 5 450,000 . .. 1... 25.00 

BB aren so Se. ee 37.50 
|B. 6 wo & os Pte eee 2 ok st es 60.00 
| Fae « «© «© © « « SHORROOO wm Simeon cl 81.25 
G . $1,500,000 to $2,000,000 . . . . . . 112.50 
H Over $2,000,000 . ss 


lt is understood that no subscription will actually indicate the sales volume, 


net profit, or other vital fact of the subscriber. 














(Advertisement) 


The Committee 


Rm. We. Bi Chairman 
The Black & Decker Mfg. Co. 


R. M. Gattshall 
The Republic Rubber Co. 
D. W. McAllen 
S. K. F. Industries, Inc. 
C. A. Channon 
Great Lakes Supply Co. 
T. G. Puchta 
The Queen City Supply Co. 
J. L. Pitts 
Brown-Roberts Hdwe. & Supply Co. 
F. M. Archer 
Superior Supply Co. 
H. R. Ireland 
Industrial Supply Co. 
F. T. Hofacker 
Evansville Supply Co. 
ic, Tie es sccitiaccatinineae’ Secretary 
A. E. Paxton........ Advisory Member 
“Mill Supplies” 
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lt takes 
experience... 


to make bolts 
like these 


In Chicago, in Birmingham, in 
Cleveland and Kent, Ohio— 
Lamson &Sessions operate plants 
making the most complete line 
of bolt and nut products in the 
world. In these great plants are 
machines which are the first of 
their kind— machines which en- 
able Lamson & Sessions to make 
better bolts than was believed 
possible a short time ago. 


But just as important as mod- 
ern plants and machinery are the 
many years of bolt-making ex- 
perience now gathered into one 
great business. Only long exper- 
ienced and highly skilled men 
can produce bolts and nuts of 
Lamson quality. Characteristic 
of Lamson bolts is an outward ap- 
pearance that speaks plainly of a 
high standard of accuracy and 
strength before you verify it with 
“mike” and wrench. 


THE 
LAMSON & SESSIONS CO. 


General Offices 
Cleveland, Ohio 


LAMSON 


& SESSIONS CO. 


CLEVELAND, OHIO 


Plants at Cleveland and Kent, Ohio; Chicago and Birmingham 
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Ed Hustle, the Industrial Supply Sales Getter 





BOSS, {VE GOT A PROSPECT WHO SHOULD 
BOY FROM US, BUT ALTHOUGH IVE CALLED 

“ON HIM FOR WEEKS, HE SUST HANDS ME 
A FLOCK OF EXCUSES 








OK, BOSS, "Le PUT ONE IN 
THE BACK OF THE CAR AND 
BEAT \T OVER THERE 
Toor SWEET ! 



































T DID, BOSS, BUT 
(mM BACK AFTER 
ANOTHER MACHINE. 
THE BOYS ARE 
PUTTING IT IN 

THE CAR NOW ! 


aa 


You STILL HERE , ED? 
I THOUGHT NOUV LEFT 
TO DEMON STRATE 

THAT MACHINE Two 
‘ HOVRS AGO ! 


WA 

















ED, 1 THINK IF YOU TOOK A MACHINE OVER_. 
THERE AND GAVE AN ACTUAL DEMONSTRATION, 
— YOUR PROSPECT WOULD AUTOGRAPH A 
DOTTED LINE FOR YOu / 









I'M GOING OUT TO 

THE STOCK ROOM 
\F ANY ONE CALLS, 
MISS JONES 








































A DEMONSTRATION Was JOST WHAT 
THAT HESITATING PROSPECT NEEDED 
TO BE CONVINCED! f SOLD HIM, AND 
NOW ('M STARTING OUT TO “TACKLE 
ANOTHER ONE! 
BOY, WHAT A WHALE OFA 
DIFFERENCE A Goop 
DEMONSTRATION MAKES ! 
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“What’s Selling 
in My Territory?” 


Based on reports from dis- 7 
tributors, comparing vol- 
ume of business for the 
month ending June 

No Change 


15, 1930, with business ‘ed Increase 
during the corresponding Po 57% inerease 
<= 





KEY TO CHART 


period of 1929. Decrease 


5% decrease 
*Better comparison than last month 











NEW MIDDLE EAST WEST 
ENGLAND | ATLANTIC | CENTRAL | CENTRAL | SOUTHERN) WESTERN 


Decrease Increase | Decrease Increase | Decrease Increase | Decrease Increase | Decrease Increase | Decrease Increase 


Item 


Belting, Composition 
Belting, Leather 
Belting, Rubber 
Belt Fasteners and Lacers 
Chain Blocks 
Compressors 
Drills, Hammers, etc. 
etc. 
Iron and Steel Bars 
Ladders, Safety 
Equipment 


Mechanical Rubber 
Goods 


Mechanics’ Handtools 

Nuts, Bolts, and Rivets 

Packing 

Paints, Lacquers, etc. 

Paint Spraying Equip- 
ment 

Pipe and Pipe Fittings 

Pumps 

Sandpaper, Emery Cloth 

Saws 

Shop Supplies 

Transmission Equipment 

Trucks, Lift Trucks 

Vises 


Valves 
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: A New Leather Belting 
that will effect 
| a 20% to 25% Saving for Belt Users 





N ANNOUNCING the new Graton & Knight Leather 

Belting we believe we are understating rather than 
overstating the facts when we say that it will effect at 
least a 20% to 25% saving for belt users. 


This new belting is the result of 5 years of research and 
extensive field operation. During this time it has been 
tested in actual use under all kinds of operating condi- 
tions in all industries where leather belting is used. We 
frankly and sincerely believe this is the greatest develop- 
ment in the Leather Belting industry in over 50 years. 


The big saving in maintenance, operating and production 
costs effected by the use of this new belting is due to its 
greater and more uniform adhesion in laps and plies, its 
unusual flexibility and waterproof qualities. It is made 
by a process of tension cementing that is wholly new and 
for which a unique type of belt making machinery (pat- 
ent applied for) was developed by our own engineers. 


q With all its improvements it costs you no more than you 
7 formerly paid for our commoncemented belting. Our new 
and unique belt making machinery has made this possible. 


All belting users are invited to visit our plant at Worcester, 
Mass., and see in operation this amazing new type of belt 
making machinery which is producing this new leather 
belting that saves belt users 20% to 25%. 


1h anh Wars 


President 


Graton & Knight Company 


Worcester, Mass. 
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WHAT DOES 
SAFETY IN CHAIN 
_.. DEPEND ON?... 


Seer in Chain depends upon two 




















factors of equal importance. The 

first is, of course, use of the right 
chain—chain that is properly manufac- 
tured to fit the particular purpose for 
which it is to be used. It’s needless to 
say—but TAYLOR-MADE Chain 
more than meets this requirement. When 
you buy TAYLOR-MADE Chain you 
know that each link has been properly 
tested, and is sent to you ready for the 


most rigid tests to which a chain can 
be put! 


The other factor of chain safety is one 
over which you only have control — 
proper care of chain in use. 


The following suggestions will help you 
with any Chain you use: 
a) Keep Chain oiled—avoiding brittle 


or weakened surface skin caused by 
rust or corrosion. 


b) Try not to apply load to chain sud- 
denly. 

c) Avoid severe bending and abuse of 
links in certain parts of the chain. 


d) Try not to subject chain to prolonged 
exposure to dull red heat. 


If you take these precautions with 
chain you can be assured of a fair de- 
gree of safety with most chain and the 


highest degree of safety with TAYLOR- 
MADE Chain. 


S.G. TAYLOR 
CHAIN CO. 


P. O. Box 1297-A 
HAMMOND, INDIANA 


You can_ learn 


LOR- 
MADE CHAIN 
if you send for 
@ copy of Cata- 
log “A”. 





How to Sell More Wire Rope 


(Continued from page 76) 


This type of order is usually profit- 
able business, and most contractors 
will need some of these items each 
time they go out on a new job. 

Wire rope, in the.last analysis, is 
really a specialty item. Therefore, it 
is obvious that the order-taker will 
never be much of a business getter 
on it. 

However, the man who will arm 
himself with a thorough knowledge 
of the various kinds of wire rope, 
their applications, and information 
concerning the proper care necessary 
to insure best results, and then ham- 
mer away at his prospects with facts, 
will soon see results in the form of 
larger volume and better profits. 





Selling High Temperature 
Cement 
(Continued from page 36) 


that this was a rough job of my 
own, but it would give him an idea 
as to the strength of the product. 

He took the specimen in his hand 
and for the first time became really 
interested. He tried to break it and, 
being unsuccessful, put it to a very 
close examination. 

He stated that our first meeting, 
where we had not shown the sample, 
had not made any special impression 
on him, but that on being shown the 
rough sample his interest was imme- 
diately aroused. Factory samples, he 
declared, are usually made by ex- 
perts and are not always a fair test 
of how the cement will stand up 
when used by an ordinary workman. 

After being convinced, or in this 
case I should say, after he had con- 
vinced himself, that we had a better 
product than he had been using, he 
gave us an initial order for one ton. 
This order was followed by others, 
and altogether on that one job eight 
tons of cement were used. 

If you can get a customer to make 
his own tests, so much the better. A 
good illustration of this is a case that 
recently came up on a job where we 
happened to present the prospect 
with a small broken firebrick 


| briquette bonded with our high tem- 


perature cement to illustrate the 
strength of the cement bond. The 
firebrick briquette was of the same 
size as the standard portland cement 
tensile testing briquette. It had just 
been broken (Continued on page 89) 





Safe! 
Strong! 


Economical! 
for 
Service! 


The 
SWACO 
Safety 


Hopper Car 
Wrench 


Swaco’s exclusive Safety Fea- 
ture is the ball-bearing, revers- 
ible, ratchet head of the Safety 
Hopper Car Wrench. Made 
of electric steel castings, with 
a tensile strength of 80,000 
pounds. It will outlast several 
ordinary tools. For Service— 
use SWACO! 


Another Unexcelled 
SWACO Product - - 
THE SWACO CAR MOVER 
Moves more cars further in less 
time—and it’s SAFE! It’s a SU- 
PERIOR tool, bringing a new ease 
to an arduous task! Write for 


Swaco tools to be sent you on 
approval! 


S WAC 


SAFETY WRENCH & APPLIANCE CO. 
SPRINGFIELD, MASSACHUSETTS 











Sales Opportunities 
in 
MODERN POWER 
Transmission 
































DGE DISTRIBUTORS SF- 
NDUSTRY_ECONOM 


























» | att The “D-V” Drive is 
ia € powerful, dependable, 
4 \ durable, compact, silent 

and clean. It meets the 

modern demand for 

ie these features in power 

transmission equip- 


© } ment. 
transmission 


“Dodge Distributors Serve Industry Economically” 
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REG.U.S. PAT. OFF. 


Dodge-Timken bear- 
ings reduce costs wher- 
ever wheels and shafts 
turn. After installation 
it is only necessary to 
replenish lubricant at 
infrequent intervals. 


ower 


‘‘ Dodge Distributors Serve Industry Economically” 


























STEEL SPLIT 
PULLEYS 


Rugged construction plus — 
distinctive power saving fea- 
tures has been responsible for 
the popularity of Dodge Steel 
Split Pulleys. They perform 
satisfactorily on the toughest 
jobs in every industry. 


S 


transmission . 


“ Dodge Distributors Serve Industry Economically” 
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at the small section and cemented to- 
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gether with high temperature cement. 

The plant engineer wondered just 
how strong was the bond in the 
briquette. We did not happen to 
have any data on that point, but the 


chief chemist of the plant spoke up | 


and said he could put the briquette 
in a testing machine and learn the 
tensile strength very quickly. 

I persuaded him to make this test. 
The break came at 430 pounds to the 
square inch. This greatly pleased the 
engineer and chemist, as it showed 
that the bonding property in our 
cement was much stronger than the 
general purpose cement which they 
considered as a standard. As a re- 
sult we got the order. This was 
another case where an actual demon- 
stration won us a new customer. 


After all, proper demonstration is 
really a big factor in the successful 
selling of high temperature cement. 
Frequently you must point out the 
merits of your product to many in- 
dividuals in a plant—plant engineer, 
brick mason, consulting engineer, 


and purchasing agent—all of whom | 


may have a voice in buying. But it 
pays to do a thorough selling job at 
the start, for once you have really 


sold a customer, future business will | 


come with a minimum of effort. 





It’s Not Always Price That 
Interests the Buyer 


(Continued from page 19) 


Sound salesmanship, as I see it, 
consists of knowing your pros- 
pect’s needs, recommending the 
right products to fit his require- 
ments, and having the courage to 
fight for business even in the face 
of price competition. 

As a buyer, I must spend my 
company’s money judiciously, but 
that does not necessarily mean 
buying at the lowest price. The 
fellow who makes a study of what 
we need in the way of supplies 
and equipment, and then solicits 
our business on the basis of qual- 
ity and service has a much better 
chance to get my signature on the 
dotted line than the man who has 
nothing but price to offer. 


Sell soundly and you are build- 
ing for the future. Sell on a price 
basis and you are headed for the 
scrap heap. 














Type 
MS4—%%-H.P. 





Type 
M6-C—%4-H.P. 
a § 





ESTABLISHED 1905 





FLEXIBLE SHAFTS AND EQUIPMENTS 


The World’s Largest Exclusive Builders 


Y% to 2-H.P. 
Vertical 


— a 





Tt 
M5—%-H.P. 





Type 
MP5—%-H.P. 


. Type 
RE-M4—%-H.P. 





Type 
M7-A—1%4-H.P. 





We build many attachments for these machines fitting into hundreds of operations 


and many more types of equipments, capacities from ¥% to 2 h. 


Manufactured by 


. Send for catalog. 


N. A. STRAND ——_ ~aaadl 


5001-5009 NORTH LINCOLN STREET - 


- CHICAGO 











The combination of two famous 
names—MEDART and TIMKEN— 
is one that means profitable business 
for you. The advantages your cus- 
tomers may derive from the Medart- 
Timken line of industrial applications 
are fully described in our special Bul- 
letin. Write for it. 


THE MEDART COMPANY (for- 
merly Medart Patent Pulley Com- 
pany) General Offices and Works, St. 
Louis, U. S. A. Offices in Chicago, 
Philadelphia, Pittsburgh, New York, 
Detroit, Cleveland, Seattle. Office 
and Warehouse in Cincinnati. 





Complete Power 
Tr rs . 





including 
Bearings: 


is 

Timken-equipped 
Belt Tighteners 

and i os 

(all types) 
Friction 0 ae 
Coup 

(all pen) 
— 


“(oommplete line) 
Hangers (for Line 
haf t Installa- 
tions of all kinds) 
Sprocket Wheels 
and ane 
Rope Dri 
Pillow Blocks (all 
types, including 
Timken-equipped) 
Pulleys: 
Cast Iron 
Steel Rim 
Wo 


Mheenies of all-steel 
eavy-dut 
Shafting * iieied 
Speed Re Reducers 
Manufacturers of 
Metallic Bar Fin- 
ishing Equipment 
Engineers and 
Builders of Special 
Machinery and 
Equipment 
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Now We Know Where 
to Concentrate Our 
Sales Efforts 


(Continued from page 25) 

By continually analyzing our busi- 
ness and being guided by the facts 
uncovered, we are now, although one 
of the smaller distributors in New- 
ark, among the leaders in sales of the 
lines on which we are concentrating. 
This concentration of sales effort has 
not only been very profitable to us, 
but also we believe it has made us 
desirable distributors for the manu- 
facturers whom we represent. 





Who’s Who 


(Continued from page 28) 


and getting the sales atmosphere. 


| Four years of that put him in shape 


310,000 Salesmen | 


Help Jobbers Sell | 


SARCO 
STEAM TRAPS 


More than 310,000 copies of the above 
and other leading publications go every 
month to engineers, factory owners, etc., 
like a staff of that many salesmen, and | 
show them our forceful advertisements. 
This is not a half-hearted advertising cam- 
paign, for we have been pounding away 
at buyers for years and years. 


This advertising has created a big de- 
mand for Sarco Steam Traps. Over a 
million have been sold. Did you get your 
share of the profit on those traps? If not, 
better write us now for our liberal jobber 
proposition and add a handsome profit to 
your business. 


We will give you every cooperation in 
the form of attractive printed matter, bear- 
ing your name in place of ours. Write for | 
our proposition while you think of it. Also 
ask for Booklet No. 995. 


SARCO,, 
CO.,Inc.i¢ 


183 Madison Ave., | 
New York, N. Y. |: 


Branches in Principal 

Cities ae 
HELICAL 
TUBING 





Sarco (Canada) Limited, | _ 
660 St. CatherineSt.,W., 
Montreal 


Walker, Crosweller & Co., 
London, S.E.1 


| 





| ters, 


for a real promotion, and he was 
made head of the mill supply de- 
partment. 

When the World War came along, 
Mr. Kuhn went to Camp Sherman at 


| Chillicothe, Ohio, on December 26, 
Sailing for France, March 12, | 


1917, 





GOOD TOOLS 


are the best 


SALESMEN 


Sanding operations are made easy by using 
| “Clark” Sanders. Light in weight, made in 
| three sizes, carrying 5”, 7” or 9” discs. 
| “Fit the tool to the job.” 
Whether it is the sanding of 
automobile parts, boats, furni- 
ture or cabinets, “Clark” has a 
tool for the job. 





They are remarkable sell- 
ers for the distributor. 
Get our selling literature. 
It will be more profitable 
for you. 





1918, with a group of 83 men, he | 


was attached to General Headquar- 
all the time he was “over 
there.” 
came out a_ regimental 
Major. 


Back from France June 23, 1919, | 


he went back to his job in charge of 
mill supplies and carried on thus for 
five years. 


was made general manager. 


He went in a private and | 
Sergeant- | 


Mr. Morgan died March | 
17, 1923, and a year after Mr. Kuhn | 
The | 


The new “Wire 
End Brush” is used 
for removing paint 
and rust from 
bridges, _ railways, 
cars, motor car 
bodies, tanks, etc. 
It is made with the 
well known “Clark” 
quality in material 
and manufacture. 


company had expanded considerably | 


since starting as a mill and _ black- | 


smith supply house. In place of the 


original 35 employees there are now | 
180, many of whom are old timers | 


in the best sense of the word. At a 
sales conference held early in 1929, 
there were 79 sales employees in at- 
tendance. Of these, 32 had been with 
the house under 5 years, 6 showed 
service from 5 to 10 years, 23 had 
put 10 to 15 years behind them, 8 had 
15 to 20 years, 2 showed between 
20 and 25 years, and the climax was 
furnished by 8 boasting 25 years and 


y | Over. 


Mr. Kuhn personally has always 
been very active in association work 


| and is now president of the National 


Supply and Machinery Distributors’ 
Association. Before his election he 


ALL CLARK TOOLS 


are handy to 


HANDLE 


All “Clark” Tools are handy to handle 
and built for service and durability. 
They get repeat orders and build good 
will for you. Give your customers 
good service by selling them “Clark” 
Electric Tools. Write for catalog. 


JAS. CLARK, JR. 
ELECTRIC CO. 


605 Bergman St. 
LOUISVILLE, KENTUCKY 
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~ |N these days when modern 
demands necessitate tremen- 
dous production and wide- 
spread distribution—people 
sometimes forget that the 
s _| merit of any product finally 
depends on how sincerely one man has worked 
—for another. Machinery can sometimes de- 
stroy, but never replace, the human element. 





The service possible through quality fittings, 
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properly distributed, was first visioned by 
our founder. His son, Herbert C. Stockham, 
present head of the organization, carries for- 
ward into today’s increasing complexities the 
same simple formula that the measure of true 
quality is how sincerely one man has worked 
—for another. The name Stockham on a 
pipe fitting is at once an acknowledgment of 
obligation, and guarantee of fulfillment. 


STOCKHAM PIPE & FITTINGS CO., Birmingham, cAla. 
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TESTED AND 
PROVED 





New York 











Announcing 


HERCULES 


MAJOR 
DRILLS 


ESPECIALLY FOR 
HIGH MANGANESE STEEL 


Again, Whitman & Barnes leads the way! 
W&B distributors now have the privi- 
lege of introducing this outstanding de- 
velopment for the practical drilling of 
high manganese steel. 


Complete details and free booklet, “How 
To Drill High Manganese Steel,” sent 
upon request. 


WHITMAN & BARNES, Inc. 


DETROIT Chicago 


Makers of Fine Tools for 76 Years 




















Scully - Jones Production 
Tools are extraordinary not 
only in material, workman- 
ship, and long wear, but 
also in the sales they pro- 
duce for Mill Supply jobbers 
who push them. We give 
complete cooperation which, 
coupled with their high 
quality, means profit for 
you! 


1913 So. Rockwell St. 


EXTRAORDINARY/ 









Tap Chuck 


We make 


Drill Chucks 
T 


ap ucKS 

Seully-Jones Quick 
Change Chucks 

Floating Reamer and 


ap Holders 

Plain Drill Sleeves 

Use-Em-Up Drill Sleeves 

Plain Extension Sockets 

Use-Em-Up Extension 
Seckets 

Adjustable Spacing 


jars 
Solid Spacing Collars 


Send today for the details 


SCULLY-JONES & CO. 


HAA 


(TOOL DIVISION) Chicago, IIl. 








had served many times on important 
committees. He attended his first 
convention in 1917, at Memphis, 
where this year’s gathering was held. 

In private and civic affairs he is 
equally active. He is a past presi- 
dent of two organizations, the Lions 
Club, the Builders’ Exchange, and 
past master of the Masonic Lodge. 
He is a director in the First M. E. 
Church, Builders Exchange, Better 
Business Bureau, and the First City 
Trust and Savings Bank. In addi- 
tion, he is a Trustee of the Akron 
Chamber of Commerce and a direc- 
tor in the Akron Merchants’ Asso- 
ciation. 

For social and recreation purposes, 
Mr. Kuhn holds membersip in the 
Akron City, Lions, Masonic, and the 
Fairlawn Heights Golf Clubs. He is 
also a member of all the Masonic 
bodies and the shrine. He has sev- 
eral pastimes, but enjoys golf most. 

On October 31, 1922, Mr. Kuhn 
married Miss Ruth Ducommun, of 
Akron, and the way he captured her 
is certainly worth the telling. Miss 
Ducommun was employed in the 
purchasing department of the city of 
Akron. With Mr. Kuhn calling up 
about merchandise the two became 
acquainted by wire before ever seeing 
each other. He took advantage of 
the chance to sell himself along with 
merchandise over the phone and the 
romance ended in marriage. They 
have one daughter, Harriet Joyce, 
who is six years old. 

In his 19 years of service and 
progress with the company, Mr. 
Kuhn has operated without any fuss 
or change of attitude toward any 
phase of the business or his associ- 
ates. He loves his work and his or- 
ganization and proves it, not by 
words alone, but by his treatment of 
those around him. He has no trouble 
getting cooperation because he plays 
the game all the way. For instance, 
he has never arrived at the office 
after 7:30 A.M. in all his 19 years’ 
service. This is not a grand-stand 
play. He does it because it enables 
him to get a flying start for the day 
and disposes of details. He is then 
free to meet and settle problems of 
a larger nature both inside and out- 
side the house. 

The success of Mr. Kuhn’s work 
and the many activities he has been 
able to assume are testimony to the 
fact that being in one organization 
practically all of his business life has 
broadened instead of narrowed him. 
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Atkins SILVER STEEL 
“Blue End” Hacksaw 
Blades are guaranteed to 
cut SIX TIMES more 
metal, and TWICE as 
fast as any ordinary alloy 
blade. 
















Your 
Customers Need 


ATKINS 
SILVER STEEL 
“BLUE END” 
HACKSAW BLADES 


Atkins have established the demand for “Blue End” 
Hacksaw blades made of SILVER STEEL and have guar- 


anteed them to do a definite amount of work. Many users 
have obtained as much as from TEN to THIRTY TIMES MORE 
service, and are using Atkins exclusively. 
It will pay you big profits to sell these blades because they will 
satisfy your customers and give you repeat business. 














E. C. ATKINS AND COMPANY 


“The Silver Steel Saw People” Home Office and Factory, INDIANAPOLIS, IND. eiiiibiiania 
Canadian Factory: Hamilton, Ont. Machine Knife Factory: Lan 
‘i BRANCHES fe ory caster, N. Y. 
Chicago, Ill. New York City Atlanta, Ga. New Orleans, La. Memphis, Tenn, Portland, Ore. 
Seattle, Wash. San Francisco, Calif. Vancouver, B. C. 


Paris, France 
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anufacturers News 


A department where manufacturers may announce 
new literature, changes in personnel, news of 
executives or salesmen, changes in quarters, or 
any other facts of interest to the trade. Photo- 
graphs or cuts are especially desirable 
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H. C. Graton Celebrates 
Hundredth Birthday 


JT ENRY C. GRATON, foun- 
ial der of the Graton and 
Knight Company, Worces- 

ter, Massachusetts, will celebrate 
his one hundredth birthday on July 
10. Not only has this remarkable 
leader lived through one of the most 
eventful 100 years in history, but he 
also had the opportunity to see and 
know men who had fought in Wash- 
ington’s army. Even his name, 
Henry Clay Graton, reflects the in- 
fluences of the period when he was 
born. At that time Henry Clay was 
visiting the towns of Massachusetts. 
Young Graton grew up as many 
boys in those days did, working on 
his parents’ farm long, hard hours. 
At the age of 21 he and a friend of 
his, Joseph A. Knight, decided to go 
into the leather-belt building busi- 
ness, so in a 2-room shop, which 
measured only 20x60 feet, the Gra- 
ton and Knight enterprise was 
launched. The two boys combined 
funds and between them the mu- 


nificent amount of $800.00 formed 
the entire capital behind the concern. 

The first sales by Mr. Graton were 
made to neighboring con- 
a friendly attitude which has 


naturally 
cerns 





continued consistently down to the 
present day, when names of many of 
the original customers still appear on 
the company books. 

Mr. Graton tells of “the good old 
days” when he traveled 30 miles a 
day in search of business. Stage 
coaches were used as conveyances to 
the nearby towns. Railroads did not 
amount to much, and rather than 
trust to the very uncertain service, 
he usually traveled the roads or train 
tracks on foot, as it was usually 
quicker to walk between towns than 
to wait for the trains. 

Much of the business of those 
early days was done on a trading 
basis, and many times it was neces- 
sary to give belting to a customer in 
exchange for the commodity of his 
manufacture. All kinds of things 
were taken in payment of bills. Fre- 
quently on the floor of the little shop 
would be seen such articles as horse 
rakes, clothing, machines of various 
sorts, bolts, nuts and wire goods. 
The Chickering piano people fre- 
quently needed belting, and though 
they were perfectly solvent, they did 
not always have the funds to pay for 
it, so their pianos were taken in ex- 
change for belting, and then it was 
up to young Henry Graton to sell 








Present plant of the L. S. Starrett Company, Athol, Massachusetts. 
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pianos deus with is leather line. 

During Mr. Graton’s first years of 
business none of the great names of 
present-day American industry had 
yet come into the picture. John D. 
Rockefeller was still a student at 
school. Jay Gould was _ likewise 
studying at an academy. Andrew 
Carnegie was working in a Pitts- 
burgh steel mill. Henry Clay Graton 
has indeed witnessed practically the 
whole panorama of American busi- 
ness—a scene in which he himself 
has had an important part. 

x Ok Ok 


Davis Regulator Company 
Builds New Factory 

Giving practical evidence of op- 
timism in the face of business de- 
pression, the Davis Regulator Com- 
pany, Chicago, has rushed to com- 
pletion a new factory building, 
located at 2541 Washtenaw Avenue, 
into which all departments were 
moved on June 1, 1930. Simul- 
taneous with the announcement of 
the new address is the change of 
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The temperature of live ‘steam can never equal the fierce intensity 
of heat that flames beneath the boiler itself—yet live steam flowing 
through steam hose is hot enough to destroy most rubber compounds, 
not to mention the pressure, which often equals boiler pressure. 


Only Hose Specialists can make a steam hose to withstand pressure as 
well as great heat. 


Whitehead are Hose Specialists. “Long Life’? Steam Hose stands 
(and has stood for many years!) the destructive force of heat and 
pressure—like the boiler itself! Fabric layers, Tube, and Cover are 
all made to give long life in service. When you handle Whitehead 
Long Life Steam Hose, you are sure of repeat sales! 
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Whitehead Piadiaiin 


Belting (Conveyor §& Transmision)— 
Steam Hose—Air Hose—Water Hose— 
Suction Hose—Creamery Hose — Fire 
Hose (Underwriters )—Sand Blast Hose. 
Mill Hose—Oil Hose—(Suction §& Dis- 
charge) — Tubing — Sheet Packings — 
Washers & Valves—Diaphragms—Dredg- 
ing Sleeves—Moulded Goods. 





Samples Sent 
upon request 











The Whitehead Bros.Rubber Co. 


ie “MECHANICAL RUBBER GOODS, SINCE 1873” 
Trenton,New Jersey 
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Won’t Squeeze 
out—Crumble 
Dry—or Crack! 





Linear Packing holds its lubricant. It 
seals perfectly, yet permits moving parts 
to work without binding or friction. It 
wears longer because it is made of the 
finest raw materials available, by a 
superior method of manufacture in a 
modern plant. 


It will not squeeze-out, dry, crumble, or 
crack! 


That is why it is profitable to handle 
Linear Standard Packings for all classes 
of machinery requirements. We make 
deliveries on standard packings within 
24 hours. Special packings to order. 


We are the largest manufacturers of 
packing, selling exclusively for resale! 
Increase your profits and assure repeat 
orders. 


Send for Samples! 


LINEAR 
L ineat Packing & Rubber Co. tne 


PISTON AND SHEET PACKINGS 


State Road and Levick Street 
Philadelphia 





name from G. M. Davis Regulator 
Company to Davis Regulator Com- 
pany. 
* * * 
Dixon of Mechanical Rubber 
Retires 
After traveling the Pacific Coast 
territory for 26 years, J. E. Dixon 
is retiring this month at his own re- 
quest from active service as repre- 
sentative of the Mechanical Rubber 
Company. Born in Lisle, Ontario, 
Mr. Dixon followed the advice of 
Horace Greeley and went west when 
he was a boy. During the period 
1293-1895 he was enrolled in Leland 





Stanford University as a_ special 





J. E. Dixon 





student of mechanical engineering. 
In 1898 Mr. Dixon went into the em- 
ploy of the Dunham, Carrigan, Hay- 
den Company, San Francisco, and in 
1904 became identified with.the Me- 
chanical Rubber organization. 

This early work required trips 
into the far north as far as the 
Klondike and other sections of 
Alaska, as well as to the south into 
Mexico. Mr. Dixon can tell some 
interesting tales of those days of 
sales pioneering. 

Announcement has been made by 
B. F. Ruether, manager of sales, of 
the appointment of A. M. Langley 
as Pacific Coast representative to 





succeed Mr. Dixon. Although a new- 











AUGUST-— 


A Feature Issue 


Special Sections to be Devoted 
to Aviation and Materials 
Handling 


IHE August issue of MILL 
Supputes will be of especial 
interest to distributors and 

their salesmen because of features 
devoted to aviation and materials 
handling in relation to the indus- 
trial supply house. Interesting 
and authoritative articles will 
demonstrate the great opportuni- 
ties open to supply houses in sell- 
ing supplies, equipment, tools, and 
machinery to aeroplane plants, re- 
pair bases and airports, as well as 
in intelligent and aggressive ef- 
forts in the sale of materials han- 
dling equipment. ‘These articles 
will be supplemented by appro- 
priate and important advertising 
messages from manufacturers. 


Special attention to sales possi- 
bilities in the field of aviation on 
the part of industriz! distributors 
and their salesmen will be very 
timely in August, because, during 
that month, the national air races 
will be held in Chicago, and the 
attention of the nation will be 
focused on the progress of the 
aeroplane industry. Likewise, the 
August issue will be a particu- 
larly appropriate one in which to 
study the opportunities in selling 
materials handling equipment, 
since increased industrial and con- 
struction activity during the fall 
and winter promises to result in a 
strong demand for items included 
in this classification. 


Distributors and their salesmen 
will gain a world of information 
from these itaportant and timely 
features of the August issue. 
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“The Magazine of 
Industrial Distribution” 
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This Pipe is made 
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IPE that is to be used for bending, coiling, 

flanging and other special purposes should 
always be selected with a definite knowledge of 
its fitness for the particular purpose in mind. To 
bend easily and smoothly without wrinkling or 
buckling is entirely practical if the right pipe is 
used. For those who regularly manipulate pipe, 
it is highly important to specify a pipe that will 
make bends, coils, loops, offsets and crossovers 
with a minimum of time, labor and material. 
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National Tube Company manufactures a 
grade of pipe especially for bending, coiling and 
flanging purposes. It is unusually strong and 
unusually ductile—the result of high quality 
materials, special processes, special tests and in- 
spections—all under the supervision of skilled 
workmen who understand the requirements of 
bending and coiling practice. 


But ductility is not all. NATIONAL Pipe is 
also extra resistant to corrosion—clean and 
smooth inside and out, making it particularly 
suitable for galvanizing or special coatings. 


For additional protection against atmospheric 
corrosion, (wherever pipe is subjected to alter- 
nate wet and dry conditions) NATIONAL 
Copper-Steel Pipe is recommended. 


America’s Standard Wrought Pipe 


NATIONAL TUBE COMPANY ~- Pittsburgh, Pa. 
Subsidiary of United States Steel Corporation 
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IME is toothless ~ 
where ARGUTO 


is used -—_ 





Nobody knows how long an 
Arguto Oilless Bearing can run 
without oil or any attention what- 
soever. You see they’ve been in 


use only 35 years. 


You lay the foundation for lasting 
satisfaction every time you sell a 
customeran Arguto Oilless Bearing. 


There’s profit in every sale, too. 


ERGUTO sti CO. 


WAYNE JUNCTION PHILADELPHIA 








| vision of the Republic Steel Corpora- 





comer to this territory, Mr. Langley 
is well acquainted with the activities 
associated with the sale of mechani- 
cal rubber goods through distribu- 
tors. Since 1925 he has_ repre- 
sented The Mechanical Rubber Com- 
pany in the southwest. 








A. M. Langley 





New Brown & Sharpe 
Bulletin 


“Sparks Cost You Money” is the 
title of a new bulletin issued by 


| Brown & Sharpe Mfg. Co. on its line 


of cutters. A feature of the leaflet 


| is an item on the mutual benefit re- 
| sulting from patronizing the local 
| distributor. 

| 


1K * ok 
Dayton Safety Ladder Ex- 
tends Sales to Canada 


Arrangements have been com- 


| pleted with Percy Hermant, Limited, 
| of Toronto, Canada, to manufacture 


and distribute Dayton safety ladders 
throughout the Dominion of Canada. 


| This business will be in charge of 


Cyril Fuller. 


Changes in Republic Steel 
Personnel 


J. S. Langston, formerly general 
sales manager of the Witherow Steel 
Corporation, has been appointed man- 
ager of the Witherow die rolling di- 
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In the past half-century, new methods and new 
materials have been developed, new and better 
Williams’ Wrench patterns have been created,— 
yet Williams’ reputation for superior quality and 
dependability remains unchanged. 

Many Mill Supply jobbers are profiting by this 
valuable goodwill. Are you? 

The Williams’ line comprises two distinct 
types—Carbon Steel Wrenches and “Superrenches” 
(Chrome-Molybdenum)—40 patterns, more than 
1000 sizes. Wrench Book on request. 


J. H. WILLIAMS & CO. 
“The Wrench People”’ 


New York BUFFALO Chicago 


“Buy From Your Distributor” 





WRENCHES 
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The extra power that is devel- 
oped through compound lever- 
age in the Atlas Car Mover is 
one of the outstanding reasons 
why the Atlas is easier to sell. 


We have interesting facts on 
power comparisons which we'll 
be glad to send you. 


Write for this sales 
ammunition. 





CAR MOVER 
COMPANY 


Appleton - Wisconsin 








tion, Youngstown, Ohio, and will 
handle the sale and development of 
die-rolled products. 

Floyd Smith, former president of 
the Donner Steel Company, will as- 
sist in the administration of the Re- 
public Steel Corporation’s affairs in 
the Buffalo district. 

* * x 


Frecker Appointed to Repre- 
sent N. A. Strand 


N. A. Strand and Company Chi- 
cago, have appointed Frecker Broth- 
ers, Incorporated, 30 Church Street, 
New York City, as their direct 
representative for eastern New York 
state and northern New Jersey, suc- 
ceeding W. B. DaSilva, who has 
served in that capacity for the past 
10 years. 


* * * 


Goulds Pumps Issues “The 
Centrifugal Pump” 


The theory, characteristics, opera- 
tion and installation of the centrif- 
ugal pump are discussed in a book- 
let recently issued by Goulds Pumps, 
Incorporated, Seneca Falls, New 
York. The book has 48 pages, in- 
cluding numerous diagrams, illustra- 
tions, graphs and tables. 

* * * 


Hyatt Roller Bearing Ap- 
points Western Manager 


C. L. Newby has been appointed 
by The Hyatt Roller Bearing Com- 
pany, Harrison, New Jersey, as man- 
ager of the company’s western di- 
vision in Chicago. Mr. Newby has 
been associated with the company 
since 1918 as sales engineer on gen- 
eral industrial, oil fieid, railroad and 
farm machinery applications. 

* «6 


Blackhawk Company Spon- 
sors Contests 


Prizes totaling over $100 are being 
awarded by the Blackhawk Manu- 
facturing Company, Milwaukee, for 
two contests, one for window dis- 
plays, and the other, a straw hat 
contest for distributors’ salesmen. 
Photos of window displays to be sub- 
mitted by distributors’ men in the 
first contest must be in by July 25. 
Blackhawk wrenches and jacks may 
be used either separately or together, 
and if Blackhawk trims are needed 
on either tools the company will sup- 
ply them. (Continued on page 109) 








DUXBAK 


BELTING 
will help to hold 
business in other 
lines, too! 


It does pay to handle an outstand- 
ing brand of belting. Duxbak Belt- 
ing has grown on its record of ser- 
vice in every industry. Buyers know 
the name instantly and associate 
you with the prestige of quality 
that has grown up around the name. 


Reputation and service are the 
backbone of the mill supply busi- 
ness. If you handle Duxbak Belting, 
which the buyer knows as an article 
of definite value and service, he will 
conclude that your other lines, too, 
are on the same basis. One well 
known line helps to get business in 
other lines and to hold it! 


We will be glad to talk over the 
situation with you and to outline a 
sales promotion plan suited to your 
individual requirements. No obliga- 
tion on either side. 











Tanners 
Belt Manufacturers 


42 FERRY STREET . NEW YORK 


CHAS. A. SCHIEREN COMPANY 
OF CANADA 


711 St. James Street, Montreal, P. Q. 
64-66 Front Street, W., Toronto, Ont. 
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INDUSTRIAL 
HISTORY 


is in the making 


HE Mill Supply Houses’ 

that are carrying Gilmer V- 
Belts for single and multiple 
drives are making Industrial 
History. They are playing a 
large part in helping industry 
conquer production power loss 
— And what is more, they are 
making money. 
Of all the V-Belts on the market 
today, the Gilmer is leader. In 
test after test, in laboratories 
and in actual. factory ‘use, the 
Gilmer V-Belt has out-worn and 
out-performed every other belt. 
Every atom of pull—of produc- 
tion-power —a V-Belt can give, 
the Gilmer will. No slipping in 


the sheave. 


Pliant rubber and stout, tough 
cord are welded into one solid 
mass. A Gilmer V-Belt is built 
to meet the most rigid engineer- 
ing standards that a quarter 
of a century of belt making 


could devise. 


The Gilmer V-Belt franchise for 
your territory may still be open. 
Now is the time to cash in. 
Write us. L. H. Gilmer Co., 
Tacony, Phila., Pa. 


Note the extremely rugged which encloses the entire belt. 
construction of theGilmerV-Belt. This belt is scientifically built 
Note the layers of extra-strong up in a mould the exact shape 


Neat a pa ae 


cord placed at the 
neutral axis, an orig- 
inal Gilmer feature. 
Also the specially pre- 
pared rubber, and the 
sturdy canvas jacket 


of a sheave so that 
perfect fit is certain. 
These factors account 
for the great strength 
and efficiency of 
the Gilmer V-Belt. 


Makers of 
the World’s 
Best-Known V-Belts 
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Efficient, Durable, Economical 
— The Mill-wright’s Favorite 








For Forty Years—the Best 


The Ohio Valley Pulley Works, Inc. 


DIVISION GENERAL FIBRE PRODUCTS, INC. 


Maysville, Ky., U.S. A. 











VERY Mill Supply Salesman has found 

that in some instances a general service 
babbitt will not meet a customer’s require- 
ments. For extremely high speeds and for 
heavy, crushing strains, a metal with greater 
resistance is required. 


Our Distributors meet this need easily with 
our “Nickel Genuine” Metal. It contains no 
lead, but is amalgamated with nickel, which 
gives bearings a polished finish that lessens 
friction and reduces wear. 


“Nickel Genuine” has a high melting point, 
tensile strength of 13,500 pounds per square 
inch, and a crushing strength of more than 
26,000 pounds per square inch. 


‘*‘Frictionless,’’ our general service 
metal, and ‘‘Nickel Genuine’’ area 
winning combination for Distrib- 
utors. Ask for prices. 


1458-60 Collins Street 
SAINT LOUIS, MO. 











Dixon C. Williams is dead 


Dixon C. Williams, president of the Chicago 
Nipple Manufacturing Company, Chicago, 
passed away in Los Angeles, July 23, at the 
age of 71. He had been ill with pneumonia 
only a few days. Mr. Williams was a former 
president of the American Supply and 
Machinery Manufacturers’ Association and a 
recognized leader in the industry. 


Born in Yellviile, Arkansas, he had an 
unusual and varied life. In his youth he 
was a noted evangelist. Later, in connec- 
tion with his business life, he was prominent 
in many organizations—a president of the 
Iroquois Club, Chicago; a member of the 
thirty-second degree Scottish Rite Consis- 
tory; a Shriner; member of the Lake Shore 
Athletic Club; the Press Club of Chicago, 
and many other organizations. 


He is survived by his widow, Mrs. Sally Mc- 
Knight Williams; a son, J. Lester Williams, 
Chicago attorney; a daughter, Mrs. Alfred 
Soriano, also of Chicago, and a grandson, 
J. Lester Williams, Jr. 


Funeral services were held at the Scottish 
Rite Cathedral, 919 N. Dearborn Street, 
Chicago, June 27. The Reverend Doctor 
Henry Hepburn, of Buena Memorial Church, 
officiated. Interment was at Mount Auburn. 











JULY, 1930 MILL SUPPLIES 




















HOISTS-TROLLEYS-CRANES) 


7 
j 


—permits. operation 
hoist from any angl 


CHAIN HOISTS—TROLLEYS-—-TRAVELING 
CRANES—JIB CRANES—LOW HEAD 
1 @l@) Va 1@) & aD A LO) hE Eee A 41) |O1@) 
HOISTS—HAND WINCHES, Etc. 
You can secure WRIGHT Equipment from your Jobber 
WRITE FOR NEW CATALOG 


| WRIGHT MANUFACTURING COMPANY 
BRIDGEPORT, CONNECTICUT. 
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MAY | 
HELP 
YOU °? 


“You often are confronted 
with operating problems... 
Day in, day out I am call- 
ing on plants of many 


types. 


“It is my business to note 
the latest developments in 
industrial practices and 
somewhere in my calls I 
probably have seen your 
perplexing problem suc- 
cessfully solved.” 
























IY KAY A 


This man’s experience is at 
your command at all times. 
He is the salesman of the 
Industrial Distributor. 





























One of aseries of advertisements published 
by MILL SUPPLIES—The magazine 

of industrial distribution—in the belief A 
that the salesman of the distributor is the fe 
most important man in the industry. 3 






































Te internationally _ 
famous engineering — 
and manufacturing — 
companies .. 
Harness 
Industry 
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O PERFECT this more efficient 
power transmission drive, two of the country’s recog- 
nized industrial leaders pooled their creative energies 
and their large resources of practical experience. The 
same Cooperation which produced the perfected design, 
is now being carried out in the actual manufacture 
of the drive. 


The Goodyear Tire and Rubber Company, manufac- 
turers Of mechanical rubber goods, having designed 
the special endless V-shaped rubberized cord belts for 
the drive, will manufacture the belts. The Worthington 
Pump & Machinery Corporation, manufacturers of 
power plant equipment, having designed the sheaves, 
and solved the engineering problems of application, 
will manufacture the sheaves, sell the complete drive, 
and adapt it to each installation requirement. 


The Multi-V-Drive consists essentially of a number of 
V-shaped rubberized cord belts running over pulleys 
or sheaves ‘constructed with corresponding V-shaped 
grooves. The wedging action of the belts in the pulley 
grooves provides a grip which transmits power at 
closer to 100% efficiency than any other type of 
belt transmission. 


Short centers without idler pulleys are now practicable; 
higher pulley ratios can be used; and bearing pressures 
may be lessened by reducing initial belt tension, all 
asa result of this improved grip. 


In operation, the belts leave the grooves smoothly at 
the end of the contact arc with no tendency to bind, 
or back-pull. As a result, both slip and backlash are 
eliminated without excessive bearing pressures. 


As the power is thrown on, the elastic qualities of the 
belts cause the Multi-V-Drive to accelerate with a 
smoothness of action and absence of vibration or 
shock most pleasing to the practical engineer. There is 
maximum efficiency and smooth operation, at both 
high and low speeds, with steady, uninterrupted 
transmission of power. 
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HE number, size and length of belts used, and 
the pulley sizes and centers depend on oper- 
ating requirements. Worthington sales engineers, VWaVaVa 
at any branch or representative's office, will gladly 
give detailed information to anyone interested 
in this latest development in power transmission. 
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WORTHINGTON PRODUCTS 


Pumps + Compressors + Condensers 
and Auxiliaries + Diesel and Gas 
Engines + Water, Oil and Gasoline 
Meters « Multi-V-Drives + Chromium 
Plating . Feedwater Heaters 





Literature on Request 























Te Multi-V-Drive may be readily applied to pred 

equipment, or incorporated in new installations wi 
specified. Worthington engineers are at your service to 

commend the sizes which will produce the best results for } 


Multi-V-Drives are marketed through the Worthington organiza 
and through mill and machinery supply houses everywhere. | 
tributors who have not yet arranged to handle this drive 

urged to write for complete details immediately. Address | 
Merchandising Department, at Harrison, New Jersey. 


V-2 ; 
WORTHINGTON PUMP AND MACHINERY CORPORATION 
Works: Harrison, N.J. Cincinnati, Obio Buffalo, N.Y. Holyoke, Mass. 


Executive Offices: 2 Park Avenue, New York, N.Y. 4 
GENERAL OFFICES: HARRISON, N,J. a 


District Sales Offices and Representatives: 


ATLANTA CHICAGO DALLAS EL PASO LOS ANGELES PHILADELPHIA ST. PAUL SEATTLE 
BOSTON CINCINNATI DENVER HOUSTON NEW ORLEANS PITTSBURGH SALT LAKE CITY TULSA b. 
BUFFALO CLEVELAND DETROIT KANSAS CITY NEW YORK ST. LOUIS SAN FRANCISCO WASHINGTO RS 


‘Branch Offices or Representatives im Principal Cities of alj Foreign Countries 
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(Continued from page 100) 
These window displays should be 
kept for one or two weeks if possible ; 
it is suggested that night photos are 
most satisfactory. The name of the 
house and of the trimmer should be 
indicated on the back of the photo- 
graphs. The first prize is $35; sec- 
ond, $20; and the third, $10. In 
addition there are seven $5.00 prizes. 


The straw hat contest on quantity 
of Blackhawk tools sold by distribu- 
tors’ salesmen, will run until June 
30, and score sheets must be sub- 
mitted not later than July 5. Every 
entrant making 200 points or more 
will receive a $5.00 Knox straw hat. 
Score sheets must be approved by 
the salesman’s manager. Sale of 
jacks must be for six pieces in one 
shipment, and if a sale of 12 jacks 
is made, contestant will receive 
double the number of points. All 
orders must be for immediate ship- 
ment. On sales of jacks, points 
range from 20 to 50 for units of six. 
Wrench sets and cabinets are worth 
from 10 to 70 points, depending 
upon the model. Either jacks or 
wrenches or both may be sold in this 


contest. 
* + & 


Horace Armstrong in Europe 


Horace Armstrong of Armstrong 
Brothers Tool Company, Chicago, 
who is in Europe this summer 
making a business trip, has an- 
nounced his itinerary. He will 
visit twelve European countries, 
calling on Armstrong representa- 
tives in: Naples, Rome, Milan, 
Genoa, Barcelona, Madrid, Paris, 
Geneva, Zurich, Cologne, Berlin, 
Stockholm, Oslo, Copenhagen, Rot- 
terdam, Amsterdam, Brussels, Lon- 
don, Birmingham, Edinburgh, and 


Glasgow. 
x oe OX 


Diamond Rubber Erects New 
Buildings 

Two new _ buildings—additions 
to the Diamond Rubber Company, 
Akron—have recently been com- 
pleted. The company hospital and 
dispensary are in new commodious 
quarters on the ninth floor of one 
of the new structures, and a 
smooth-running elevator of special 
dimensions to accommodate 
stretchers runs from the tunnel sys- 
tem underneath the plant to the 

















Mr. Jobber! 


It will pay you to investigate 


FAIRBANKS /(//,¥ 
Products 








VALVES 
LOCK oa ® Bronze and Iron 
——r 4 Body—for Air, Gas, 


Steam, etc. 


HAND TRUCKS 
Two-wheel and 
Four-wheel types to 
meet every com- 
mercial need. 


WHEELBARROWS 


Both wood and steel 
frame types, for Mortar, 
Concrete, Coal, Coke, etc. 





FRESNO SCRAPERS 


Furnished in 21% to 5 
foot widths. 


Also Drag Scrapers. 





TRUCK CASTERS 
Practically anything required in Rigid 
and Swivel types— with Plain Iron, 

Rubber Tired, Divine Cushion and 
other types of wheels. 





“ALL LEADERS IN THEIR LINES” 


The FAIRBANKS Company 


New York Pittsburgh 
Distribution Everywhere 








Boston 























P I SHE Multi-V-Drive may be readily applied to presen 
equipment, or incorporated in new installations whe 
specified. Worthington engineers are at your service to t 


commend the sizes which will produce the best results for you 


Multi-V-Drives are marketed through the Worthington organization 
and through mill and machinery supply houses everywhere. Dis 
tributors who have not yet arranged to handle this drive a 
urged to write for complete details immediately. Address th 
Merchandising Department, at Harrison, New Jersey. 
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District Sales Offices and Representatives: 
ATLANTA CHICAGO DALLAS EL PASO LOS ANGELES PHILADELPHIA ST. PAUL SEATTLE 
Literature on Request BOSTON CINCINNATI DENVER HOUSTON NEW ORLEANS PITTSBURGH SALT LAKE CITY TULSA 
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(Continued from page 100) 
These window displays should be 
kept for one or two weeks if possible; 
it is suggested that night photos are 
most satisfactory. The name of the 
house and of the trimmer should be 
indicated on the back of the photo- 
graphs. The first prize is $35; sec- 
ond, $20; and the third, $10. In 
addition there are seven $5.00 prizes. 


The straw hat contest on quantity 
of Blackhawk tools sold by distribu- 
tors’ salesmen, will run until June 
30, and score sheets must be sub- 
mitted not later than July 5. Every 
entrant making 200 points or more 
will receive a $5.00 Knox straw hat. 
Score sheets must be approved by 
the salesman’s manager. Sale of 
jacks must be for six pieces in one 
shipment, and if a sale of 12 jacks 
is made, contestant will receive 
double the number of points. All 
orders must be for immediate ship- 
ment. On sales of jacks, points 
range from 20 to 50 for units of six. 
Wrench sets and cabinets are worth 
from 10 to 70 points, depending 
upon the model. Either jacks or 
wrenches or both may be sold in this 


contest. 
* + & 


Horace Armstrong in Europe 


Horace Armstrong of Armstrong 
Brothers Tool Company, Chicago, 
who is in Europe this summer 
making a business trip, has an- 
nounced his itinerary. He will 
visit twelve European countries, 
calling on Armstrong representa- 
tives in: Naples, Rome, Milan, 
Genoa, Barcelona, Madrid, Paris, 
Geneva, Zurich, Cologne, Berlin, 
Stockholm, Oslo, Copenhagen, Rot- 
terdam, Amsterdam, Brussels, Lon- 
don, Birmingham, Edinburgh, and 
Glasgow. 

* * x 


Diamond Rubber Erects New 
Buildings 

Two new buildings—additions 
to the Diamond Rubber Company, 
Akron—have recently been com- 
pleted. The company hospital and 
dispensary are in new commodious 
quarters on the ninth floor of one 
of the new structures, and a 
smooth-running elevator of special 
dimensions to accommodate 
stretchers runs from the tunnel sys- 
tem underneath the plant to the 























Mr. Jobber! 


It will pay you to inwestignte 


FAIRBANKS 
Products 





VALVES 


Bronze and Iron 
Body—for Air, Gas, 
Steam, etc. 





LOCK NUT 





HAND TRUCKS 
Two-wheel and 
Four-wheel types to 
meet every com- 
mercial need. 


WHEELBARROWS 


Both wood and steel 
frame types, for Mortar, 
Concrete, Coal, Coke, etc. 





FRESNO SCRAPERS 


Furnished in 2% to 5 
foot widths. 


Also Drag Scrapers. 





TRUCK CASTERS 
Practically anything required in Rigid 
and Swivel types— with Plain Iron, 

Rubber Tired, Divine Cushion and 
other types of wheels. 





“ALL LEADERS IN THEIR LINES” 


The FAIRBANKS Company 


Boston New York Pittsburgh 
Distribution Everywhere 
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CORRECT 
SOLUTION 


of any problem in automatic 
pressure or flowcontrol of steam, 
air, water or gas is found in the 
complete line of Davis Automatic 
Valve Specialties. The effective 
simplicity in design brings the 
stamp of approval from experi- 
enced engineers. The well estab- 
lished and extensively advertised 


Davis line carries a good profit 


for the distributor. 


DAVIS REGULATOR COMPANY 
2544 South Washtenaw Avenue 


CHICAGO - ILLINOIS 
MS7—Gray 

















THEIR 
EXTREME 


SIMPLICITY 


MAKES THEM EASY TO SELL | 





Class B. 1 to 20 Ibs. 
Class C. 20 to 70 lbs. 
Sidelug. 40 to 150 Ibs. 


Distributors and their salesmen will find 
Nason Time Tested Traps and other spe- 
cialties increasingly profitable to handle. 
Write us for catalogs and other sales helps 
we are prepared to offer. 


NASON MFG. CO. 


71 FULTON ST., NEW YORK CITY 


NASON 


TIME-TESTED SINCE 1841 


STEAM TRAPS 


KEEP UPKEEP DOWN 


| 





ninth floor, without stopping. Since 
the tunnel system directly connects 
all the various buildings, it requires 
only a few moments to reach the 
hospital with its corps of trained 
physicians and the nurses, from any 
part of the plant. 


* * * 


American Pulley Has New 
Truck Catalog 


A new catalog issued by the Am- 
erican Pulley Company, Philadelphia, 
is just off the press. This book de- 
scribes the company’s standard line 
of pressed steel hand trucks, includ- 
ing seven different styles which have 
been added since publication of the 
previous catalog. The new models 
are the New York stevedore, butter 
and egg, paper bag, hotel and three 


| styles of clamp trucks. 


ok * ok 


Graton and Knight An- 
nounces New Belting 


The Graton and Knight Company, | 
has now | 


Worcester, Massachusetts, 
perfected a process for the manufac- 
ture of tension cemented belting 
that gives greater flexibility and re- 
sistance to 
protection against accidental wetting. 
The new belting machine has been 
perfected after 5 years of experiment 
in the research department. This 


improved belting is produced through | 
| a process whereby the proper amount | 
| of seizing is applied more evenly over | 
the surface of the leather than could | 
| be done by hand. | 


* * * 


Changes in Worthington 
Sales Organization 

C. E. Wilson, general sales man- 
ager of the Worthington Pump and 
Machinery Corporation, Harrison, 
New Jersey, has announced several 
changes in the sales organization. 

J. T. McFarland was appointed 


district sales manager at St. Louis. | 
who was temporarily 
assigned to that position following | 


Mr. Webb, 


the resignation of W. P. Brotherton, 
has now returned to New York, 
where he is taking up the special 
sales promotional duties assigned to 


him as assistant to the general sales | 
| manager. 


A. H. Weymann has been made 


| acting manager at E] Paso to fill the 


vacancy caused by the transfer of 











frictional heat and also | 





A fast seller 
and rapid repeater 
a 


MONARCH 
BALL METAL 


Every day in the year your cus- 
tomers have a definite use for Mon- 
arch Ball Metal. Steel 
Process Babbitt” is a en a item 
with a liberal margin of profit for 
Mill Supply Distributors. . A 
few territories in the United States 
and Canada still open. Hurry! 
Write us today. 


MONARCH METAL COMPANY 


Established 1895 
119 South Lincoln Street, Chicago 
Manufacturers of MONARCH BALL, the 


Steel Process Babbitt,"" and QUAKER 
METAL, the “Ladle Bronze’’ 





































When You Specify 
Grobet Swiss Files 


you know that you GD 


are getting a superior 
file. There is great 
satisfaction in getting 
the right file and the 
experienced mechanic 
knows a good file by 
the way it cuts. 

For over a century GRO- 
BET SWISS FILES have 
been recognized as _ su- 
perior files. Through sheer 
merit they have forged 
ahead and today we find 
them far in the lead. 













































A complete stock is on 
hand to meet your 
requirements. 





















Ask for catalog B 



























Grobet File Corporation 


of America 
3 Park Place New York City 
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No other 
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has the long life or can offer all 


the advantages 
of the DAYTON 
COG-BELT 


Certain definite, exclusive features of Dayton 
Cog-Belts are responsible for the outstanding 
success of Dayton Cog-Belt Drives. These fea- 
tures cannot be duplicated by any other V-Belt. 

For example, no other V-Belt is laminated 
and die-cut in its finished state, for these are 
exclusive Dayton features. All others must be 
moulded. 

Dayton construction eliminates distortion. 
Daytons are—and remain—accurate— give truer 
alignment—have a firmer grip in the pulley 
grooves due to the die-cut raw edge contact- 
driving surface—there is no slippage. 

And Dayton Cog-Belts do not stretch—in the 
manufacture of no other V-Belt is the fabric 
kept under such tremendous tension during 
the vulcanizing process—the pre-stretching of 
the fabric is thus made permanent in the finish- 
ed belt, which means fewer adjustments—less 
maintenance and longer life. 

But let us give you complete information 
about these and the many other outstanding 
features that give Dayton Cog-Belts their amaz- 
ing efficiency and long life. Send for a Dayton 


Cog-Belt Drive catalog and a sample section of 
the belt. 


THE DAYTON RUBBER MANUFACTURING CO. 
Dept.ms.i-30, Dayton, Ohio 
Factory Distributors in Principal Cities and all Westinghouse 
Electric and Manufacturing Company Sales Offices 


























































1 THE COG-SECTION=The cog 
construction of Dayton Coge- 
Belts does away with buckling, 
“rippling,” *‘creeping’’ and lateral 
distortion or bulging. It increases 
flexibility. It makes Dayton Cog- 
Belts cooler-running and therefore 
longer-running. The body of the 
cogs is composed of specially proc- 
essed fibre-reinforced rubber giv- 
ing a cross-wise rigidity not found 
in any other V-Belt. 


THE “NEUTRAL AXIS”—This 

is the strength section of the 
belt. Built and vulcanized under 
tr d t i tretch- 
able, aseriesoflayersofpre-stretched 
cord fabric extends across the entire 
width of the belt. Completely bale 
anced. No displacement possible. 
Therefore there’s no weaving or 
twisting of the belt in the grooves. 


THE OUTER SECTION—Just 

as the cog-section is built to 
withstand compression without 
buckling or rippling, the outer-sec- 
tion is constructed of bias-cut fabric 
sothatit can accommodate bending 
without strain and distortion Be- 
cause of these vital features the 
Dayton Cog-Belt does not become 
distorted, hence does not “heat up,”? 
has greater pulling capacity and 
lasts much longer than any other 
V-Belt. 





























ayto in 
COG-BELT DRIVES 


COMPLETE DRIVES—-PULLEYS AND BELTS—. 
IN STOCK—ALL RATIOS 2 H. P. TO 100 H. P. 
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BUILT TO CARRY 
-HEAVIER 





Style 150 
This low-wheel Platform Truck or 
Hand Wagon is most popular for 
hauling heavy loads. Has new im- 
proved bolster for front axle and 


bench for rear axle . 


. load is 


carried immediately inside hubs of 


wheels. 


ROLLER BEARING 
HAND WAGONS 


Adapted to many uses . . . 
and unusually popular with 
Canners Write us for details. 


The 


Chase Foundry & Mfg. Co. 


“Columbus, Ohio 


CHASE 


ROLLER BEARING TRUCKS 
INDUSTRIAL CARS 











tion: 


Electric Light ma- 
chinery 
Wood-working 
machinery 
Iron-working ma- 
chinery 
Paper machinery 
Cotton machinery 
Woolen machinery 
Cement machinery 
Saw-mill ma- 
chinery 
Textile machinery 
Leather machinery 
Flour machinery 
Punching ma- 
chinery 





Moore s Warre 
Friction CLurcaes 





Easy to Sell because of their Stability, 
Starting Power and Simplicity 
THE FIELD 


A few of the many lines in which 
M. & W. Clutches are giving satisfac- 


Refrigerating ma- 
chinery 
Rolling machinery 
Mining machinery 
Crushing ma- 
chinery 
Hoisting ma- 
chinery 
Fertilizer ma- 
chinery 
Elevators 
Gas engines 
Gasoline engines 
Compressors 
Pumps 


Catalogs on Request 


The MOORE & WHITE Co. 


2711-43 N. 15th St. 
PHILADELPHIA, PA. 














Mr. McFarland. Mr. Weymann has 
been a member of the El Paso staff 
for some time. 

H. J. Meeker who has been acting 
manager of the centrifugal sales 
division, has been appointed mana- 
ger, public works centrifugal sales at 
Harrison. This is a new office re- 
cently established. A. H. Borchardt 
succeeds Mr. Meeker as acting man- 
ager of the centrifugal sales. R. D. 
Hall is now manager of the water 


works sales. 
x *k * 


Ninth Annual Simonds 
Contest 

Announcement is being made of 
the Alvan T. Simonds ninth annual 
economic contest, which is conducted 
for the purpose of securing a more 
general interest in economics as re- 
lated to business and to industrial 
general welfare, and to secure a clear, 
forceful, and interesting statement of 
the benefits or injuries to general 
welfare that may result from gov- 
ernment interference with the free 
play of economic forces through the 
Federal Reserve System, the Farm 
Board or other government agencies, 
or through legislation. 

The specific subject is “Govern- 
ment Interference with the Free 
Play of Economic Forces.” Prize 
for the best essay is to be $1,000, for 
the second best, $500. The contest 
is open to everyone everywhere. Es- 
says may be as short or as long as 
the contestant chooses. However, 
each one must open or close with a 
summary not to exceed 2500 words 
in length, written in such a manner 
that it may be used as a separate 
magazine article. The merits of these 
summaries will be given weight in 
selecting the best essays. Considera- 
tion will also be given to the fact 
that the aim of the contest is to in- 
crease general economic intelligence, 
especially on the part of business 
men. 

The essays must be written in 
English and preferably typewritten 
on one side of the paper. An as- 
sumed name should be at the head 
of each sheet. A sealed envelope 
with the assumed name on the out- 
side and containing real name and 
address, should accompany each es- 
say submitted. 

The essays must be original and 
not previously published. No essays 












THERE IS a KELLER BUR 
for 

EVERY KIND 

OF WORK! 






KELLER BURS 
are made in over a 
hundred different 
shapes and cuts. Ef- 
fective in removing feed 
lines, fins and burs on castings, 
welding marks, etc. 
KELLER BURS will work satis- 
factorily on steel, bronze, aluminum, 
copper, rubber, horn, wood, etc. 
They may be used in Flexible 
Shaft Machines, Portable Drills or 
Stationary Machines. 


Write for our circular on 
KELLER BURS. 


Keller Mechanical Engineering Corp. 
Brooklyn, New York 
Chicago Office 
549 W. Washington Blvd., Chicago, Il. 


70 Washington St. 




















ECONOMY MACHINE 
PRODUCTS COMPANY 


5214 Lawrence Avenue 
Chicago, Illinois 


Manufacturers of 


' 
a 





Economy Socket Head 
Cap Screws 





PWN) 


Economy Safety 
Set Screws 


———— 


Headless Set Screws 


(In Machine Screw Sizes) 


Special Screw Machine Products 
Made to Order 


SEND US YOUR 
INQUIRIES 




















JULY, 1930 MILL SUPPLIES 113 


TOP LOOKING 

















for BETTER 
PACKINGS / 


Belmont Packings are the answer to that 
long-felt need for better packings! Only 
the highest grade asbestos, flax and rub- 
ber is used in Belmont products. Back 
of these uniformly good packings is 

. Belmont national advertising in leading 
consumer trade papers, reaching your 
prospects and customers. Take advan- 
tage—NOW—of the opportunities this 
line offers—write us today for details of 
our cooperative sales plan! 





BELMONT PACKING & RUBBER Co. 
PHILADELPHIA, PA. U.S.A. 


Complete 92-page Catalog and a 

series of circulars bearing the dis- 

tributor’s imprint, are offered for 
Direct Mail Service. 





‘**There is a Belmont Packing for Every Service” 





RING 


BELMONT PACKINGS 
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| will be returned, nor can receipt of 
DISTRIBUTORS | essays be acknowledged. The prize- 
| winning essays and the copyrights of 
Sell Your Trade |them shall become the property of 

| donor upon payment of the prizes. 
E L L S | The judges will be announced 
| after the close of the contest. They 
ROLLER ‘will be selected from experts in eco- 
BEARING | nomics, business, banking and related 
HANGERS activities. Their decisions must be 


| accepted as final. The prizes will be 
| paid when the judges announce their 






AND YOU decision. 
SELL THEM || All communications should be ad- 
SATISFACTION || dressed to the Economic Contest 


Editor, Simonds Saw and Steel Com- 
pany, 470 Main Street, Fitchburg, 
Massachusetts. Essays should reach 
him on or before December 31, 1930. 


* * O* 


“ROLLERINE”’ 


For Lubrication of 
Roller and Ball 
Bearings. Has Given 
Excellent Service for 
Years. Tell Your 
Trade About It. 


American Association 
Committee Meets 


American Supply and Machinery 
Manufacturers’ Association, under 
R ual | the direction of Frank Hill, is work- 
oyerstfor . |ing closely with the Merchandising 
Foundry & Machine Co. Committee and will hold its first 
Royersford, Pa. meeting in New York City at the 


|Hotel Pennsylvania on Tuesday, 
June 24. 


























* * X 








Belting Association Holds 
Meeting 
A meeting of the Leather Belting 
Club of Chicago was held on June 20 
Friction Clutch jat the Hotel Commodore to give con- 
tet th i a | sideration to the future activities of 
the Power Transmission Association. 
This organization held a meeting on 
| the morning of the same day to hear 
\the report prepared by Goodwin, 
| Morton and Badrian, under the di- 
| rection of the program committee. 





REG. U.S. PAT. OFF 





* * * 


Removal of Ohio Brass 
| Chicago Office 

The Chicago office of the Ohio 
Brass Company formerly located in 
the Fisher Building at 343 South 

Dearborn Street has been moved to 

a favorite with users. Needs al- 20 North Wacker Drive 
most no adjustment or repairs. : 
Adaptable to belt, chain and gear * ok Ox 


drives. Split or solid types. <A 
profitable clutch for Distributors. Wood Shovel and Tool Uses 
Novel Publicity 


Write us. 
A chart explaining the 8 funda- 





The- easy shifting and powerful 
gripping features make this clutch 


KINNEY || 


MANUFACTURING CO, | mental merits upon which a shovel 
3529-41 Washington St. Boston, Mass, | Should be judged, is being distrib- 


| uted by the Wood Shovel and 














The Education Committee of the | 








REGISTERED TRADE MARK 


-Steam, Gas 
-Water, Oil 
-Air Specialties 


for power plants, plumbing and 
heating systems, gas and oil in- 
stallations. . . . Selected by lead- 
ing plants because of their re- 
liability, safety and economical 
operation. 








Sold by Distributors 
because they know 
Kieley quality and 
that the Kieley sales 
policy backs the dis- 
tributor. 





Investigate 


The 
Kieley 
Special “98” Line 
Pressure Reducing 
alve. 


KIELEY & 


MUELLER, Inc. 
34 W. 13th St. New York City 











ARM ws HAMMER 
Wrot Iron Anvils 


CRUCIBLE STEEL FACE 





Sold Through 


Distributors 


Prompt Shipments 
Made from Stock 


COLUMBUS ANVIL AND 
FORGING CoO. 


Main Office and Plant 
115-129 FRANKFORT STREET 
COLUMBUS :: OHIO 


General Forgings 
of Wrought Iron and Steel 
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GET YOUR SHARE 


of the Profit-Making Demand for These 





ASH IN on the increasing demand 

for ROCKWOOD Pulleys for original 
and replacement equipment on motors 
and belt-driven equipment. 

Your customers will gladly buy from 
you if they know you can supply them 
promptly. You can start with a small stock 
of popular sizes, or if your territory does 


not warrant this, make use of our com- 


PULLEYS 


a 


plete factory stock. Established resale 
prices assure you a fair profit on every sale 
...In ordering, give this information for 
each pulley wanted: diameter, width of 
belt to be used, size of shaft, and kind of 
machine on which to be used... THE 
ROCKWOOD MANUFACTURING CoO., Indi- 
anapolis, Indiana...“Division of General 
Fibre Products, Inc. 


Over 2,000 sizes from 11/2" to14” diameter, always on hand. 
Larger sizes up to 72” diameter, made to order promptly. 


ONG Way G_JECO 
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Special treatment 
makes LAY BROOMS 


last longer - + - - 






Some broom manufacturers, 
in fact most of them, work the 
broom corn into brooms just 
as it comes from the field. ... 
But the Joseph Lay Company 
first dyes and bleaches all 
broom corn. 


This special treatment—all 
broom corn first dyed and 
bleached—makes LAY IN- 
DUSTRIAL BROOMS 


wear better and last longer. 


The Manufacturers of 


“AMERICAS LEADING 
INDUSTRIAL BROOM” 


stand behind the 
distributor 100% 


HERE is a new and untouched market 

for LAY BROOMS AND BRUSHES on 
every hand and they sell faster. .. . Why? 
Because they are backed by a reputation 
for quality that has stood the test since 
1876. ... There is a lot of money for you 
in lining up with us. . . . Quick sellers and 
fast repeaters! ... Every broom an honest 
value. Don’t delay. Write today for com- 
plete details of our attractive distributor 
plan. 


THE JOSEPH LAY COMPANY 


Wayne Ave. and Nicke 1 Plate R. R. 
PORTLAND «+ ¢« ¢«¢ ¢« « « INDIANA 


Hie 





RRUSHES 














Tool Company, Piqua, Ohio. The 
company finds that this purely in- 
formative, impersonal type of 
advertising is proving surprisingly 
effective. Four thousand requests 
for reprints have been received— 
some from points as far distant as 
California and Finland, including 
most of the waystations. 








H. L. Browne, representative of Jenkins 

Brothers, met Al Stockhouse, city sales- 

man for the Pattison Supply Company, 

Cleveland. “Brownie” is probably tell- 

ing Al that it is a good idea to carry 

samples around, but it is easier to carry 
valves than stepladders. 





New Detroit Company 
Formed 
James D. Anderson, formerly 
president of the W. H. Anderson 
Tool and Supply Company, Detroit, 
has organized a new business enter- 
prise known as The James D. An- 
derson Company, located at 465 
York Street, Detroit. This organi- 
zation will manufacture manhole and 
ladder steps. 
* * * 


New Sales Manager for 
Turner Brass 

On June 1, The Turner Brass 
Works at Sycamore, Illinois, ap- 
pointed R. S. Patten, general sales 
and advertising manager. Mr. Pat- 
ten has recently completed an 8- 
month drip, visiting the majority of 
the distributors for the Turner 
Brass Works. His appointment in- 
augurates a new policy in the Turner 
sales and advertising program, the 
details of which will be given to the 
Turner (Continued on page 121) 
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The notable success built by the San Antonio Machine & Supply Co., and the high quality 
of their lines, are fittingly reflected in their new Catalogue No. 6— 
one of the outstanding catalogues in the industry 


It Surely Pays 


to Get the Facts 


Year after year, Donnelley’s are compiling far more cata- 
logues for distributors of industrial supplies than other 
compilers combined. For example, every member of the 
National Supply & Machinery Distributors’ Ass’n_ to 
whom Donnelley’s have submitted a proposal for a mill 
supply catalogue since January 1, 1929, has placed the con- 
tract with Donnelley’s. It will pay you also to get the facts. 

(June 25, 1930) 














S.Ny ANTONIO MACHINE: & SUPPLY COMPANDY 


Ae . 
SAN ANTONIO seams ASCO RPUS CHRISTI 


CAPITAL & SURPLUS OVER $2,000,000 
San Antonio,Texas 


March 12, 1950, 


R.R.Donnelley & Sons Co., 
350 East 22nd Street, 
Chicago, Ill. 


Att'n. Mr.C.F.Beezley Jr., 
Director in charge, 
Gentlemen; - Jobbers Catalog Department. 


It was a great pleasure for us to again entrust 
to your splendid organization the issuance of another of our 
Machinery & Mill Supplies Catalog just received. 


We wish to compliment you on the adaptation of 
your unit system which we are satisfied was one of the most 
radical and forward steps made in years toward the production 
of a first class catalog combining speed in delivery and assuring 
a variety of selections of various products. The co-operation, 
interest and diligence of your organization supervising the 
issuance of our catalog denotes merit and we extend to you and 
your co-workers our sincerest thanks. 


With the completeness and well balanced lines 
covered by this issue we are satisfied the catalog will be 
instrumental in far reaching results. 


Thanking you for many courtesies extended and 
wishing you continued success, we are, 


Sincerely yours, 


SAN ANTONIO MACHINE & 


President 4) 

















It Paid to Get the Facts 


HE SAN ANTONIO MACHINE & SUPPLY CO. issue a 
fetes larger catalogue than the average dis- 
tributor—and in a substantially larger edition. 
Because of the investment involved, it was im- 
portant to be sure of the accuracy, skillful com- 
pilation, labor-saving service, practical knowledge 
of supplies, extensive experience, and depend- 
ability of the compilers to whom the building of 
the book was to be intrusted. And it was of im- 
portance to secure the best price at which these 
essentials could be obtained. 


_— ee 





In order to get the facts first-hand, Mr. Carl 
C. Krueger and Mr. J. H. Potonowitz came the 
twelve hundred miles to Chicago to select the com- 
pilers. 
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As a result, the contract was placed with 
Donnelley’s. 


9 


Mr. Krueger’s letter of March 12th, opposite, 
written after the completion of the catalogue, is there- 
fore particularly significant. 


It pays to get the facts. 

















The Donnelley Repeat Order 


Record Means: 


| | That the 


Donnelley performance 





| 
means more than extravagant — 
claims or promises. 
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EXTRA STRENGTH 
SPELLS 


EXTRA PROFITS 


The “swell” of extra material, actually an extra 
muscle of steel, on each link of “INSWELL” 
means a stronger chain. 


To the user this means extra safety, extra long 
life ... extraordinary satisfaction. 


To you, the dealer, “INSWELL” extra strength 
means satisfied customers and resulting greater 
sales, and... EXTRA PROFITS. 


Every “INSWELL” link has the inside swell and 
carries the brand C.M. 


Are you getting your share of “INSWELL’S” 
added sales and profits? Write us for the facts, 


COLUMBUS-McKINNON CHAIN CO. 
General Sales Office: Tonawanda, N. Y. 
Plants: Tonawanda, N. Y. Columbus, Ohio 
In Canada: McKinnon-Columbus Chain, Ltd. 
St. Catharines, Ontario 


“INSWELL” | 
ELECTRIC: WELD- 
CHAIN 
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Ready in July 


One copy of the Mill Supplies Catalog 
and Directory has been allotted 
to each Distributor. 





It you have not requested 


your copy, do so at once. 





Supply Limited 


* 
*. 


8 
Mil % 
Supplies Se, 
Catalog % 


& Directory “s. 4, MILL SUPPLIES CATALOG & DIRECTORY 
a ie “2, 520 N. Michigan Ave., Chicago 


3% 
Please send us a “© % 
copy of the 1930 Catalog & Je, 
Directory without charge or % 
any obligation. %. 
Name 
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sales organization at its annual con- 
vention July 1 to July 3 
Mr. Patten’s previous connections 
have been with the Hero Furniture 
Company, Sycamore, Illinois, and the 
Standard Foundry and Furnace 
Company of De Kalb, Illinois. Gen- 
eral sales manager was his position 
with each of these companies. 
* 6 ¢ 


Harold S. Falk Awarded 
Degree 
The honorary degree of Master of 
Science was conferred on Harold S. 
Falk, on June 11, by Marquette Uni- 


versity. “Mr. Falk is vice-president | 


and works manager of the Falk Cor- 
poration, Milwaukee, and this honor 
was accorded him for the work he 
has done in the promotion of the ap- 





prentice training movement in Amer- | 


ican industry. 
** * 


Lewis Is Vice-President of 
Pneumatic Tool 

W. L. Lewis has been elected vice- 
president, secretary and treasurer of 
the Chicago Pneumatic Tool Com- 
pany, Chicago, to succeed J. G. 
Grimshaw, who resigned recently. 
Mr. Lewis had been assistant comp- 
troller of the Bethlehem Steel Cor- 
poration, Bethlehem, Pennsylvania. 

<< s 


National Lock Washer Pro- 
motes Masters 

G. Larue Masters, formerly sales 
manager of The National Lock 
Washer Company, Newark, New 
Jersey, has been made vice-president 
in charge of sales. Mr. Masters 
came to the organization in 1919 to 
take charge of the sales of the car 
window equipment business. In 1927 
he was appointed assistant sales 


manager, and in 1929, sales manager. | 


*x* *K * 


Pittsburgh Steel Makes 
Promotions 

Hubert F. Hanks has been ap- 
pointed assistant general manager of 
sales, and C. E. Kendall is now man- 
ager of the fence department of the 
Pittsburgh Steel Company. 

Mr. Hanks has been connected 
with the Pittsburgh Steel Company 
since 1909. Until 1920 he repre- 
sented the company as _ traveling 
salesman in different sections of the 
country. (Continued on page 128) 


METAL HINGE PINS 


All shipments of all sizes of Alligator Steel Belt Lac- 
ing, unless ordered otherwise, now contain metal hinge 


Ys ikisinllceaatiinanlibcineticcedicivnntl @ ) 


pins. 


The two smallest sizes (Nos. 00 and 1) are joined 
with single corrugated pins as illustrated above. 

Size 15 will have the familiar sectional steel rocker 
hinge pins. 

This improvement supplies hinge pins which outlast 
rawhide pins and do not soften when exposed to 


moisture. 


Flexible Steel Lacing Company 
4633 Lexington Street 
In England at 135 Finsbury Pavement, London, E, C, 2 


for All Sizes 





Only a 


leletiibiitan 


CHICAGO, ILL. 






















MADE IN UNITED STATES OF AMERICA 


IMPORTANT — Follow Directions 
—_—_—_—_ 
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DAGGE1T BALL BEARING HANGER BOX 


Eliminates 80% 


Power Loss 
By Friction 


66g \HICAGO LINE” Ball Bearing Equipment pro- 
vides the most modern method of transmitting 


power with the greatest possible efficiency. 


“Chicago 


Line” Ball Bearings are absolutely dust-proof and lubri- 
cating is necessary only three or four times a year. 
They save time and lubricant and eliminate 80% of 


power loss by friction. 


The Daggett Ball Bearing Hanger Box, one of the 


“Chicago Line”, 


is a big seller. 


It is simple in con- 


struction and will fit any hanger frame in general use. 
Easy to install, it will operate at any speed without 


heating or wearing the shaft. 
big sales possibilities of “Chicago Line”. 


Get acquainted with the 
Write now 


for detailed information. 


CHICAGO PULLEY & SHAFTING CO., 


19 N. DESPLAINES ST., 
CHICAGO., ILL. 
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New and Improved Industrial Products 














A PERMANENTLY static proof belt has recently been 
developed by Charles A. Schieren Company, New 
York City. A row of copper wire stitching along each 
edge makes contact with the pulleys at all times. In this 
way static charges which normally collect on the outer 
surface of the belt are led off through the belt. 








HE new 2-A portable electric handsaw 

made by Wappat Incorporated, Pittsburgh, 
has a cutting capacity of 25 inches. This saw 
has a momentary type switch with the safety 
lock. The button at the operator’s thumb must 
be depressed before the trigger will act.” The 
full-trip trigger takes strain off the index finger. 

















OOTE Brothers Gear and Machine Company, 111 N. 

Canal Street, Chicago, has recently placed on the 
market, a new line of anti-friction speed reducers, known 
as the IXL “Titans.” The Herringbone and Helical re- 
ducers of this new line are identical in design with the 
exception that in one case the gears are of the Herring- 
bone type and in the other, of Helical type. 











66 UICK-AS-WINK” cushion abrasive 

wheels are being made by C. B. Hunt 
and Son, Salem, Ohio, in 6-, 8-, and 12-inch 
diameters. Abrasive cloth of any grade, from 
24 to 180 grain, can be used and the application 
of new band is done without removing wheel. 











HE Baker-Case Manufacturing Company, Incorpor- 

ated, Racine, Wisconsin, is introducing a new line of 
leatherette and quarter-sawed oak machinist chests, con- 
sisting of 4 models, 2 sizes each in the 17-inch and 20-inch 
respectively. The steel drawer runner type of construc- 
tion is used. The front doors of the chest are fitted with 
a steel rail at the bottom. 





HE Metal Specialties Manufacturing Com- 

pany, 338 North Kedzie Avenue, Chicago, 
is announcing a new gasoline powered “Presto” 
spraying outfit. This model 177 is designed to 
atomize both light and heavy materials. The 
size of spray can be regulated directly from the 
trigger. 
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osh, what 
a thirst you’ve got” 


said the ball bearing on the motor... 
to the plain bearing on the hanger 


is talking to YOU up there, Old Squeak,” said the motor with 
a decided increased crescendo in its whine as the power was 

stepped up to meet a heavier load somewhere in the old-fashioned 
j= line shafting, “why, the way you squeal for oil all day long is 
enough to get on ANYBODY’S nerves, not to mention the boss’, 
who after all is footing the bill.” 





All of which means that the plain bearing installation is a real 
liability in any plant... that it works always on the red side of 
the ledger, never on the black. 


And if there is any doubt in YOUR mind as to the authenticity 
of this statement, consider this fact— the average SX0SF Self- 
Aligning Ball Bearing Installation Hanger saves enough in power, 
lubrication and labor in less than two years’ time to pay for itself. 


Hadn’t you better put your power transmission problems up 


to SASF right away? 


aK 
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e 


o" 








Mill Supply 
en 


Keep these points 
before your pros- 
pects: 
Dependability 
Maintenance Saving 
Lubricant Saving 
Power Saving 
Cleanliness 

When you sell 
SHS Hangers, re- 
member you are 
selling an  invest- 
ment — not merely 


merchandise. 





Self-Aligning HANGERS Ball-Bearing 





=3IGF INDUSTRIES, INC. ~ 40 East 34th Street ~ 


NEW YORK, N. Y.- 
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New and Improved Industrial Products 








| 
| 


hitman and Barnes, Incorporated, Detroit, is an- 

nouncing the “Blue Diamond” high speed drill 

—a new type of high speed small drill which has been 

developed by Whitman and Barnes’ engineering and 

metallurgical departments in close cooperation with 

its field engineers in the production shops. This new 

tool is furnished only in sizes 7g to 4% inch by 64ths A* extra large and heavy tool chest is being offered 

| and wire sizes number 1 to 55 inclusive. by the All-Steel Equip Company, Aurora, Illinois, 

manufacturer of steel shop and office equipment. The 

ee eee eres . eee new chest is made of heavy 14-gauge steel and is 

| equipped with handles on each end. It is reinforced 

by bands on the top and bottom and around the cover. 

A hasp and staple for padlocking assure protection 
for tools. 











A new single-pole limit switch for general, service 
| is announced by Cutler-Hammer, Incorporated, 
Milwaukee. Two types are furnished; one with nor- | 
mally closed contacts which are opened when the oper- 
ating roller is depressed and the other with normally 
open contacts which are closed when the roller is | 
depressed. Double-break contacts with silver-rivet 
contact tips reduce pitting. The movable contact is 
connected to the machined steel operating roller 
through a sliding shaft and a heavy bakelite strip. 





HE Production Equipment Company, Cleveland, is 

now manufacturing a complete line of grinders and 

‘t Champion Switch | polishing lathes, marketed under the name “One Profit” 

Company, Kenova, —so called because the entire tool including motor is 

West Virginia, has de- manufactured in its own plant. Steel replaces cast iron 

developed a new line of wherever possible in the construction of the machines. 

pedestals ‘for operating Bases are built from heavy steel shapes and fully 
gang operated heavy duty enclosed type motors require no ventilation. 

disconnecting switches 


The vertical operating 











shaft at the top end has 
miter gears driven by a 
| handle, the lower end a 
universal joint enabling 
| the operating pedestal to 
ke set over the shaft and 
| bolted down without spe- 
| cial aligning. An operat- 
ing indicator shows the 
direction to turn for 
| opening and closing, the 
handle locking in both po- 
sitions. A wing extension 
on the shaft traveling nut A 
acts as a stop in both has been especially de- 
positions, a plate indicat- E | signed for handling by 
ing the switch position. — 





| 

| 
| As2tty barrel tilter 
to be used with 
barrels and drums 
weighing up to 750 
pounds is a new prod- 
uct of the Schwenk 
Safety Device Corpor- 
ation, New York City. 
A second set of rollers 
allows the drum to ro- 
tate so as to be drained 
thoroughly. The device 
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Don’t Forget These 9 Advantages! 


2—Enclosed die-retaining 


1—Open die slots for easy mechanism. No exposed 
cleaning. No blind pockets spring to bend or break. 3—Extra heavy upright posts 
to collect chips. give greater strength. 


a 


— > ‘ 













4—Improved ratchet pawl. 


—To clean ratchet 
mechanism — remove four 
bolts. 


Patents issued | 
and pending 


-—Extra heavy 
powerful grip screw— 
with convenient cross 
bar. 


8—Grooved bolt—with 
hardened steel 
washers—for accu- 7—Patented self-contained rear- 9—Straight line pull in the same 
rate centering. end—no bushings. plane as the dies. 


Write for Bulletin C-1 giving full details. 


Buy it thru your Jobber 
The 2 AW Bi 1 to 2" 
New ®»— = Four Poster 


The BORDEN CO., 511 Dana Ave., Warren, O. 
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CUTTER clearance gauge, designed for the de- 

termination of clearances on all types of milling 
cutters from % inch to 30 inches or more in diameter, 
has been developed by The L. S. Starrett Company, 
Athol, Massachusetts. This gage, number 459, con- 
sists of a tool steel beam, fitted with one stationary 
foot with its contact edge parallel with the beam; a 
slidably mounted foot, its edge also parallel with the 
beam; and an upright blade which is adjustable both 
perpendicularly and angularly. 





‘S TAR” flexible back metal cutting band saws are 
a new development of Clemson Brothers, Mid- 
dletown, New York. These saws are made from a 
carbon steel with the addition of Manganese and Sili- 
con. They are made from 7% to % inch in width in 
the .025 or 23 gauge 5 and % inch in width in the 
.032 or 20 gauge. The tools have been constructed 
so that they may be used with slower speed and a 
proper blending of pressure. 





























NE of the latest products developed by the 

Quincy, Illinois, plant of the Gardner-Denver 
Company, is the twin rotary drilling engine. This 
is a 12x12 twin roller bearing rotary engine designed 
to operate with 350 pounds steam pressure. 








> 
HE J. G. Brill Company, Philadelphia, is now 
offering a new portable electric hand tool known 
as the Brill “Multi-tool.” The special feature of this 
tool is that one power unit is arranged for a number 
of different attachments. 


HE C-M “Moore” 

ball bearing trol- 
ley made by the Chis- 
holm-Moore Hoist 
Corporation, Tona- 
wanda, New York, is 
a light, flexible trolley 
for use in automotive 
service stations, 
machine shops, and 
factories. The frames 
are of certified malle- 
able iron of high ten- 
sile strength with 
heavy reinforced ribs 
and also have combi- 
nation safety lugs and bumpers. The wheels are of 
pressed steel with built-in ball bearings. The one 
and two-ton trolley can be used on standard I-beams 
up to 15 inches inclusive by shifting the separator 
washers to the inside or the outside of the frames. 
Measurement from bottom of I-beam to bearing point 
of the hook is 5% inches. Distance from bottom of 
beam to top of hook pin is 13% inches. One ton 
trolleys weigh 21 pounds. 























N adjustable blade reamer is one of the new items 

which The Greenfield Tap and Die Corporation, 
Greenfield, Massachusetts, has recently brought out. 
This reamer is of the Critchley type and is furnished 
with heavy blades. The tool is capable of wide range 
of adjustment. The float rings used between the 
blades and adjusting nuts have angular seats and are 
flexible, permitting each blade to be tightened sep- 
arately and preventing the body of the reamer from 
being sprung. This tool is designed for general use. 
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NO Wrcomecete 


CONTROL OF AIR AT 
EACH COUPLING 


Quick-As-Wink Valve Coupling gives positive, 
complete control of the air anywhere between 
compressor and tool. 


It is a natural outgrowth of twenty years’ expe- 
rience making quick-acting couplings. Now, 
with the valve and coupling combined, the 
operator can shut off or turn on the air at any 
coupling. When air is “on” coupling is securely 
locked. When air is shut off, all pressure be- 
yond that valve coupling is automatically bled. 
Strongly designed and accurately made, with 
essential parts of stainless steel, Quick-As-Wink 
Valve Couplings will last indefinitely. They 


VALVE ON AIR BY-PASSES 
TO TOOL OR HOSE LINE 


QUICK-AS-WINK 
VALVE COUPLING 


QUICK 
SAFE 
EASY TO WORK 





have been in outdoor service thru ice and rain 
and dirt; they have been operated over 750,000 
times on a special testing machine and they con- 
tinue to hold air at 85 to 150 pounds pressure 
with no signs of wear. 


Wherever air is used under pressure, there is 
immediate demand for Quick-As-Wink Valves 
and Valve Couplings. They are made in 14 to 
% inch sizes with adapters to fit hose or pipe. 
These new items are being extensively adver- 


tised to contractors, mills, mines and manufac- 
turers, ; 


WITH VALVE OPEN, COUPLING 
ame) HOSE OR TOOL Is 


SECURELY LOCKED BY VALVE 
SLEEVE BETWEEN JAWS OF 
COUPLING 


AS VALVE IS CLOSED, AIR |S BLED 
FROM TOOL OR HOSE SO IT CAN 
BE QUICKLY UNCOUPLED WITHOUT 
DANGER. 











AIR BLEEDING FROM 
TOOL OR HOSE LINE 





VALVE OFF - 
AIR TRAPPED 


PATENT APPLIED FOR 


Valve sleeve, with two "U" leather packings, traps air in 

"off" position. Air is bled automatically when valve is 

shut off. Moving valve sleeve forward by-passes air 

through couplings. Valve sleeve is between coupling 

jaws when valve is open, coupling cannot be 
disconnected. SAFE. 









NOTE: Exclusive distributor arrangements are being 
made rapidly. Supply houses who handle compres- 
sors, air hose, fittings and other pneumatic specialties, 
are given particular consideration. 


C.B. HUNT & SON 


645 McKinley Avz.—Salem, Ohio 
Also Makers of 


HOSE COUPLINGS—BUFFING WHEELS 
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MACHINE SHOPS) 
and Garages Need 


COLVIN 


Then he came to the Pittsburgh office 
as manager of the fence department. 

Mr. Kendall had been assistant 
manager of the fence department 
| since December, 1928. Before that 
time he had been in the Chicago office 
of the company, having been made 


Interchangeable | assistant manager of that office in 


| 


Rawhide Hammers | 


| 







Don’t 
overlook 
these 
buyers 


Special rawhide 
faces are hard 
enough to strike 
effective blow, 
and not damage 
materials. Re- 
newable heads 
are profit oppor- 
tunity, too. We 
are sole makers. 


GREENE, TWEED & CO. | 


109 Duane St., 











2 Grinding ‘e 


Wheel Dressers 


with real advantages 


for your Trade 








HE Huntington 

Wheel Dressers and Cutters 
(made under the Vincent Proc- 
ess) give you more real selling 
features and your trade more 
real advantages. 


Grinding 


Write for our Catalog 


The Vincent Steel Process Company 
2434 Bellevue Avenue 
Detroit, Mich. 


ss, CHICAGO OFFICE 
a 27 So. Jefferson St. 





NEW YORK OFFICE * 


— 
41 Murray St. } 








| sylvania, 


| turing 


| engineering 


New York | Street, Room 1360. 


} 
| 
| 
} 


| 1923. 
* * * 
Landis Machine Official 
Honored 
John G. Benedict, treasurer and 


general manager of the Landis Ma- 
chine Company, Waynesboro, Penn- 
has just been elected a 
trustee of the Pennsylvania State 
College, State College, Pennsylvania. 
* 


New York Office of Stephens- 
Adamson Moved 


Stephens-Adamson Manufac- 
Company, Aurora, Illinois, 
manufacturer of conveying and ele- 
vating machinery, announces the re- 
moval of its New York sales and 
office to 50 Church 


The 


* ok 


Meeting of Hoist Manufac- 
turers Association 


A regular meeting of the Electric 


Hoist Manufacturers Association 
| was held on May 21, at Hotel Mc- 
Alpin, New York City. The next 
| meeting of the association will be 
held at Hotel Statler, Buffalo, on 
July 11. 


* 


New Prest-O-Lite Plant in 
Atlanta 
The Prest-O-Lite Company, 
corporated, recently placed in opera- 
tion a new plant in Atlanta for the 
manufacture of dissolved acetylene. 
It is located at 1240 Stewart Avenue, 
S. W., on a private siding of the At- 
lanta and West Point Railroad. 
x Ok Ok 


Day Is New President of 
Bridgeport Brass 
Ralph E. Day, vice-president and 
general manager, Bridgeport Brass 
Company, Bridgeport, Connecticut, 
has been elected president of the or- 


ganization. He succeeds Charles E. 
Beardsley, who recently resigned as 
president and director. D. Swing | 


Starring, president, Wheeler Insu- 


In- | 


Moxa 





Swiss 


Precision Files 


do satisfy 
the most 
discrimi- 
nating 

mechanics 


Write for 
file data 
handbook 















‘American Swiss 
File & Tool Co. 


410-416 Trumbull St. 


ELIZABETH, 
N. J. 


2400 different 
sizes, shapes 
and cuts of 
American 
Swiss Files 
of Precision 
allow file 
users a wide 
range of se- 
lection from 
which to 
choose the 
right file for 
their work. 














Swivel Joint 
Permits carrying 


lamp in any 
direction 


Saves Time 


Speeds Sales 
THE 
NEW 

“Autex” 


Extension Reel 


Machine Shops and Industrial Plants of all 
RUT have learned that a small investment in 
AUTEX Swivel Jointed Extension Reels soon 
| pays for itself. 

| The AUTEX supplies the light in the darkest, 
| most inaccessible corner. Saves steps, eyes, and 
speeds up production. You cannot expect a work- 
man to turn out accurate work without good light. 





Write for descriptive circular 


THE CINCINNATI 
SPECIALTY MFG. CO. 


|1915 POWERS ST. CINCINNATI OHIO 
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OU’LL find typical Dodge ruggedness 

and durability in “D-V” Drives. Reliable 
operation under all conditions—in dust or 
moisture laden atmosphere—with varying 
loads—or where you fear slippage. Sheaves 
and belts live long, useful lives. Replacement 
costs drop to a low level while the cost of 
delays and repairs sinks with them. 


And — other feature necessary to in- 
sure dependable, economical power trans- 
mission is embodied in the “D-V” Drive. It 
is a Dodge product backed by fifty years of 
industrial power engineering. It is produced 
in a plant geared to modern demands and by 
machinery designed especially for the pur- 
pose. Dodge sheave design and precision 
manufacture insure maximum belt life and 
low maintenance. 


Stock sizes of “D-V” Drives can be obtained 
on the immediate delivery basis. Modern pro- 
duction methodsand unusual production facil- 
ities insure an adequate supply of stock drives 
at all times and non-stock drives can be fur- 
nished with minimum delay. “There is Added 
Value in the Name Dodge” both in quality 
and availability of product. 


DODGE-TIMKEN BEARINGS 


The only complete line of enclosed anti-friction in- 
dustrial bearing units offering a type to meet prac- 
tically every requirement of power transmission or 
machine application. In combination with “D-V” 
Drives they effect big economies in maintenance 
and insure continuous service. 


DODGE MANUFACTURING CORPORATION 
MISHAWAKA, INDIANA 


THE FOUR DIVISIONS OF DODGE DODGE MANUFACTURING CORPORATION 














POWER TRANSMISSION DODGE-TIMKEN BEARINGS Mishawaka, Indiana 

Complete equipment for the For power transmission an . é “ 

cameleon "si power. Every machine application. A type for Please send me the A-160 D-V Drive Data Book. 
type of pulley, hanger, pillow every service. ies 

block, etc. SPECIAL MACHINERY “ 

MATERIAL HANDLING _ A manufacturing department for Position —_—— = 








Every type of conveyor to those whoprefer to devote their Firm 2 ee Sea ee 
handle any type of packaged or _ attention to selling rather than =. 
bulk material. making. Address 
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lated Wire Company, Bridgeport, 
succeeds Mr. Beardsley as director. 
Mr. Day wil) retain his position as 
general manager. 

Before coming to the Bridgeport 
| Brass organization, Mr. Day had 
| been with the American Brass Com- 
| pany for 22 years, having been the 
| first in the Waterbury plant of the 
concern and later manager of the 
company’s plant at Hastings-on-the- || An Automatic Self-cleaning 





The 


Factory 
Fountain 


should be equipped 
with 





Hudson, New York. | Filter 
No more soldering failures William R. Webster was elected |] To protect the health of your 
— Kester eliminates the ° Pa . | 
guesswork of separate chairman of the board of directors workers. 
fluxes. Its simple, sure ne : rc. . ef 
operation will speed your and retains his office of vice-presi- 
wor an increase your | s 
soldering efficiency. Profit | dent. A design for every purpose 
by using Kester Flux-Core * * * | with 
Solders in your industrial } a ss 
soldering processes. —" pals Straight or Side Stream Tips 
Let our experts analyze | A. E. Paxton, Editor | 
your specific needs and | STIPPLIFES aon71Nne | = 
Pa $Og p+ seg 2 a special MILL SUPPLIES Magazine Your copy of the “Story of a Hair 
SFiux-core solder, designed for your 15 \ ichig , ” 3 ss 
ere a 520 N. Michigan Ave. Snake” is ready for mailing. It 
sultation imposes no obli- Chicago, Ill. can be had for the asking or 
gation; write our research 
department today. | Dear Mr. Paxton: through your supply house. 


4215 Wrightwood Ave. Director of the Bureau of Standards 


=—sA KESTER SOLDER CO. | Under date of June 27, 1930, the 


Chicago, III. 2 rear . ¢ 
Incorporated 1899 | of the United States Department ot 


= ; Formerly Chicato Solder Co, © , ° - 
| Commerce, Washington, writes us as 
ESTE | follows: U 
KE | ‘The statement that has circulated 
Sanitary Drinking Fountain Co. 


©¥LU X-CORE 
OLDER |mended the Naticnal Catalog Plan | Haydenville, Mass. 





to the effect that the bureau has com- 








S cOReE ROSIN-CORE PASTE-CORE 1S erroneous. - P 
METAL MENDER RADIO SOLDER As a matter of plain truth, we ask | 


the publication of this statement in 


A opper I ubing 'the forthcoming issue of MILL Ba 
S | SUPPLIES. 
Seamless. Sizes—from 7; to 114 r : : AR N E S 
: Very truly yours, 

















in. O. D. any gauge. 
R. R. DoNNELLEY & Sons Co. 
‘ C. F. Beezley, Jr., 
Brass Tubing Director in Charge of Jobbers’ Cat- 


Seamless. Sizes—from 7; to 144 alog Department. 


in. O. D. any gauge. 





* * * 
Aluminum Tubing Bailey Promoted by Green- 
—- oo rs to 1% field Tap and Die HIGH 


Edward C. Bailey is now sales 


Coils and Bends promotion manager of the Greenfield 


SPEED 
. ; Tap and Die Corporation, Green- STEEL 
—<ll chapes and sines which. use field, Massachusetts. Formerly ke 


tube from ;; to 144 in. outside . ayes a s le 
diameter, any gauge. Unbrazed had been office manager of the com- A GC K S AW 


lengths up to 100 feet. | pany’s New York branch. Nelson 





> S arb is z fi ° g i. 
| Fabricated Parts —_—" | BLADES 
ieee Where would the Iron and 
and Complete | Steel | industry be without 
Assemblies Neilan, Schumacher and Com- | ye aeggg B — 


pany Renamed steady repeat business. Get 


—manufactured to your specifi- a = : eer 

oie te seus time aeand Neilan, Schumacher and Com- | —_— today on Distributor 
S. | an. 

for prices. pany, Los Angeles, manufacturers of 





automatic control and regulating 


WOLERIDY, LURECO. equipment, will in the future be W.O.BARNES CO.. 


SEAMLESS COPPER} 3) enemas aw aummuM | enown as Neilan Company, Limited. 1297 Terminal Ave. 
Mr. A. F. Schumacher, formerly | DETROIT, MICH. 


3658 Genteel Ave. Detroit, Mich. | Vice-president, has retired from the eR N 


INC. 
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business. As before, the trade name 
of “Neilan” will continue to be used 


on all control equipment made by the | 
company. The new cable address | 


will be “Neilance’—Los Angeles. 

Thomas J. Neilan, president of 
the company, is at present on a busi- 
ness survey trip of the United States. 
While gone from the factory he will 
visit the Neilan representatives in 
major oil field distribution centers. 
Mrs. Neilan is accompanying her 
husband on this trip. 

ok *K * 


Standard Pressed Steel Issues | 


Screw Catalog 


A catalog on “Unbrako” screws | 


has just been issued by the Standard 
Pressed Steel Company, Jenkintown, 


Pennsylvania. This is the first book | 


of this kind which has been made. up 
by this company. Besides illustrations 
of the various types of screws in- 
cluded in this line, charts, applica- 
tions and general information are 
contained in the book. 

.* = 


Chicago Pneumatic Tool 
Buys Los Angeles Company 

The Chicago Pneumatic Tool 
Company has acquired the Cochise 
Rock Drill Manufacturing Company 
of Los Angeles for $1,000,000. 


x « * 


New Wagner Electric 
Bulletin 
Wagner Electric Corporation, St. 
Louis, announces the publication of a 
new 16-page bulletin on Fynn- 
Weichsel motors. This catalog con- 


tains a discussion of the problem of | 


poor power factor, constructional de- 
tails and applications of the motor, 
and a section devoted to control 


equipment. 
- - 





Palmer-Ball Plans Factory at | 


St. Matthews 


Lawrence B. Palmer-Ball, presi- 
dent of the Palmer Asbestos and 
Rubber Company, Chicago, and also 
of the Palmer Equipment Company, 
Chicago, has announced plans for 
the construction of the first unit of a 
million-dollar plant in St. Matthews, 
Kentucky, a half mile east of Louis- 
ville. Plant will produce asbestos 


and rubber goods, and combinations | 
of such products. This first unit will | 


be a 2-story building of fireproof | 


construction, costing $250,000, and 






















«HOLLOW» 


POR ‘products 


cranny 


j sennee: 


P Maendonnnll yw carefully selected 





materials, a precision of 
accuracy in volume production 
far in excess of industrial require- 
ments, Holo-Krome Products 
have acquired an unusual 
stability of confidence 


among users and buyers. 
i HOLO-KROME 
a Screw Corporation 


Hartford, Connecticut 
a | SALES OFFICES 
a 3360 Pasadena Ave., Detroit, Mich. 
— $16 Mulford Street, Evanston, Ill. 
— Ta hata a ot hse 
— —__# , 


ee 


—_—_ my Every single Holo-Krome Screw 





4 inspected by Hand 





em eae 








SAFETY 


for Your Customers 





Sanitary Wiping Cloths 


100% SAFE, Blue Grass Wiping Cloths are guaranteed 
sanitary. They’ re produced from cotton cloth from which 
all buttons and fasteners have been removed; they are 
then boiled, chemically treated, and baked in ovens until 
thoroughly dry. No finer wipers made! 





Write us today for special jobber arrange- 
ment, descriptive literature and samples! 








LOUISVILLE SANITARY 


WIPERS CO., «+ « INC. 
LOUISVILLE KENTUCKY 
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other units will be added as the busi- 
ness progresses. 

A 5-acre tract of land on the 
Louisville and Nashville Railroad at 


DISTRIBUTORS 
HERE IS A FAST SELLING 
AND PROFITABLE 
LINE 










motors, 
switch boards, looms, etc. 
Liberal profits and fast 


352 Atlantic Ave., 
Boston 9, Mass., 
U.S. A. 


Ball Bearing 
Portable Electric 
Blower 







generators, 



















Wire Brushes for every 


Heater or Boiler 


“WORCESTER 
FLUEB RUSH 








7” WORCESTER BRUSH 
AND SCRAPER CO 







ATT 
4, ea \ a 


+." ee “\ 
Ban \\ BAX 





Boiler Tube Cleaners— 
Sectional and House Heat- 
ing Flue Brushes. 


Write for samples and 
prices on this economical 
and efficient line. 


WORCESTER 
BRUSH & SCRAPER CO. 


34 Austin Street 


Worcester, Mass. 








St. Matthews has been purchased, 
and with switching facilities, will rep- 
resent an initial investment of 
$16,000. 

General offices will remain in Chi- 
cago, and the Chicago plant will con- 
tinue in operation as before. 

The lines produced in the St. Mat- 


thews plant will be similar in many | 
respects to lines of the Johns-Man- | 
ville organization, with which Mr. 

| Palmer-Ball 


was at one time con- 


ment of rubber, asbestos, cotton, and 
so forth. 


AND Drrectory—‘“The Industrial 
Distributors’ Buying Reference”’— 
will be ready for distribution some 


time during the month of July. After | 


nearly a year of painstaking effort, 
this book, which will be the supply 
house buyer’s “right hand man,” has 
reached the final stages of prepara- 
tion, and copies will soon be on the 
way to distributors throughout the 
United States and Canada. Every 
legitimate distributor of industrial 


| supplies is entitled to a copy without 


cost, and anyone who has not sent 
in his request should do so immedi- 
ately in order to insure his receiving 
one promptly. 

The 1930 Mitt Suppries Cata- 


| LOG AND DIRECTORY is a revision of 


| the Mill Supply Buyers’ Guide, and 


is the twenty-fourth edition of this 
publication. It has been built along 
different lines, on an improved plan 


| which has received the emphatic ap- 


proval of distributors themselves. 
Not only does the new catalog- 
directory contain accurate directory 


listings of American manufacturers 


| turers in the catalog section. 


of mill, mine, power and general in- 
dustrial supplies, machinery and 
tools, arranged in three sections— 
namely, the name and address, classi- 
fied and trade name sections — but 
complete buying information on their 
lines as provided by many manufac- 


This | 














Leiman Bros. Rotary Positive 


The new sMorvel” Motel OA nected. He was also with the West- | AIR PU MPS 
Bearing Blewer outSt for ern Electric Company in Europe for | 
cially for all classes of a period of years on engineering Noiseless Powerful Efficient 
demand iby your custom = His present cxpeaeraten was | AIR or GAS PRESSURE 
ie cek at teen. ormed in 1914 to produce equip- | VACUUM 


1 to 10 lbs. Pressure 
1 to 20 in. Vacuum 


turn over. 1 to 338 cu. ft. per Min. 
"ite No. 3 Sells for * kK a 10 SIZES 
ae Used for 
. i ‘ ing, Bottl 
Electri Catalog-Directory Ready "“Silee: tn Maden meee 
ectric a he Agitating— SENT ON TRIAL 
Blower for Distribution The Curved Wings Scoop Up the Air 
Company The 1930 Mitt Suppiies Catatoc | “They Take Up Their Own Wear” 


Get the Free Information 


LEIMAN BROS., INC. 2" ¥sty.St"=* 


Makers of Good Machinery for 40 Years 





TOLEDO 
Folding Steel 
HORSE 


A fast seller—sure repeater. Quickly 
erected, fits standard sized lumber, 
rigid, strong, folds compactly, stores 
snugly. Used in manufacturing plants, 
by road builders, public utilities, Ask 
for prices and liberal discount. 


Toledo Pressed Steel Co. 
Toledo, Ohio 
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latter section has been subdivided | 
into four classifications, the catalog | 
pages of manufacturers being | 
grouped according to the lines of 
products they manufacture. Names | 
of manufacturers presenting catalog 
exhibits are shown in black face type 


| 


in their listings in the directory sec- | 


tion, and the page numbers of their 
catalog exhibits are given, so it will 
be an easy matter for the distributor 
to turn to these exhibits for more 
complete buying information. The 
catalog section alone should save the 


distributor an endless amount of time | 


and effort. 
The 1930 Mitt SuppLtes CATALOG 
AND Drrecrory will undoubtedly be 


the most efficient buying guide the | 


industrial distributor has ever had, 
and it will fill a long felt need in the 


industry. Compilation of both the | 


directory and catalog sections has 
been a tremendous task, involving a 
seemingly endless amount of applica- 
tion and detail, but the publishers 
feel that they will be amply rewarded 
by the immense amount of help and 
satisfaction distributors will derive 
from it. 

Again, distributors who have not 
sent in their requests for a copy are 
urged to write immediately to MILL 
SuppLies CATALOG AND DrRECTORY, 
520 N. Michigan Avenue, Chicago, 
Ili. 

* * x 


F. E. Myers Issues Sales 
Bulletin 

A 4-page bulletin is being pub- 
lished each month by the F. E. Myers 
and Brothers Company, Ashland, 
Ohio. “Myers Water Way Sales and 
Service Bulletin” is the name of the 
booklet and its aim is to bring the 
very latest news of Myers products 
to distributors. The first of these 
folders appeared in November and 


an issue has been distributed each | 


month since. 
* * Ox 


New American Chain 
Folder 


A small folder has just been is- 
sued by American Chain Company, 
Incorporated, Bridgeport, Connecti- 
cut, showing a table of specifications 
of the various sizes of “Ajax” steel 
loading chain. This chain is particu- 
larly designed for use in the lumber- 
ing and petroleum fields and may be 
applied to other industrial uses. 





Ivs the added features 
‘that make the sale 














Forty Years of “QUALITY SUPREME” 
Stands back of 


GALVA CAP 


Industrial Brooms 


In the center of the Broom Corn West, 
the World’s Largest Broom Factory is espe- 
cially favored by every condition for LOW 
COST and HIGH QUALITY productions. 


DISTRIBUTORS SERVE INDUSTRY 
ECONOMICALLY, when they furnish 
GALVA CAP BROOMS. 


Mr. Consumer—If your Dealer does not 
handle GALVA CAP BROOMS, let us 
know and we will tell you why. 


Mr. Dealer—If you are selling a good 
broom, maybe GALVA CAP is better. 





Price and Quality Satisfaction guaranteed 
or returnable at our expense. 


DESHLER BROOM FACTORY 


Dept. G. C. 
DESHLER, NEBRASKA 




















Ordinary couplings have ordinary 
features that bring ordinary sales. 
It takes a Dixon with its added 
features to make the sale when 
competition gets keen. Sell Dixon 
Couplings. Have the upper hand 
in competition. Let us tell you 
about Dixon exclusive features. 
Write today! 


Sizes 16 to 1 inch furnished with 
two-bolt clamp. Sizes 114 to 4 


inch furnished with four-bolt clamp. ‘‘Boss’’ Female Cou- 
pling with Spud 














VALVE & COUPLIN 
PHILADELPHIA, PA. 
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Are the 


OU. 


HECK through this list of manufacturers. 
These companies are recognizing the 
value of the services which their distributors 
and their salesmen are rendering. And here’s 
the evidence. They are advertising their prod- 
ucts (the lines you sell) to men in all indus- 
tries responsible for the maintenance of 
electrical and mechanical equipment and 
plant buildings through— 


INDUSTRIAL ENGINEERING 


Aetna Ball Bearing Company 
Ahlberg Bearing Company 
Ajax Flexible Coupling Co. 
Alemite Corporation 
Alexander Bros., Inc. 
Allis-Chalmers Mfg. Company 
American Blower Corporation 
American Pulley Company 
Appleton Electric Company 
Baldwin Chain & Mfg. Co. 
Bastian-Blessing Co. 
Benjamin Electric Company 
Black & Decker Company, The 
Cheeseman-Elliot Company, The 
Clements Mfg. Company 
Cleveland Worm & Gear Co. 
Cling Surface Company 
Cutler-Hammer, Inc. 


Dayton Safety Ladder Company 
Dixon Crucible Company, Jos. 
Dodge Mfg. Corporation 
Electric Blower Company 
Fabreeka Belting Company 
Fafnir Bearing Company 
Fairbanks, Morse & Company 
Falk Corporation 

Foote Bros. Gear & Machine Co. 
Gears & Forgings, Inc. 

Gilmer Company, L. H. 

Grant Gear Works 

Graton & Knight Company 
Houghton Company, E. F. 
Hubbell, Inc., Harvey 

Hyatt Roller Bearing Co. 
Jeffrey Mfg. Company, The 
Jones Foundry & Mach. Co., W. A. 


Dayton Rubber Mfg. Company, The Kester Solder Company 


Link-Belt Company 

Morse Chain Company 

New Jersey Zinc Company, The 
Norma-Hoffman Bearings Corp. 
Ohio Valley Pulley Works 
Palmer-Bee Company 

Quincy Compressor Company 
Reeves Pulley Company 
Republic Rubber Company 
Rockwood Mfg. Company 
Schieren Company, Chas. A. 
S.K.F. Industries, Inc. 

Spraco, Inc. 

Sturtevant Company, B. F. 
Timken Roller Bearing Co., The 
Whitney Mfg. Company 

Wood’s Sons Company, T. B. 
Worthington Pump & Mach. Corp. 


INDUSTRIAL ENGINEERING 
Published in Chicago by 







as TP. 


ee 
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Lines 
sell 


hown 
ere? 


These manufacturers are backing you in your selling job by placing 
their advertising before men who manage production in plants in 





all parts of your market, through the pages of — 









Factory and Industrial Management 


Alemite Corporation 
Allis-Chalmers Mfg. Company 
American Blower Corporation 
American Pulley Company, The 
American Steam Pump Company 
Anchor Post Fence Company 
Anchor Steel & Engineering Co. 
Appleton Electric Company 
Armstrong Bros. Tool Company 
Baker Raulang Company 
Barrett Cravens Company 
Bassick Company, The 

Bond Foundry & Machine Co. 
Bristol Company, The 

Buffalo Forge Company 
Bunting Brass & Bronze Co. 
Burt Mfg. Company 
Chisholm-Moore Hoist Company 
Cleveland Worm & Gear Co. 
Colson Company 
Cutler-Hammer, Inc. 

Curtis Pneumatic Machinery Co. 
Dayton Rubber Mfg. Company 
Dayton Safety Ladder Company 
Divine Brothers 


Dodge Manufacturing Corp. 
Eclipse Air Brush Company 
Fabreeka Belting Co. 
Fairbanks, Morse & Company 
Falk Corporation 

Faultless Caster Company 
Gears & Forgings, Inc. 
Grinnell Company 

Homestead Valve Mfg. Co. 
Houghton Company, E. F. 
Hyatt Roller Bearing Company 
Independent Pneumatic Tool Co. 
Jeffrey Mfg. Company, The 
Jenkins Brothers 

Kester Solder Company 
Lewis-Shepard Company 
Lincoln Electric Company 
Link Belt Company 

Lupton’s Sons Company, David 
Modine Mfg. Company 

Morse Chain Company 

New Departure Mfg. Company 
Norma-Hoffman Bearings Corp. 
Nutting Truck Company 
Osborn Mfg. Company, The 


Parker-Kalon Corporation 
Palmer-Bee Company — 

Porter Company, H. K. 

Powell Pressed Steel Company 
Powers Regulator Company 
Quincy Compressor Company 
Reading Chain & Block Company 
Reeves Pulley Company 


Reliance Electric Engineering Co. 


Republic Flow Meters Company 
Republic Rubber Company 
Richards-Wilcox Mfg. Co. 
Rockwood Mfg. Company, The 
Sarco Company, Inc. 

Service Caster & Truck Company 
S.K.F. Industries, Inc. 

Standard Pressed Steel Company 
Sturtevant Co., B. F. 

Swartwout Company, The 
Timken Roller Bearing Co., The 
Van Dorn Electric Tool Co. 
Veeder-Root, Inc. 

Vortex Mfg. Company, The 

Witt Cornice Company, The 

Yale & Towne Mfg. Co. 


Factory and Industrial Management 
McGraw-Hill Publishing Co., Inc. 


Ve 
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BUSINESS TIPS 


AMARILLO, TEX.—Board of 
Education has let general contract to 
Clem Anderson, 1010 W. 6th St., for 
installation of manual training de- 
partment in new junior high school 
at West Amarillo, to cost about $175,- 
000. J. Roy Smith, Blackburn Build- 
ing, is architect. 

x = * 

ANSONIA, CONN.—Farrell-Bir- 
mingham Co., Main St., has plans 
for a one-story addition, to include 
improvements in present plant. Proj- 
ect will cost about $45,000 with 
equipment. 





*x* * x 


ATLANTA, GA.—Board of Trus- 
tees, Georgia School of Technology, 
will built a 3-story aviation building, 
75x95 feet to cost about $90,000 with 
equipment. General contract has been 
awarded to Brazell and Miller, Nor- 
ris Bldg. Prof. Harold Bush Brown, 
department of architecture, is archi- 
tect. 

os * 

BINGHAM, UTAH—Jordan 
School Dist., Sandy, will build a 
3-story high school including shop. 
Estimated cost is $350;000. Scott 
and Welsh, Dooley Bldg., Salt Lake 
City, are architects. 

x * x 

CANTON, MASS.— Tobe- 
Deutschmann Mfg. Co. is planning 
to rebuild its factory which was re- 
cently damaged by fire. 

x * x 

CHICAGO, ILL.—Eighteen thou- 
sand sq. ft. in building at 2901 S. 
La Salle St., has been leased by the 
Art Metal Construction Co., James- 


town, N. Y., for a new factory 
branch and distributing plant. 
* * * 


CHILLICOTHE, O.—Board of 
Education plans installation of man- 
ual training equipment in new 3-story 
high school, to cost about $275,000. 
Bids will soon be asked on general 
contract. Garber and Woodward, 
4 W. Seventh St., Cincinnati, are 
architects. 

ok * K 

CINCINNATI, O.—State Depart- 
ment of Public Welfare, Ninth and 
Oak Sts., Columbus, O., are planning 
a one-story power plant to cost about 
$240,000 with equipment. Bids will 
soon be taken on general contract. 


New Factories and Additions, 
Under Way or Contemplated, 
Which Carry Sales Possibilities 
for the Distributor of Industrial 
Supplies and Equipment. 








T. Ralph Ridley, Ohio Hartman 
Bldg., Columbus, is state architect. 
. es 9 

CLIFTON FORGE, VA.—L. T. 
Burchett, Buena Vista, Va., manufac- 
turer of insulator pins and other 
equipment for electric and telephone 
lines, will probably move plant to 
Clifton Forge, and increase capacity. 

. + % 

EASTON, PA.—Board of Trus- 
tees, Lafayette College, is planning 
new power plant for central station 
service, to cost about $100,000 with 
equipment. Louis T. Klauder, Bank- 
ers’ Trust Bldg., Philadelphia, is con- 
sulting engineer. 

.. 

EMERYVILLE, CAL. — Ameri- 
can Tractor Equipment Co., will oc- 
cupy under lease a new building, 
90x 100 ft., to cost about $40,000. 
It will be used for welding and as- 
sembling of dirt-handling equipment 
for tractors. Contract has been 
awarded to Austin Co. A 3-ton trav- 
eling crane will be installed. 

* * * 

ENGLEWOOD, N. J.—Bucyrus- 
Erie Co., South Milwaukee, Wis., is 
considering 2-story factory branch 
and service plant to cost about $50,- 
000 with equipment. New York 
offices are at 50 Church St. The 
company is a manufacturer of 
cranes, dredging machinery, excavat- 
ing equipment, etc. 

* * * 

EUCLID, O.—Armington Engi- 
neering Co., manufacturer of cranes, 
hoists, etc., will build a one-story 
addition 80x 125 ft., to cost about 
$50,000 with equipment. General con- 
tract has been awarded to Albert M. 
Higley Co., Plymouth Bldg., Cleve- 


land. -- * 


EVANSVILLE, IND.—Atlas Box 
Co., 932 E. Pennsylvania St., manu- 
facturer of corrugated paper board 
and fiber boxes, etc., will build a 
2-story addition, 52x65 ft., to cost 
about $40,000 with equipment. Gen- 


eral contract has been awarded to 
Jacob Schmitt, 1670 Bayard Park 
Drive. Alfred E. Neucks, Old Na- 
tional Bank Bldg., is architect. 

es 2 ¢ 

FARMINGTON, MO.—Missouri 
Natural Gas Co., 1017 Olive St., St. 
Louis, has plans for a distributing 
plant to cost $75,000. 

. es « 

FREEPORT, TEX.—Freeport 
Texas Co. is planning expansion at 
sulphur mining and refining plant at 
Hoskins Mound near Freeport, to 
cost over $250,000. Eugene L. Nor- 
ton is president. Headquarters are 
at 52 Wall St., New York. 

* ¢ 4 

GRAND RAPIDS, MICH.—Big 
Elk Oil and Refining Co. has bought 
the local property of the Grand Rap- 
ids Gravel Co. as a site for construc- 
tion of a new refinery for production 
of motor oils, to cost about $100,000 
with machinery. A storage and dis- 
tributing plant will be built. 

x * x 

GROVE CITY, PA.— Cooper- 
Bessemer Corp., manufacturer of 
gas engines, air compressors, etc., 
will expand local works and branch 
plant at Mount Vernon, Ohio, with 
installation of equipment, to cost 
about $250,000. 

* ok Ox 

HARTFORD, CONN.—Hart 
Mfg. Co., Bartholomew Ave., manu- 
facturer of electric switches, plugs, 
etc., will build a 2-story addition, 25 x 
35 ft., to cost about $25,000 with 
equipment. General contract has 
been awarded to Industrial Construc- 
tion Co., 721 Main St. 

* * 

JASPER, ALA.—A one-story 
equipment storage and distributing 
plant with repair facilities will be 
built by Alabama Power Co., Bir- 
mingham. Building is to be 60x 100 
ft., and will cost about $30,000 with 


equipment. Company engineering 
department is in charge. 

e+ 
LOCK HAVEN, MD.— Davis 


Construction Co., 9 West Chase St., 
Baltimore, has been awarded con- 
tract by Maryland Training School 
for Boys for 2- and 3-story, 13x 
192 ft., educational and vocational 


building. Cost will be $175,000. 
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MARSHALLTOWN, IA.—Con- | 
tract has been awarded to E. F. | Gage erent es ae ee 
White, Eldora, Ia., by the Apex Reg- | "3aj 4 an, a 
ulator Co., 129 E. Main St., for a | 2am 
one-story plant, 60 x 125 ft., to cost 
about $30,000 with equipment. H. E. 
Reimer is architect. 

“ oe 

NEW YORK, N. Y.—Port of | , 

New York Authority, 75 West St., | 3 6 Uy fy ' \Y 
will build a 14-story inland freight 4 

and distributing terminal to include 
installation of elevating, conveying | $ 
and other mechanical-handling equip- 
ment, entire project to cost about 
$15,000,000. Abbott Merkt & Co., | 
175 Broadway, architect, has been | 


99 
engaged to prepare plans. | : 1883 


x Ok Ox | 
| 

NORRISTOWN, PA.—The Wild- | _* , ME a. 
man Mfg. Co., maker of knitting ma- | ‘ 
chinery, has awarded a contract to | 
the Austin Co., for the design and 
construction of an extension to its | 
present plant. The extension will be 
100 x 200 ft., of steel frame construc- 
tion, costing approximately $100,000. | 
F. W. Wildman is president of the 


company. CTAR 
* <¢ * 


NUTLEY, N. J.—Hoffman-La ss 
Roche, Inc., Kingsland Road, manu- es . # 
facturer of industrial chemicals, will - B A AND 
build 5-story and one-story additions, | ee & LD ’ ~ ; 
36x65 ft.,and 75 x 107 ft., to cost over as 
$100,000 with equipment. General 
contract has been awarded to John 
W. Ferguson Co., Paterson, N. J. 

i 


ONTARIO, CAL—Chafiey For half a century mechanics have known these 


Union High School District plans blades and have demanded them... . the shop 
one-story vocational training school | 


in connection with new junior high foreman knows they reduce cutting costs and 
school group. Project will cost over 


T orders them... . dealers know that STAR 
$300,000. Allison and Allison, Cali- | 
fornia Reserve Bldg., Los Angeles, | BLADES give them double turn-over and they 


are architects. 
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oe | sell them. . . . You can increase your business by 


PADUCAH, KY.—Part of the | handling them. 
National Sheet Metal Works plant 
recently destroyed by fire will be | 
rebuilt. Plant is at 123 South First | 
Street. 





> * ® | 

PAWTUCKET, R. IL—A one- | Ask your Jobber; he has them too. 
story, 130x215 ft. bus. terminal and | 
repair shop will be built on Newell | 
Ave. by the United Electric Railway | 
Co., 100 Fountain St., Providence. 
Contract has been awarded. Esti- | 
mated cost is $140,000. 


agree | CLEMSON BROS., INC. 


PEORIA, ILL.—Commercial Sol- | ee a a ene 


vents Corp., 230 Park Ave., New | 
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= REVERS: \o 
x REVERS Ow 


The Valve with the Reversible Disc & Seat 
Increase Your 





With Williams 


REVERSO 
VALVES 


OUR buyers want valves that 

give high efficiency at low 
operation cost. They want valves 
that insure great dependability 
and give long service. They want 
Williams Valves. Let us tell you 
how you can increase your valve 
sales. Write today. 


THE D. T. WILLIAMS VALVE 
COMPANY 
CINCINNATI, OHIO 











Steam Boiler Plants everywhere 
are potential customers for 





AUTOMATIC 
INJECTORS 


An item that is a proved year 
"round money maker, is a 
good item to handle and 
push, isn’t it? Here it is— 
U. S. AUTOMATIC INJECT- 
ORS take the place of boiler 
feed pumps, maintaining ade- 
quate water levels at all times. 
More than 600,000 users. A 
fast seller and steady re- 
peater. Profitable. Let us 
give you the facts. Write 
today. 


AMERICAN 


INJECTOR 


COMPANY 
Detroit & Michigan 





York, is planning to construct an 
addition to its plant for production of 
acetic acid, to cost over $400,000 with 
machinery. 
> + 

PUEBLO, COLO. — Colorado 
Fuel and Iron Co., W. A. Maxwell, 
Jr., Mgr., is remodeling blast fur- 
naces in connection with steel works 
improvements. Estimated cost 


$200,000. 


is 


oe * 

ROCHESTER, N. 
Refining Co., 260 S. Broad St., 
Philadelphia, has bought plant and 
property “of Tarzan Oil Company. 
Expansion program will be inaugu- 
rated, 





with equipment. 
* + 8 
SEATTLE, WASH.—Board of 
Education, Central Bldg., plans to 
| install manual training equipment in 
| 3-story and basement addition to 
| Lincoln High School to cost $300,000. 
| Bids have been asked on general con- 
| tract. F. A. Naramore, 810 Dexter 
| Ave., is architect. 
xk x x 
SAGINAW, MICH. — Wilcox- 
Rich Corp., Rust St., manufacturer 
of engine valves and other automo- 
tive equipment, will resume produc- 
tion at branch plant in Marshall. 
Machinery is now being removed 
from Battle Creek plant to Marshall, 
where factory is to be given over 








exclusively to valve manufacture. 


x * x 
SHEBOYGAN, WIS.— City of 
| Sheboygan is planning a $25,000 


| addition to municipal tool house and 


| service shop. Equipment specified is 

| a 3-ton electric hoist and a number of 
floor tools. Bids are to be taken soon 

| by Erwin Mohr, city clerk. 

xk 


ST. JOSEPH, MO.—Board of 


| ‘ 
| 
| Education will soon call for bids for 


* 


2- and 3-story and basement central 
high school, 365 x 396 ft., with manual 
| training department, to cost $550,000 
with equipment. Eckel and Aldrich, 
| Corby Bldg., are architects; William 
3. Ittner, Board of Education Bldg., 
f.. Louis, is associate architect, and 
| Walter E. Gillham, Interstate Bldg., 
Kansas City, Mo., mechanical 
engineer. 


is 


*x x 





Y. — Atlantic | 


including bulk storage and | 
distributing facilities, to cost $500,000 | 








THREE RIVERS, MICH. — | 


| Eddy Paper Corporation will build 
one-story addition, 100x 500 ft. Build- 





For Every Belting Need 


GENUINE 
HETTRICK 
BELTING 


Original HETTRICK Belting 
is the answer to every belting 
problem your customers may 
present. HETTRICK Belts 
give life-time service — and 
there’s a belt for every need. 
Stitched Canvas Belting, Oil 
Tested Conveyor Belting, 
Black Belting, Red Oil Filled 
Belting, Heat and Acid Re- 
sisting Belting and Pumping 
and Drilling Belting. Let us 
send details. 


THE 
HETTRICK 
MFG. CO. 


TOLEDO, OHIO 











Have you 
Reserved 
Your Copy 
of the 
Mill Supplies 
Catalog 
& 


Directory? 


The supply is 
limited 
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There’s 
NO PROFIT 
for You 
in 
WOOD 
SCAFFOLDING 





oN 


Your customer buys shafting, belting, 
motors and other gear that must be 
installed overhead. Who sells him the 
trestles or wood scaffolding for installa- 
tion? 


Sell him Trouble-‘Saver Adjustable 
Trestles for this work and for main- 
tenance jobs all over the plant—oiling, 
minor repairs, painting, cleaning. Then 
you'll get this profit that now goes 
elsewhere. 

Purchasing agents are asking us, 
“Where can we buy Trouble-Savers?” 
A fifty or hundred dollar sale is pos- 
sible to every plant in your territory. 
Ask for special Mill Supply Dealer 
proposition. 


TROUBLE-SAVER 


Adjustable 
Steel Trestles 


STEEL SCAFFOLDING CO., Inc. 
1120 N. Governor St. Evansville, Ind. 
us complete information on 
Send the possibilities for selling 
Trouble - Saver Adjustable 
Steel Trestles in our territory. 


Attach this to your letterhead—Mail 








ing will be used primarily for storage 
and distribution, and conveying, ele- 
vating, and other equipment will be 
installed, the entire project to cost 
$150,000. O. F. Miller Co., Kala- 
mazoo, has been awarded general 
contract. 
x * x 
TRENTON, N. J.—Trenton Pot- 
teries Co., North Clinton and Ott 
Sts., manufacturers of sanitary ware, 
will build a one-story addition, to 
cost over $40,000 with equipment. 
Bids have been asked on general con- 
tract. Lockwood Greene Engineers, 
Inc., 100 E. 42nd St., New York, is 
architect and engineer. 
e's ¢ 
WATERVILLE, ME. — Harris 
Baking Co. will rebuild its plant 
destroyed by fire June 9, with loss 
amounting to about $100,000. Ovens, 
power equipment, conveying and 
other machinery will be installed. 
.* * 
WESTFIELD, MASS. — Martin 
Trailer Co. has plans for a one-story 
plant, 80 x 100 ft. to cost $40,000. 
x ok Ox 
WILMINGTON, N. C.— Han- 
over County Board of Education will 
build 2-story addition at Williston 
Industrial School, to cost over 
$140,000 with equipment. Lynch and 
Ford, Southern Bldg., are architects. 
General contract has been awarded to 
U. A. Underwood, Inc., Murchison 
Bldg. 





**e-* 

WINFIELD, LA.—Louisiana De- 
velopment Co. is planning to open up 
a salt mine, with refinery, storage 
and distributing plant to cost over 
$200,000 with machinery. Contract 
for sinking a shaft for operations has 
been let to Dravo Contracting Co., 
Neville Island, Pittsburgh. 

* *s 

WINSTON-SAEEM, N. C.— 
Liggett and Myers Tobacco Co. is 
planning a one-story addition to total 
about 15,000 sq. ft. floor space, for 
packing and distribution, including 
hydraulic press, conveying machin- 
ery, etc. Estimated cost is about 
$40,000. 

x * x 

WRENTHAM, MASS. — Con- 
tract will soon be awarded by the 
Department of Mental Diseases for 
remodeling service building at the 
State School. Cost is estimated at 
$40,000. Kendall, Taylor and Co., 
209 Columbus Ave., Boston, is archi- 
tect. 














Follows up 


FASTER... 9 


Provides real speed 
that cuts labor costs— 
enabling one man to 
spot a loaded car faster’ 
and with less effort. 














Powerful The Best 
Durable f for Every 
Economical Concern 
That Has 

A Siding 


The 
BADGER 
CAR MOVER 


outperforms and outlasts 
the usual run of car mov- 
ers. Easiest to sell, too. 
Profitable year ’round 
business for you under 
our attractive jobber plan. 
Write today. 


ADVANCE 
Safety Car Wrench 


Automatically 
adjusts / 
itselfe 


Sure and safe.— 
No de lay.—wNo 
risk of personal 
injury. The Ad- 
vance Safety Car 
Wrench is safe 
and adjusts itself 
automatically to 
any size of wind- 
ing tap on hopper 
bottom cars. 


Sell them both 
together — A 
BADGER CAR 
MOVER and an 
ADVANCE 
SAFETY CAR 
WRENCH.,... 
Profitable al- 
ways. Write 
for sales helps. 


ADVANCE 
CAR MOVER CO. 


APPLETON 
WISCONSIN > 
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BUY ADVERTISED PRODUCTS 


A Classified Index to the Products of Advertisers in This Issue 
















ABRASIVES 


Abrasive Company 

ANVILS 
Columbus Anvil & Forging Co. 
Yost Mfg. Co. 

APRONS, LEATHER 

Chicago Rawhide Mfg. Co. 
Chas. A. Schieren Co. 
ARBORS 
Brown & Sharpe Mfg. Co. 
Morse Twist Drill & Machine Co. 
AWLS 
Goodell-Pratt Co. 

BABBITT METALS 
Buffalo Fdy. & Machine Co. 
Dodge Manufacturing Corporation 
Frictionless Metal Company 
The Medart Company 
Monarch Metal Co. 

BARRELS, TUMBLING 
Royersford Foundry & Machine Co. 
BARROWS 

The Fairbanks Company 
BEARINGS, BALL AND ROLLER 
S K F Industries, Incorporated 
BEARINGS, BRONZE 
Buckeye Brass & Mfg. Co. 
The Bunting Brass & Bronze Co. 
Arthur Harris & Co. 
Monarch Metal Company 
M. L. Oberdorfer Brass Co. 
BEARINGS, SHAFT, BABBITTED 
Bond Foundry & Machine Co. 
[odge Manufacturing Corporation 
The Medart Company 
Royersford Foundry & Machine Co. 
T. B. Wood’s Sons Co. 
BEARINGS, SHAFT, BALL 
Chicago Pulley & Shafting Co. 
S K F Industries, Incorporated 
T. B. Wood’s Sons Co. 
BEARINGS, SHAFT, OILLESS 
Arguto Oilless Bearing Co 
BEARINGS, SHAFT, ROLLER 
Bond Foundry & Machine Co. 
Dodge Manufacturing Corporation 
The Medart Company 
Royersford Foundry & Machine Co. 
Shafer Bearing Corporation 
S K F Industries, Incorporated 

BELT DRESSING 

E. C. Atkins & Co. 

Chicago Rawhide Mfg. Co. 

Joseph Dixon Crucible Co. 

Graton & Knight Co. 

Geo. Rahmann & Co. 

Richmond Belt Dressing Mfg. Co., 


Inc. 
Chas. A. Schieren Co. 
BELT FASTENERS 
The Bristol Company 
Clipper Belt Lacer Company 
Flexible Steel Lacing Co. 
Safety Belt Lacer Co. 

BELT LACINGS, LEATHER 
Chicago Rawhide Mfg. Co. 
Graton & Knight Co. 

Geo. mann & Co. 
Chas. A. Schieren Co. 

BELT LACINGS, METALLIC 
The Bristol Company 
Clipper Belt Lacer Company 
Flexible Steel Lacing Co 
Safety Belt Lacer Co. 

BELT SHIFTERS 
T. B. Wood’s Sons Co. 

BELT TIGHTENERS 
Dodge Manufacturing Corporation 
The Medart Company 
T. B. Wood’s Sons Co. 

BELTING CANVAS 
Hettrick Mfg. Co. 

BELTING, CONVEYOR 
Boston Woven Hose & Rubber Co. 
The Cincinnati Rubber Mfg. Co. 
The Tiamond Rubber Co., Inc. 
Goodyear Tire & Rubber Co., Inc. 
Graton & Knight Co. 

Hettrick Mfg. Co. 

The Mechanical Rubber Co. 
The Republic Rubber Co. 
Thermoid Rubber Co. 
Whitehead Bros. Rubber Co. 


BELTING, LEATHER 
Chas. Bond Co. 
Chicago Rawhide Mfg. Co. 
Graton & Knight Co. 
Geo. Rahmann & Co. 
Chas. A. Schieren Co. 
BELTING, LINK 
Chas. A. Schieren Co. 
BELTING, ROUND 
Chicago Rawhide Mfg. Co. 
Graton & Knight Co. 
Geo. Rahmann & Co. 
Chas. A. Schieren Co. 
BELTING, RUBBER 
Boston Woven Hose & Rubber Co. 
Cincinnati Rubber Mfg. Co. 
The Diamond Rubber Co., Inc. 
Goodyear Tire & Rubber Co., Inc. 
Graton & Knight Co. 
The Mechanical Rubber Co. 
Pioneer Rubber Mills 
The Republic Rubber Co. 
Thermoid Rubber Co. 
Whitehead Bros. Rubber Co. 
BELTING, TRACTOR 
Goodyear Tire & Rubber Co., Inc. 
Graton & Knight 
Hettrick Mfg. Co. 
Chas. A. Schieren Co. 
BELTING, THRESHER 
The Cincinnati Rubber Mfg. Co. 
Hettrick Mfg. Co. 
The Mechanical Rubber Co. 
Pioneer Rubber Mills 
Thermoid Rubber Co. 
BELTING, TWISTED 
Graton & Knight Co. 
Chas. A. Schieren Co. 


BELTING, “Vv” 
Allis-Chalmers Mfg. Co. 
The Dayton Rubber Mfg. Co. 
L. H. Gilmer Co. 
Goodyear Tire & Rubber Co., Inc. 
Graton & Knight Co. 
Chas. A. Schieren Co. 


BELTING, WATERPROOF 
Chicago Rawhide Mfg. Co. 
Graton & Knight Co. 
Geo. Rahmann & Co. 
Chas, A. Schieren Co. 
Victor Balata & Textile Belting Co. 


BELTS, COG 
The Dayton Rubber Mfg. Co. 


BELTS, FAN 
The Dayton Rubber Mfg. Co. 


BELTS, WELL DRILLING 
Goodyear Tire & Rubber Co., Inc. 
Thermoid Rubber Co. 


BENCHES (WORK), JEWELERS’ 
Leiman Bros. 


BENCHES, STEEL 
Angle Steel Stool Co. 
Standard Pressed Steel Co. 


BINS, STEEL 
Angle Steel Stool Co. 


BITS, SCREWDRIVER 
American Swiss File & Tool Co. 
Armstrong Bros. Tool ; 
Goodell-Pratt Company 
Simonds Saw & Steel Co. 

The Vincent Steel Process Co. 
J. H. Williams & Co. 


BITS, TOOL HOLDER 
Armstrong Bros. Tool Co. 
Simonds Saw & Steel Co. 


BLOCKS, CHAIN 
Chisholm-Moore Hoist Corp. 
Wright Mfg. Co. 

The Yale & Towne Mfg. Co. 


BLOCKS, PILLOW 
Bond Foundry & Machine Co. 
Chicago Pulley & Shafting Co. 
Dodge Manufacturing Cerporation 
W. A. Jones Fdy. & Machine Co. 
The Medart Company 
Royersford Foundry & Machine Co. 
Shafer Bearing Corporation 
S K F Industries, Inc. 
T. B. Wood’s Sons Co. 





BLOCKS, TACKLE 
Williamsport Wire Rope Co. 


BLOWERS, FORGE 
Champion Blower & Forge Co. 
Electric Blower Company 


BLOWERS, GAS AND OIL 
COMBUSTION 
Electric Blower Company 
Leiman Bros. 


BLOWERS, PORTABLE, 
ELECTRIC 
Clements Mfg. Co. 
Electric Blower Company 


BLOWERS, SANDBLAST 
Leiman Bros. 


BOILER TUBES 
National Tube Company 


BOILERS, TUBULAR AND 
WATER TUBE 
Henry Vogt Machine Co. 


BOLTS, CARRIAGE 
Clark Bros. Bolt Co. 
H. M. Harper Co. (Brass) 
The Lamson & Sessions Co. 
Russell, Burdsall & Ward Bolt & 

Nut Co. 
BOLTS, COACH OR LAG 

Clark Bros. Bolt Co. 


BOLTS, EYE, HOOK, RING AND 
LAG 


Armstrong Bros. Tool Co. 

Clark Bros. Bolt Co. 

H. M. Harper Co. (Brass) 

J. H. Williams & Co. 
BOLTS, MACHINE 

Clark Bros. Bolt Co. 

H Co. 


Nut Co 
BOLTS, SINK, STOVE AND 
PLOW 


Clark Bros. Bolt Co. 
The Lamson & Sessions Co. 
Russell, Burdsall & Ward Bolt 
& Nut Co. 
BOLTS, STUD 
Clark Bros. Bolt Co. 
The Lamson & Sessions Co. 
BOXES, TOOL 
Angle Steel Stool Co. 
BRACES, TRENCH 
Templeton, Kenly & Co. 
BRACKETS, SCAFFOLD— 
LADDER 
Patent Scaffolding Co. 
BRACKETS, WALL 
Bond Foundry & Machine Co. 
Dodge Mfg. Corporation 
The Medart Company 
T. B. Wood’s Sons Co. 
BRASS GOODS, PLUMBING 
Grabler Mfg. Co. 
BRASS GOODS, STEAM 
American Injector Co. 
Detroit Lubricator Co. 
Penberthy Injector Co. 
The D. T. Williams Valve Co. 
BRAZERS 
The Turner Brass Works 
BRICK—ACID RESISTING 
General Refractories Co. 
BRICK—FIRE CLAY AND 
REFRACTORY 
General Refractories Co. 
BRONZE BARS, CORED AND 
SOLID 


Buckeye Brass & Mfg. Co. 
The Bunting Brass & Bronze Co. 
Arthur Harris & Co. 

M. L. Oberdorfer Brass Co. 
BROOMS, FACTORY, WARE- 
HOUSE AND RAILROAD 

Deshler Broom Factory 
a een Brush & Broom Mfg. 


The Joseph Lay Co. 
The Milwaukee Brush Co. 
The Osborn Manufacturing Co. 


BRUSHES, BENCH, FLOOR, 
Indianapolis Brush "& Broom Mfg. 


The Joseph Lay Co. 

The Milwaukee Brush Co. 

The Osborn Manufacturing Co. 
Worcester Brush & Scraper Co. 


BRUSHES, PAINT AND 
VARNISH 


The Milwaukee Brush Co. 
The Osborn Manufacturing Co. 
BRUSHES, WIRE, FLUE, ETC. 
The Milwaukee Brush Co. 
The Osborn Manufacturing Co. 
Worcester Brush & Scraper Co. 
BRUSHES, WIRE WHEEL 
The Milwaukee Brush Co. 
The Osborn Manufacturing Co. 
BUCKETS, ELEVATOR 
Illinois Malleable Iron Co. 
BUFFERS, ELECTRIC 
The Black & Decker Mfg. Co. 
Jas. Clark, Jr., Electric Co. 
Keller Mech. Engineering Corp. 
Marathon Electric Mfg. Co. 
N. A. Strand & Co. 
BUFFING WHEELS 
Cc. B. Hunt & Son 
BURS 
Keller Mechanical Engineer g Corp. 
BUSHINGS, BRONZE 
Buckeye Brass & Mfg. Co. 
Bunting Brass & Bronze Co. 
Arthur Harris & Co. 
M. L. Oberdorfer -Brass Co. 
CABINETS, STEEL, TOOL, ETC. 
Angle Steel Stool Co. 
CALIPERS 
Goodell-Pratt Company 
The L. S. Starrett Co. 
CANS, OILY WASTE 
Angle Steel Stool Co. 
Geo. W. Diener Mfg. Co. 
CANS, SAFETY, GASOLINE 
Geo. W. Diener Mfg. Co. 
CAR-MOVERS 
Advance Car Mover Co. 
Appleton Car Mover Co. 
Safety Wrench & Appliance Co. 
CARTS, PUSH 
The Fairbanks Company 
CASING, WELL 
National Tube Co. 
CASTERS, TRUCK 
The Bassick Company 
Bond Foundry & Machine Co. 
Service Caster & Truck Co. 
CASTINGS, BRONZE 
Buckeye Brass & Mfg. Co. 
Arthur Harris & Co. 
CASTINGS, GRAY, MALLEABLE 
Brown & Sharpe Mfg. Co. 
Tilinois Malleable Iron Co. 
Marion Malleable Iron Works 
CASTINGS, SEMI-STEEL 
Bond Foundry & Machine Co. 
CATALOGUES 
R. R. Donnelley & Sons Co. 
CEMENT, CHROME 
General Refractories Co. 
E. J. Lavino & Company 
CEMENT, HIGH TEMPERATURE 
General Refractories Co. 
E. J. Lavino & Company 
CEMENT, LEATHER BELT 
Chicago Rawhide Mfg. Co. 
Graton & Knight Co. 
Geo. Rahmann & Co. 
Chas A. Schieren Co. 
CEMENT, PIPE JOINT 
Joseph Dixon Crucible Co. 
CEMENT, SILICA 
General Refractories Co. 
CENTERS, LATHE 
Scully-Jones & Co. 
CHAIN 
The Columbus McKinnon Chain Co. 
S. G. Taylor Chain Company 
CHAIRS, STEEL 
Angle Steel Stool Co. 














sci 


oR a SE lat 


Ne eR Sb tt 










JULY, 1930 MILL SUPPLIES 











ELEVATOR BELTING 


CONVEYOR BELTING 


HE best recommendation for Thermoid Products is the number 

of users who stay sold on Thermoid year after year. If any 

of your customers have particularly severe service requirements— 
or if you are looking for a complete belt line—we suggest that 


you clip this coupon now and mail it to us. 


THER) 
MOI 
TRENTON, rng a 


BER 
PI JERSEy ” 
“aSe send 
me, 


BELTING 
HOSE a4 PACKINGS 


THERMOID RUBBER COMPANY - Factories and Main Offices - TRENTON, NEW JERSEY 
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CHARGING SETS, BATTERY 
Marathon Electric Mfg. Co. 

CHARGING WAGONS 
The Fairbanks Co 


CHESTS, TOOLS 
H. Gerstner & Sons 
CHISELS, COLD 
American Swiss File & Tool Co. 
Goodell-Pratt Company 
Stanley Rule & Level Plant 
CHUCKS, CUTTER 
Scully-Jones & Co. 
CHUCKS, DRILL on TAP 
Goodell-Pratt Compan 
Morse Twist Drill & Taachine Co 
Scully-Jones & Co. 
Skinner Chuck Co. 
The Standard Tool Co. 
CHUCKS, LATHE 
Cushman Chuck Co. 
The Skinner Chuck Co. 
CHUCKS, PLANER 
The Skinner Chuck Co. 
CHUCKS, QUICK CHANGE 
Scully-Jones & Co. 
CLAMPS, BAR 
Adjustable Clamp Co 
CLAMPS, BELT 
Chas. A. Schieren Co. 
T. B. Wood’s Sons Co. 
CLAMPS, “C” 
Adjustable Clamp Co. 
Armstrong Bros. Tool Co. 
Brownie Mfg. Co. 
The Columbian Vise & Mfg. Co. 
Graton & Knight Co. 
J. H. Williams & Co. 
CLAMPS, HOSE, BRASS 
Boston Woven Hose & Rubber Co. 
CLAMPS, GIRDER 
Bond Foundry & Machine Co. 
CLAMPS, PIPE REPAIR 
M. B. Skinner Co 
CLEANERS, FLUE 
Worcester Brush & Scraper Co. 


CLIPPERS, BOLT 
H. K. Porter, Inc. 


CLOTHS, WIPING 
Louisville Sanitary Wipers Co., 
CLUTCHES, FRICTION 

Bond Foundry & Machine Co. 
Chicago Pulley & Shafting Co. 
Conway Clutch Co. 
Dodge Manufacturing Corporation 
The Edgemont Machine Co. 
W. A. Jones Foundry & Mch. Co. 
Kinney Mfg. Co. 
The Medart Company 
The Moore & White Co. 
A. L. Schultz & Son 
T. B. Wood’s Sons Co. 

COCKS, AIR AND DRAIN 
American Injector Co. 
The D. T. Williams Valve Co. 

COCKS, BALL 

Detroit Lubricator Co. 
Kieley & Mueller, Inc. 


COCKS, CORPORATION 
Grabler Mfg. Co. 
COCKS, GAGE 
American Injector Co. 
Jenkins Bros. 
Nason Manufacturing Company 
The D. T. Williams Valve Co. 
COCKS, RUBBER PACKED 
Arthur Harris & Co. 
COCKS, STEAM AND SERVICE 
Walworth Company 
The D. T. Williams Valve Co. 
COCKS, STOP 
Grabler Mfg. Co. 


COILS AND BENDS, COPPER 
AND BRASS 


Arthur Harris & Co. 

Wolverine Tube Company 
COLLARS, SHAFT 

American Pulley Company 

Bond Foundry & Machine Co. 

Chicago Pulley & Shafting Co. 

Dodge Manufacturing Corporation 

The Medart Company 


Royersford Foundry . — Co. 


Standard ay “+ 
T. B. Wood’s So 
COLLARS, * SPACING 
Scully-Jones & Co 
COLUMNS, WATER 
Kieley & Mueller, Inc. 
Nason Manufacturing Co. 
COMPOUND, PIPE JOINT 
Joseph Dixon Crucible Co. 
COMPRESSORS, AIR 
Curtis Pneumatic Machinery Co. 


Worthington Pump & Mach. Corp. 


CONNECTORS 
Wolverine Tube Co. 
CONTACTORS, BELT 
T. B. Wood’s Sons Co. 


Inc. 


CONTROLLERS, BOILER 
PRESSURE 
Kieley & Mueller, Inc. 
Mason Regulator Co. 
CONVEYOR EQUIPMENT 
Stephens-Adamson Mfg. Co. 
COPPERSMITHS 
Arthur Harris & Co. 
COTTER PIN EXTRACTORS 
American Swiss File & Tool Co. 
COUNTERBORES 
The Cleveland Twist Drill Co. 
Morse Twist Drill & Machine Co. 
Scully-Jones & Co. 
COUNTERSHAFTS 
Brown & Sharpe Mfg. Co. 
Chicago Pulley & Shafting Co. 
Dodge Manufacturing Corporation 
The Edgemont Machine Co. 
The Medart Company 
a Foundry & Machine Co. 
- Wood’s Sons Co. 
ot nln SMALL 
Birkle Machine Works 
Goodell-Pratt Company 
N. A. Strand & Co. 
COUNTERSINKS 
American Swiss File & Tool Co. 
Goodell-Pratt Company 
COUPLINGS, BELT 
Greene, Tweed & Co. 
COUPLINGS, HOSE 
Dixon Valve & Coupling Co. 
Cc. B. Hunt & Son 
COUPLINGS, PIPE 
National Tube Company 
COUPLINGS, SHAFT 
Bond Foundry & Machine Co. 
Chicago Pulley & Shafting Co. 
Dodge Manufacturing Corporation 
W. A. Jones Fdy. & Machine Co. 
Lovejoy Tool Works 
The Medart Company 
oa Foundry & Machine Co. 
Wood’s Sons Co. 
paths af SHAFT, FLEXIBLE 
Birkle Machine Works 
Bond Foundry & Machine Co. 
W. A. Jones Fdy. & Machine Co. 
Lovejoy Tool Works 
The Medart Company 
T. B. Wood’s Sons Co. 
COUPLINGS, SHAFT, FRICTION 
CUT-OFF 


Dodge Mfg. Corporation 

The Edgemont Machine Co. 

Kinney Mfg. Co. 

The Medart Company 

The Moore & White Co. 

A. L. Schultz & Son 

T. B. Wood’s Sons Co. 

COUPLINGS, SHAFT, MARINE 

Bond Foundry & Machine Co. 
COUPLINGS, UNION PIPE 
. M. Dart Mfg. Co. 

COVERING, PULLEY 

Chicago Pulley & Shafting Co. 
CRANES, HAND POWER 

Chisholm-Moore Hoist Corp. 

CRANES, OVERHEAD, TRAVEL- 

ING AND JIB 

Chisholm-Moore Hoist Corp. 

Curtis Pneumatic Machinery Co. 

Robbins & Myers, Inc. 

The Yale & Towne Mfg. Co. 

CRAYONS, LUMBER 
Joseph Dixon Crucible Co. 

CUPS, LEATHER 
Chicago Rawhide Mfg. Co. 
Graton & Knight Co. 

CUPS, OIL AND GREASE 
American Injector Co. 
Detroit Lubricator Co. 
Penberthy Injector Co. 
D. T. Williams Valve Co. 

CUTTERS, BELT 
Clipper Belt Lacer Company 

CUTTERS, CHAIN 
H. K. Porter, Inc. 

CUTTERS, EMERY WHEEL 
DRESSER 
The Vincent Steel Process Co. 
CUTTERS, GAGE GLASS 
Goodell-Pratt Company 
Worcester Brush & Scraper Co. 

CUTTERS, GLASS 
American Saw & Mfg. Co. 
Goodell-Pratt Co. 

CUTTERS, MILLING 
Brown & Sharpe —- bg 
Cleveland Twist D 
Morse Twist Drill y Mechine Co. 
Scully-Jones & Co. 

The Standard Tool Co. 
Whitman & Barnes, Inc. 

CUTTERS, PIPE 

Armstrong Bros. Tool Co. 


Toledo Pipe Threading Machine Co. 


CUTTERS, ROD, HAND LEVER 
Armstrong-Blum Mfg. Co. 
DAMPER ACCESSORIES 
Hyro Manufacturing Co., Inc. 
DESKS, FOREMEN’S 
Angle Steel Stool Co. 
Standard Pressed Steel Co. 
DIAPHRAGMS 
Chas. A. Schieren Co. 
Whitehead Bros. Rubber Co. 
DIES, STAMPING 
Toledo Pressed Steel Co. 
DIES, Lag = ona 
Armstrong Bros. Tool 


Greenfield Tap & Die Corp. 
Morse Twist Drill & Machine Co. 
The Oster Mfg. Co. 
Toledo Pipe Threading Machine Co. 
DIPPERS, COPPER 

Arthur Harris & Co. 

DISCS, VALVE 
Jenkins Bros. 

DOGS, LATHE 
Armstrong Bros. Tool Co. 
J. H. Williams & Co. 


DRAINERS, CELLAR, AUTO- 
MATIC 


Goulds Pump, Inc. 

Penberthy Injector Co. 
DRAWERS, BENCH 

Angle Steel Stool Co. 

Standard Pressed Steel Co. 

DRESSERS, GRINDING WHEEL 

The Standard Tool Co. 

The Vincent Steel Process Co. 
DRILLING POSTS 

Armstrong Bros. Tool Co 


DRILLS, CHAIN 
Goodell-Pratt Co. 
DRILLS, ELECTRIC 

The Black & Decker Mfg. Co. 
James Clark, Jr., Elec. Co. 
Goodell-Pratt Co. 
Standard Electric Tool Co. 
The Stanley Electric Tool Co. 
N. A. Strand & Co. 
United States Elec’l Tool Co. 
The Van Dorn Electric Tool Co. 
Wappat, Inc. 

DRILLS, HAND AND BREAST 
Goodell-Pratt Co. 

DRILLS, POST 
Champion Blower & Forge Co. 
The Crescent Machine Co. 
Lovejoy Tool Works 

DRILLS, RATCHET 
Armstrong Bros. Tool Co. 
Goodell-Pratt Co. 

Lovejoy Tool Works 
Morse Twist Drill & Machine Co. 
Whitman & Barnes, Inc. 


DRILLS, STONE 
American Swiss File & Tool Co. 
DRILLS, TWIST 
Cleveland Twist Drill Co. 
Greenfield Tap & Die Corp. 
Morse Twist Drill & Machine Co. 
National Twist Drill & Tool Co. 
The Standard Tool Co. 
Whitman & Barnes, Inc. 
DRIVES, POWER 
The Borden Co. 
The Oster Mfg. Co. 
The Toledo Pipe Thread. Mach. Co. 
DRIVES. V-BELT 
Allis-Chalmers Mfg. Co. 
The Dayton Rubber Mfg. Co. 
Dodge Mfg. Corp. 
DRUMS, CAST IRON 
The Medart Company 
T. B. Wood’s Sons Co. 
EJECTORS 
American Injector Co. 
Nason Manufacturing Co. (acid) 
Penberthy Injector Co. 
ELIMINATORS, OIL 
The D. T. Williams Valve Co. 
ELLS, UNION GROUND JOINT 
E. M. Dart Mfg. Co. 
END MILLS 
Scully-Jones & Co. 
ENGINE AND pone FITTINGS 
American Injector Co. 

The D. T. Williams Valve Co. 
ENGINES, GAS AND OIL 
Worthington Pump & Machy. Corp. 
EXPELLERS, OIL AND 
MOISTURE 

The V. D. Anderson Co. 
EXTINGUISHERS, FIRE 

Geo. W. Diener Mfg. Co. 
Harker Mfg. Co. 
FANS, VENTILATING, ELECTRIC 
The Champion Blower & Forge Co. 
Electric Blower Company 

1 Propeller 
Marathon Electric Mfg. Co. 
Robbins & Myers, Inc. 


FAUCETS, BRASS 
Grabler Mfg. Co. 


FEED WATER SOFTENER AND 
RIFIER 


Dodge Manufacturing Corporation 
FEEDER VALVES, STEAM 
HEATING BOILER 

Nason Manufuacturing Co. 
FEEDWATER HEATERS 
Worthington Pump & Mach’y Corp. 
FILES 

American Swiss File & Tool Co. 
Grobet File Corporation of America 
Simonds Saw & Steel Co. 
FIRE PREVENTING —_— 
Geo. W. Diener Mfg. 
Harker Mfg. Co. 
FITTINGS, CHAIN 
S. G. Taylor Chain Company 
FITTINGS, DRAINAGE 
Grabler Mfg. Co. 
Illinois Malleable Iron Co. 
Stockham Pipe & Fittings Co. 
FITTINGS, HOSE, BRASS 
Boston Woven Hose & Rubber Co. 
Illinois Malleable Iron Co. 
The Mechanical Rubber Co. 
FITTINGS, HYDRAULIC 
Stockham Pipe & Fittings Co. 
Henry Vogt Machine Co. 
Walworth Company 
FITTINGS, PIPE, BRASS 
Grabler Mfg. Co. 
Illinois Malleable Iron Co. 
M. L. Oberdorfer Brass Co. 
FITTINGS, PIPE, CAST IRON 
Grabler Mfg. Co. 
Stockham Pipe & Fittings Co. 
FITTINGS, PIPE, MALLEABLE 
Grabler Mfg. Co. 
Illinois Malleable Iron Co. 
Stockham Pipe & Fittings Co. 
Walworth Company 
FITTINGS, PIPE, STEEL 
Bonney Forge & Tool Works 
Stockham Pipe & Fittings Co. 
Henry Vogt Machine Co. 
FLANGES, ROUND JOINT 
E. M. Dart Mfg. Co. 
FLEXIBLE SHAFT EQUIPMENT 
Keller Mechanical Engineer. Corp. 
N. A. Strand & Co. 
FLOATS, ALUMINUM, LEAD 
COATED AND STEEL 
Arthur Harris & Co. 
FLOATS, COPPER 
The V. D. Anderson Co. 
Arthur Harris & Co. 
FLOOR STANDS 
Angle Steel Stool Co. 
Bond Foundry & Machine Co. 
Dodge Manufacturing Corporation 
The Medart Company 
Royersford ag ne & Machine Co. 
T. B. Wood’s Sons Co. 
FLUX, > “en 
Arthur Harris & Co 
FLUXES, SOLDERING 
Kester Solder Company 
FLY WHEELS 
Dodge Manufacturing Corporation 
The Medart Company 
Reeves Pulley Co. 
T. B. Wood’s Sons Co. 


FORGES, BLACKSMITH AND 
RIVET 


Champion Blower & Forge Co. 
FORM TIES, CONCRETE 

Marion Malleable Iron Works 
FOUTAINS, DRINKING 

oe Sanitary Drinking Fountain 


FRAMES, HACK SAW 
E. C. Atkins & Co. 
Goodell-Pratt Co. 
The L. S. Starrett Co. 
The Henry G. Thompson & Son Co. 

FRAMES, WALL 
Bond Foundry & Machine Co. 
Dodge Manufacturing Corporation 
The Medart Company 
Royersford Foundry & Machine Co. 
T. B. Wood’s Sons Co. 
FURNACE LININGS 

General Refractories Co. 


————— orgaes 
Geo. Diener 'g. Co. 

?. Wali Mfg. A... 3 Co. 
Turner Brass Werks 

Yost Manufacturing Co. 


GAGES, IRON, AMMONIA AND 
HEMICAL 


Nason Manufacturing Co. 
GAGES, MACHINISTS’ 


Greenfield Tap & Die Corp. 
The L. S. Starrett Co. 
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We fully believe in 
“‘Buy it from the Distributor’’ 


ATTENTION? = 
Mill Supply Distributors 








We can put you in a position to meet 
any legitimate competition on 





Quality Leather Belting 


whether it be from a distributor or from a 
manufacturer who sells direct to the user, 
and leave you 3 


“~A Good Margin of Profit 





If interested write us at home office, Minneapolis, Minn. 
All correspondence will be held in strict confidence. 


W.S. NOTT COMPANY 


Currier and Finisher of Belting Leather and Manufacturer of 


LEATHER BELTING 


for over 50 years 





Home Office and Factory Warehouse 
MINNEAPOLIS CHICAGO 
201-11 N. Third St. 108 N. Clinton St. 


Member of the 


AMERICAN SUPPLY & MACHINERY 
MANUFACTURERS ASSOCIATION 
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GAGES, WATER 
American Injector Co. 
Nason Manufacturing Co. 
Penberthy Injector Co. 
The D. T. Williams Valve Co. 
GASKETS 
The Cincinnati Rubber Mfg. Co. 
Diamond Rubber Co., Inc. 
Graton & Knight Co. 
Jenkins Bros. 
The Mechanical Rubber Co. 
Chas. A. Schieren Co. 
Thermoid Rubber Co. 
GEARS 
Bond Foundry & Machine Co. 
Brown & Sharpe Mfg. Co. 
Chicago Rawhide Mfg. Co. 
Dodge Manufacturing Corporation 
A. Jones Fdy. & Machine Co. 
The Medart Company 
GENERATORS, ACETYLENE 
The Imperial Brass Mfg. Co. 
GENERATORS, ELECTRIC 
Jas. Clark, Jr., Electric Co. 
Robbins & Myers, Inc. 
GLASSES, GAGE 
Jenkins Bros. 


GOVERNORS, PUMP SPEED 
Kieley & Mueller, Inc. 
Mason Regulator Co. 


GRAPHITE FOR ALL PURPOSES 
Joseph Dixon Crucible Co. 


GREASE, LUBRICATING 
Bond Foundry & Machine Co. 
Joseph Dixon Crucible Co. 
Royersford Foundry & Machine Co. 
GRINDERS, BENCH AND FLOOR 
Bond Foundry & Machine Co. 
Brown & Sharpe Mfg. Co. 

The Champion Blower & Forge Co. 

Chicago Pulley & Shafting Co. 

Goodell-Pratt Co. 

Keller Mechanical Engineer. Corp. 

Royersford Foundry & Machine Co. 

Standard Electrical Tool Co 

The Stanley Electric Tool Co. 

U. S. Elec’! Tool Co. 

The Van Dorn Electric Tool Co. 
GRINDERS, DISC 

The Crescent Machine Co. 

GRINDERS, ELECTRIC 
The Black & Decker Mfg. Co. 
James Clark, Jr., Elec. Co. 
Marathon Electric Mfg. Co. 
Standard Electrical Tool Co. 

The Stanley Electric Tool Co. 
N. A. Strand & Co. 
U. S. Elec’! Tool Co. 
The Van Dorn Electric Tool Co. 
Wappat, Inc. 

GRINDERS, VALVE 
The Black & Decker Mfg. Co. 
Goodell-Pratt Co. 

GUARDS, CABLE, HIGHWAY 

Williamsport Wire Rope Co. 


GUARDS, ELECTRIC LAMP 
Flexible Steel Lacing Co. 


GUNS, OIL AND GREASE 
Bond Foundry & Machine Co. 
Royersford Foundry & Machine Co. 

HAMMERS 

Greene, Tweed & Co. 
Goodell-Pratt Co. 

HAMMERS, ELECTRIC 
The Stanley Electric Tool Co. 
The Van Dorn Electric Tool Co. 

HAND SCREWS 

Adjustable Clamp Co 


HANDLES, FILE AND SOLDER 
IRON 


Hyro Mfg. Co., Inc. 
HANGERS, BALL BEARING 
Chicago Pulley & Shafting Co. 
S K F Industries, Incorporated. 
T. B. Wood’s Sons Co. 
HANGERS, DOOR 
F. E. Myers & Bro. Co. 
HANGERS, PIPE 
Grabler Mfg. Co. 
Illinois Malleable Iron Co. 
Walworth Company 
HANGERS, SHAFT 
American Pulley Company 
Bond Foundry & Machine Co. 
Brown & Sharpe Mfg. Co. 
Chicago Pulley ny | Shafting Co. 
Dodge Manufacturing Corporation 
W. A. Jones Fdy. & Machine Co. 
The Medart Company 
Royersford Foundry & Machine Co. 
S K F Industries, a 
ates Pressed Steel Co. 
- B. Wood’s Sons Co. 
HEADS, EXHAUST 
Kieley & Mueller, Inc, 
HEATERS, FEED WATER 
Arthur Harris & Co. 
Worthington Pump & Machy. Corp. 


HEATERS, GLUE, ELECTRIC 
The Black & Decker Mfg. Co. 
J. D. Wallace & Co. 


HEATERS, GLUE, STEAM AND 
GAS 


Nason Manufacturing Company 


HEATERS, UNIT 
Wolverine Tube Company 
HOISTS, CHAIN 
Chisholm-Moore Hoist Corp. 
Wright Mfg. Co. 
The Yale & Towne Mfg. Co. 
HOISTS, ELECTRIC 
Chisholm-Moore Hoist Corp. 
Robbins & Myers, Inc. 
The Yale & Towne Mfg. Co. 
HOISTS, HAND 
Chisholm-Moore Hoist Corp. 
Robbins & Myers, Inc. 
Wright Mfg. Co. 
The Yale & Towne Mfg. Co. 
HOISTS, PNEUMATIC 
Curtis Pneumatic Machinery Co. 
HOLDERS, TAP 
Goodell-Pratt Co. 
Scully-Jones & Co. 
HOLDERS, TOOL 
Armstrong Bros. Tool Co. 
Brown & Sharpe Mfg. Co. 
J. H. Williams & Co. 


HOOKS, BELT 
The Bristol Company 
Clipper Belt Lacer Co. 
Flexible Steel Lacing Co. 
Geo. Rahmann & Co. 


HOOKS, CORNICE 
Patent Scaffolding Co. 
HOOKS, HOIST 
J. H. Williams & Co. 
HORSES, MASONS’ 
Patent Scaffolding Co. 


HORSES, yy FOLDING 
Toledo Pressed Steel Co. 


HOSE, COTTON 
Boston Woven Hose & Rubber Co. 
The Diamond Rubber Co., Inc. 
The B. F. Goodrich Rubber Co. 
Goodyear Tire & Rubber Co., Inc. 
The Mechanical Rubber Co. 
Pioneer Rubber Mills 
Whitehead Bros. Rubber Co. 
HOSE, RUBBER 
Boston Woven Hose & Rubber Co. 
The Cincinnati Rubber Mfg. Co. 
The Diamond Rubber Co., Inc. 
The B. F. Goodrich Rubber Co. 
Goodyear Tire & Rubber Co., Inc. 
Graton & Knight Co. 
The Mechanical Rubber Co. 
Pioneer Rubber Mills 
The Republic Rubber Co. 
Thermoid Rubber Co. 
Whitehead Bros. Rubber Co. 
HYDRAULIC LEATHER 
Chicago Rawhide Mfg. Co. 
Graton & Knight Co. 
Chas. A. Schieren Co. 
INDICATORS, SPEED 
Goodell-Pratt Co. 
INJECTORS 
American Injector Co. 
Penberthy Injector Co. 
IRONS, BRANDING 
Patent Scaffolding Co. 
JACKS, LIFTING 
Templeton, Kenly &. Co. 
JACKS, PLANER 
Armstrong Bros. Tool Co. 
JACKS, SCREW 
Templeton, Kenly & Co. 
JOINTERS. WOODWORKING 
The Crescent Machine Co. 
J. D. Wailace & Co. 
JOINTS, EXPANSION, COPPER 
Arthur Harris & Co. 
KETTLES, COPPER 
Arthur Harris & Co. 
KEYSTOCK, OFFSET 
The Ohio Valley Pulley Works, Inc. 
KNIVES, MACHINE 
E. C. Atkins & Co. 
Simonds Saw & Steel Co. 
KNURLS 
American Swiss File & Tool Co. 
Brown & Sharpe Mfg. Co. 
Scully-Jones & Co. 
LACERS, BELT 
Clipper Belt Lacer Co. 
Safety Belt Lacer Co. 
LADDERS, SAFETY 
Dayton Safety Ladder Co. 

Patent Scaffolding Co. 
LADDERS, STEP—STRAIGHT— 
EXTENSION 

Patent Scaffolding Co. 
LAMP GUARDS 
Flexible Steel Lacing Co. 
LATHES, BENCH 
The Champion Blower & Forge Co. 
Goodell-Pratt Co. 


LATHES, BUFFING AND 
POLISHING 
Brown & Sharpe Mfg. Co. 
Goodell-Pratt Co. 
Marathon Electric Mfg. Co. 
Standard Electrical Tool Co. 


LATHES, WOODWORKING 
The Crescent Machine Company 
J. D. Wallace & Co. 


LEATHER SPECIALTIES 
Chicago Rawhide Mfg. Co. 
Graton & Knight Co. 

Geo. Rahmann & Co. 
Chas. A. Schieren Co. 


LEATHERS, HAND 
Chicago Rawhide Mfg. Co. 
Graton & Knight Co. 
Chas. A. Schieren Co. 
LEGS, BENCH, STEEL 
Angle Steel Stool Co. 
Standard Pressed Steel Co. 
Toledo Pressed Steel Co. 
LEVELS 
Goodell-Pratt Co. 
Stanley Rule & Level Plant 
The L. S. Starrett Co. 
LOCKS, INDUSTRIAL 
The Yale & Towne Mfg. Co. 
LUBRICANTS, BALL & ROLLER 
BEARING 
Bond Foundry & Machine Co. 
Royersford Foundry & Machine Co. 
LUBRICATORS 
American Injector Co. 
Letroit Lubricator Co. 
The D. T. Williams Valve Co. 
LUGS, SOLDERING 
Wolverine Tube 
MACHINERY ‘CLUTCHES 
Chicago Pulley & Shafting Co. 
Conway Clutch Co. 
Dodge Manufacturing Corporation 
The Edgemont Machine Co., Inc. 
The Medart Company 
The Moore & White Co. 
A. L. Schultz & Son 
T. B. Wood’s Sons Co. 
MACHINERY, COAL HANDLING 
Dodge Manufacturing Corporation 
MACHINERY, CONVEYING AND 
ELEVATING 
Dodge Manufacturing Corporation 
MACHINERY, ICE AND REFRIG- 
ERATION 
Henry Vogt Machine Co. 
MACHINERY, WOODWORKING 
E. C. Atkins & Co. 
The Crescent Machine Co. 
J. D. Wallace & Co. 
MACHINES, GRINDING AND 
POLISHING 
Bond Foundry & Machine Co. 
Brown & Sharpe Mfg. Co. 
Goodell-Pratt Co. 
Keller Mechanical Engineer. Corp. 
Royersford Foundry & Machine Co. 
N. A. Strand & Co. 
MACHINES HACK SAW 
Armstrong-Blum Mfg. Co. 
E. C. Atkins & Co. 
The Champion Blower & Forge Co. 
Jas. Clark, Jr., Electric Co. 
Goodell-Pratt Co. 
The Henrv G. Thompson & Son Co. 
MACHINES, METAL BAND SAW 
Armstrong-Blum Mfg. Co. 
MACHINES, PIPE CUTTING 
AND THREADING 
The Borden Cmpany 
The Oster Mfg. Co. 

Toledo Pipe Threading Machine Co. 
MACHINES, PUNCHING AND 
SHEARING 

Armstrong-Blum Mfg. . 
Royersford Foundry & Machine Co. 
MALLETS AND HAMMERS, 
RAWHIDE 

Chicago Rawhide Mfg. Co. 
Greene, Tweed & Co. 
MANDRELS 

Brown & Sharpe Mfg. Co. 
The Champion Blower & Forge Co. 
The Cleveland Twist Drill Co. 
Morse Twist Drill & Machine Co. 
MATS AND MATTING, RUBBER 
Boston Woven Hose & Rubber Co. 
The Diamond Rubber Co., Inc. 
The B. F. Goodrich Rubber Co. 
The Mechanical Rubber Co. 
The Republic Rubber Co. 

MERCHANDISE — 

. E. Myers & Bro. Co. 

METAL, BEARING 

Buckeye Brass & Mfg. Co. 
Buffalo Fdy. & Machine Co. 
Bunting Brass & Bronze Co. 
Dodge Manufacturing Corporation 
Frictionless Metal Company 
Arthur Harris & Co. 
The Medart Company 
Monarch Metal Co. 
M. L. Oberdorfer Brass Co. 
Reeves Pulley Co. 


METERS, WATER AND OIL 
Worthington Pump & Mach. Corp. 
MICROMETERS 

Goodell-Pratt Co. 
MILL LEATHERS, ALL KINDS 
Chas. Bond Co., Philadelphia 
The Chicago Rawhide Mfg. Co. 
Graton & Knight Co. 
Chas. A. Schieren Co. 
MITRE BOXES 
Goodell-Pratt Co. 
ane SWITCHES AND 
URNTABLES 
The Yale & Towne Mfg. 
MORTISERS 
The Crescent Machine Co. 
J, D. Wallace & Co. 
Wappat, Inc. 
MOTORS, ELECTRIC 
Jas. Clark, Jr., Electric Co. 
Marathon Electric Mfg. Co. 
Robbins & Myers, Inc. 
MOVERS, CAR 
Advance Car Mover Co. 
Appleton Car Mover Co. 
Safety Wrench & Appliance Co. 


MULE STANDS 
Bond Foundry & Machine Co. 
Dodge Manufacturing Corporation 
The Medart Company 
T. B. Wood’s Sons Co. 


NAIL SETS 
American Swiss File & Tool Co. 
Goodell-Pratt Co. 


NUTS, COLD PUNCHED, 
SQUARE AND HEXAGON 
Clark Bros. Bolt Co. 


NUTS, BRASS 
H. M. Harper Co. 


NUTS, HEXAGONAL 
Marion Malleable Iron Works 
NUTS, MACHINE SCREW 
Clark Bros. Bolt Co. 
Economy Screw Corporation 


NUTS, WING 
Clark Bros. Bolt Co. 

OIL GAUGES 
Penberthy Injector Co. 


OILERS, HAND 
P. Wall Mfg. Supply Co. 
OILERS, PULLEY 
Standard Pressed Steel Co. 
OILING DEVICES 
American Injector Co. 
Detroit Lubricator Co. 
The D. T. Williams Valve Co. 


PACKING, AMMONIA 
Belmont Packing & Rubber Co. 
Boston Woven Hose & Rubber Co. 
The Cincinnati Rubber Mfg. Co. 
The Diamond Rubber Co., Inc. 
Goodyear Tire & = Co., Inc. 
Greene, Tweed & Co. 

Hollow Center Packing Co. 
Linear Packing & Rubber Co. 
The Mechanical Rubber Co. 
Pioneer Rubber Mills 

The Republic Rubber Co. 
Thermoid Rubber Co. 
Whitehead Bros. Rubber Co. 


PACKING, HYDRAULIC 
Belmont Packing & Rubber Co. 
Chicago Kawhide Mfg. Co. 

The Cincinnati Rubber Mfg. Co. 
The Diamond Rubber Co., Inc. 
Goodyear Tire & Rubber Co., Inc. 
Graton & Knight Co. 

Greene, Tweed & Co. 

Hollow Center Packing Co. 
Linear Packing & Rubber Co. 
The Mechanical Rubber Co 
Pioneer Rubber Mills 

Chas. A. Schieren Co. 

Thermoid Rubber Co. 
Whitehead Bros. Rubber Co. 


PACKING, PISTON 
Belmont Packing & Rubber Co. 
The Cincinnati Rubber Mfg. Co. 
The Diamond Rubber Co., Inc. 
Goodyear Tire & Rubber Co., Inc. 
Greene, Tweed & Co. 

Hollow Center Packing Co. 
Linear Packing & Rubber Co. 
The Mechanical Rubber Co. 
Pioneer Rubber Mills 

The Republic Rubber Co, 


PACKING, SHEET 
Belmont Packing & Rubber Co. 
Boston Woven Hose & Rubber Ca 
The Cincinnati Rubber Mfg. Co. 
The Diamond Rubber Co., Inc. 
Goodyear Tire & Rubber Co., Inc. 
Hollow Center Packing Co. 
Jenkins Bros. 

Linear Packing & Rubber Co. 
The Mechanical Rubber Co 
The Republic Rubber Co. 
Thermoid Rubber Co. 
Whitehead Bros. Rubber Co. 
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/ “GENUINE DETROIT” ‘ 


Air and Priming Cocks 


‘S Detroit Air and Priming Cocks are of G 
standard weight, properly designed and well 
finished. They are carefully manufactured of 
high grade red metal and will not leak air, 


gasoline, water or steam. 
Every cock is carefully tested and inspected 
a) before shipment, and guaranteed to be per- 


fectly tight. 


We manufacture a complete line of air and 
priming cocks, both with and without spring 
keys. 


Full information regarding types not shown 
will gladly be furnished on request. 





Write for catalog and prices. 


if Detroit [UBRICATOR (OMPANY 


\ DETROIT, MICHIGAN -: 





























Some Distributors 
may not know that~ 


By very little effort they can se- 





cure orders for special copper work 


that run into hundreds and some 


wm dare some firms remembered | of them thousands of dollars, from 


the industries on which they are 
on orders, and others forgotten? : 
calling regularly. 

When selecting firms to which orders . 7 

go, buyers are identical. Have your salesmen make inquiries 

They remember the ones which have 

impressed them—and forget the ones ‘ . 

which haven’t. chemicals, paper, etc., public serv- 

It’s surprising to note how big a 

point a business card is when it comes ; 

You will learn and to remembering. | tle sales work may reap large 


fae ey aa ppd For the salesman’s cards that the 


of manufacturers of food products, 


ice and other large plants. A lit- 


profits. Send for folder for full 
ness cards preserve buyers save must preach the gospel of pi ' ‘ 
prestige. A request _— quality, prestige, and fitness long after information about our line. 
from you will bring 


they point to the firms most entitled to 
confidence and orders. 


Such is the reward of prestige! ARTHUR HARRIS & Co. 
The John B. Wiggin . Company Coppersmiths Engineers Brass Founders 


( Established 1857) | 210-218 N. Curtis St., Chicago, III. 


1143 Fullerton Ave.. Chicago 


| Also Manufacturers of 
W IGGINS | Harris Copper, Steel and Aluminum Floats 


Peerless Book | 
ess Book Form 


| 
pone sa the salesman has departed. Doing this, | 
| 
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PACKING, VALVE STEM 
The Cincinnati Rubber Mfg. Co. 
The Diamond Rubber Co., Inc. 
Goodyear Tire & Rubber ‘Co., Inc. 
Hollow Center Packing Co. 
Linear Packing & Rubber Co. 
The Mechanical Rubber Co. 

The Republic Rubber Co. 
PADLOCKS 
The Yale & Towne Mfg. Co. 
PAINT SPRAYERS 
Curtis Pneumatic Machinery Co. 
Economy Machine Products Co. 
PAINTS, INDUSTRIAL 
Joseph Dixon Crucible Co. 
PEGS OR PINS, BELT LACING 
Chicago Rawhide Mfg. Co. 
Clipper Belt Lacer Co. 
Flexible Steel Lacing Co. 
PINS, TAPER 
Morse Twist Drill & Machine Co. 
PIPE, IRON 
Republic Steel — 
Walworth Compa. 
PIPE, "STEEL 
National Tube Co. 
Republic Steel Corp. 
PLANERS, WOODWORKING 
The Crescent Machine Co. 
J. D. Wallace & Co. 
PLANES, PORTABLE, ELECTRIC 
Wappat, Inc. 
PLATES, + & CEILING 
Grabler Mfg. 
Illinois Malisable Iron Co. 

PLATFORMS. LIFT-TRUCK 
Standard Pressed Steel Co. 
PLIERS. 


Bonney Forge & Tool Works 
PLUGS, BRASS AND FUSIBLE 
American Injector 4 
The D. T. Pan Valve Co. 
PLUGS, vere 
Standard Pressed Steel Co. 
PLUMB BOBS 
American Swiss File & Tool Co. 
Goodell-Pratt Co. 
POLISHING GRAIN 
Abrasive Company 
POLISHING MACHINES, 
PORTABLE 
Keller Mechanical Engineer. Corp. 
PORTABLE es EQUIP- 


ENT 
The Osborn Manufacturing Co. 
POTS, FIRE 
The Turner Brass Wo: rks 
POWER TRANSMISSION 
APPLIANCES 
American Pulley Company 
Bond Foundry & Machine Co. 
Chicago Pulley & Shafting Co. 
Conway Clutch Co. 
The Dayton Rubber Mfg. Co. 
Dodge Manufacturing Corporation 
The Edgemont Machine Co. 
W. A. Jones Fdy. & Machine Co. 
Kinney Mfg. Co. 
The Medart Company 
The Moore & White Co. 
Pyott Foundry Co. 
Royersford Foundry & Machine Co. 
A. L. Schultz & Son 
er Bearing Corporation 
S K F Industries, Incorporated 
T. B. Wood’s Sons Co. 

PRESSES, DRILL AND FOOT 
Jas. Clark, Jr., Electric Co. 
Royersford Foundry & Machine Co. 

PRINTERS, CATALOGUE 
R. R. Donnelley & Sons Co. 
PROTECTORS, GAGE GLASS 
ason Manufacturing Company 
PULLEYS, BALL BEARING 
Chicago Pulley & Shafting Co. 
S K F Industries, Incorporated 
T. B. Wood’s Sons 
PULLEYS, CAST IRON 
Birkle Machine Works 
Bend Foundry & Machine Co. 
Dodge Manufacturing Corporation 
W. A. Jones Fdy. & Machine Co. 
The Medart Company 
Pyott Foundry Co. 
Royersford Foundry & Machine Co. 
T. B. Wood’s Sons Co. 
PULLEYS, CONVEYOR 
American Pulley Company 
Dodge ~ ay mend Corporation 
The Medart 
The Ohio Valley Pulley Works, Inc. 
T. B. Wood’s Sons Co, 
PULLEYS, CORK INSERT 
American Pulley be 
PULLEYS, FLANGE 
American Pulley Company 
Dodge Manufacturing Corporation 
The Medart Company 
The Ohio Valley Pulley Works, Inc. 
Pyott Foundry " 
Reeves Pulley Co. 
T. B. Wood’s Sons Co. 


PULLEYS, FRICTION CLUTCH 
Bond Foundry & Machine Co. 
Brown & Sharpe Mfg. Co. 
Chicago Pulley & Shafting Co. 
Dodge Manufacturing Corporation 
The Edgemont Machine Co. 

W. A. Jones Fdy. & Machine Co. 
Kinney Manufacturing Co. 

The Medart Company 

The Moore & White Co 

Reeves Pulley Co. 

A. L. Schultz & Son 

S K F Industries, Incorporated 
T. B. Wood’s Sons Co. 


PULLEYS, IRON CENTER 
— = oe, Corporation 
The 


rt Com 
The Ohio Valley Pulley Works, Inc. 


Reeves Pulley Co. 

T. B. Wood’s Sons Co. 
PULLEYS, LOOSE 

American Pulley Company 

Chicago Pulley & Shafting Co. 

Dodge Manufacturing Corporation 

The Medart Company 


The Ohio Valley Pulley Works, Inc. 


Pyott Foundry Co. 

Reeves Pulley Co. 

s . el Industries, Incorporated 

» A Wood’s Sons Co. 
PULLEYS, MOTOR 

American Pulley Company 

Birkle Machine Works 

Dodge oe, Corporation 

The Medart Compa 


The Ohio Valley Pulley Works, Inc. 


Reeves Pulley Co. 

Rockwood Mfg. Co. 

T. B. Wood’s Sons Co. 
PULLEYS, PAPER 

American Pulley pe 

Birkle Machine Work: 


The Ohio Valley Pulley Works, Inc. 


Rockwood Mfg. Co. 
PULLEYS, ROLLER BEARING 
Chicago Pulley & Shafting Co. 
Dodge Manufacturing Corporation 
The Medart Company 
S K F Industries, Incorporated 
PULLEYS, STEEL 
American Pulley Company 
Dodge Manufacturing Corporation 
PULLEYS, STEEL RIM 
The Medart Company 
PULLEYS, STEP AND TAPER 
CONE 


Dodge Manufacturing Corporation 
The Medart Company 


The Ohio Valley Pulley Works, Inc. 


Reeves Pulley Co. 
T. B. Wood’s Sons Co. 

PULLEYS, V-BELT 
Allis-Chalmers Mfg. Co. 

Dodge Mfg. Corp. 
W. A. Jones Fdy. & Machine Co. 
Pyott Foundry Co. 

PULLEYS, WOOD 
American Pulley Company 
Chicago Pulley & Shafting Co. 
Dodge Manufacturing Corporation 
The Medart Company 


The Ohio Valley Pulley Works, Inc. 


Reeves Pulley Co. 
PUMP JACKS 
oo aes Inc. 
E. Myers & Bro. Co. 
ae D. Roper Corp. 
PUMPS, AIR 
Leiman Bros. 


Worthington Pump & Mach’y Corp. 


PUMPS, CENTRIFUGAL 
Brown & Sharpe Mfg. Co. 
The Deming Company 

Goulds Pumps, Inc. 

M. L. Oberdorfer Brass Co. 
Geo. D. Roper Corp. 


Worthington Pump & Mach. Corp. 


PUMPS, DEEP WELL 
The Deming Company 
Goulds Pumps, Inc. 


Worthington Pump & Mach’y Corp. 


PUMPS, DIAPHRAGM 
Goulds Pumps, Inc. 

PUMPS, ELECTRIC 
The Deming Company 
Goulds Pumps, Inc. 
F. E. Myers & Bro. Co. 
M. L. Oberdorfer Brass Co. 
Geo. D. Roper Corp. 


Worthington Pump & Mach. Corp. 


PUMPS, GAS AND VACUUM 
Kinney Mfg. Co. 
Leiman Bros, 


Worthington Pump & Mach. Corp. 


PUMPS, HAND AND POWER 
The Deming Company 
Goulds Pumps, Inc. 
F. E. Myers & Bro. Co. 
M. L. Oberdorfer Brass Co. 
Geo. D. Roper Corp. 


PUMPS, JET 
American Injector Co. 
Geo. D. Roper Corp. 


PUMPS, MINE 
The Deming Company 
oo Pumps, Inc. 
. E. Myers & Bro. Co. 
D. Roper Corp. 
Worthington Pump & Mach. Corp. 
PUMPS, OIL 
Brown & Sharpe Mfg. Co. 
The Deming Company 
Detroit Lubricator Co. 
Goulds Pumps, Inc. 
Kinney Mfg. Co 
—— Bros. 
D. Roper Corp 
SoG” Senet & Mach. Corp. 
PUMPS, ROTARY 
Brown & Sharpe Mfg. Co. 
The Deming Company 
Goulds Pumps, Inc. 
ad Mfg. Co. 
. L. Oberdorfer Brass Co. 
D. Roper Corp. 
Worthington Pump & Mach. Corp. 


PUMPS, STEAM 
Worthington Pump & Mach’y Corp. 
PUMPS, SUMP, AUTOMATIC 

The Deming Company 
Goulds Pumps, Inc. 
M. L. Oberdorfer Brass Co. 
The Penberthy —" Co. 
Geo. D. Roper 
Wovdlinaten me “& Mach. Corp. 
PUMPS, TANK 
The Deming Company 
Goulds, Pumps, Inc. 
F. E. Myers & Bro. Co. 
M. L. Oberdorfer Brass Co. 
Geo. D. Roper Corp. 
Worthington Pump “& Mach. Corp. 
PUNCHES AND DIES 
American Swiss File & Tool Co. 
The Champion Blower & Forge Co. 
Goodell-Pratt Co. 
Lovejoy Tool Works 
Royersford ed & Machine Co. 
Scully-Jones & C 
Stanley Rule & Lev Plant 
PUNCHES, CENTER 
Goodell-Pratt Co. 
PUNCHES, — _ waite 
Armstrong-Blum Mfg. Co 
Hyro Mfg. Co., Inc. 
RADIATORS, VERTICAL FIN 
Wolverine Tube Company 
RATCHETS 
Armstrong Bros. Tool Co. 
Goodell-Pratt Co. 
REAMERS 
Cleveland Twist Drill Co. 
Greenfield Tap & Die ‘Corp. 
Morse Twist Drill & Machine Co. 
Scully-Jones & Co. 
The Standard Tool Co. 
Whitman & Barnes, Inc. 
REELS, ELECTRIC CABLE 
Cincinnati Specialty Mfg. Co. 
REFRACTORIES, FURNACE 
General Refractories lo 


REGULATORS, BOILER FEED 
LINE 


Kieley & Mueller, Inc. 
Mason Regulator Co. 
REGULATORS, DAMPER 
HYDRAULIC 
Kieley & Mueller, Inc. 
Mason Regulator Co. 
REGULATORS, ENGINE 
BLOWING 
Kieley & Mueller, Inc. 


-Mason Regulator Co. 


REGULATORS, PRESSURE 
Kieley & Mueller, Inc 
Mason Regulator Co. 
REGULATORS, TEMPERATURE 
Sarco Co., Inc 

REGULATORS, STEAM FAN 
Kieley & Mueller, Inc. 

Mason Regulator Co. 
RESEATERS, BIBB 
M. B. Skinner Co. 

RESEATING TOOLS, VALVE 
The Black & Decker Mfg. Co. 
M. B. Skinner Co. 

RIVET SETS 
American Swiss File & Tool Co. 
Lovejoy Tool Works 


RIVETS 
Russell, Burdsal] & Ward Bolt & 
Nut Co. 
ROPE DRIVES 
Dodge Manufacturing Corporation 
The Medart Company 
T. B. Wood’s Sors Co. 


ROPE, WIRE 
Williamsport Wire Rope Co. 


RUBBER GOODS, MECHANICAL 
Boston Woven Hose & Rubber Co. 
The Cincinnati Rubber Mfg. Co. 
The Diamond Rubber Co., Inc. 
Goodyear Tire & Rubber ‘Co., Inc. 
Graton & Knight Co. 

Jenkins Bros. 

The Mechanical Rubber Co. 
Pioneer Rubber Mills 

The Republic Rubber Co. 

Thermoid Rubber Co. 

Whitehead Bros. Rubber Co. 


RULES 
Brown & Sharpe Mfg. Co. 
Goodell-Pratt Co. 
Stanley Rule & Level Plant 
The L. S. Starrett Co. 
SAFETY TREAD MATERIALS 
Abrasive Company 


SALAMANDERS 
Geo. W. Diener Mfg. Co. 

SAWS, mane 
American Saw & M . Co. 
ey y mee Co. (Metal) 

Atkins & Co. 
%. Barnes Co., I 


The Champion sting & Forge Co. 
Clemson Bros., Inc. 
The Crescent Machine Co. 
Simonds Saw & Steel Co. 
The Henry G. Thompson & Son Co. 
Victor Saw Works, Inc 
J. D. Wallace & Co. 
SAWS, CIRCULAR 
E. C. Atkins & Co. 
Simonds Saw & Steel Co. 
J. D. Wallace & Co. 


SAWS, COPING 
W. O. Barnes Co., Inc. 


SAWS, HACK (Blades 
American Saw & Mfg. Co. 
Armstrong-Blum Mfg. Co. 

E. C. Atkins & Co 
W. O. Barnes Co., Inc. 
Clemson Bros., Inc. 
Goodell-Pratt Co. 
Simonds Saw & Steel Co. 
The L. S. Starrett Co. 
The Henry G. Thompson & Son Co. 
Victor Saw Works, Inc. 
SAWS, HAND. ELECTRIC 
Black & Decker Mfg. Co. 
The Stanley Electric Tool Co. 
J. D. Wallace & Co. 
Wappat, Inc. 
SAWS, HOLE 
E. C. Atkins & Co. 
The Van Dorn Electric Tool Co. 
SAWS, SWING, CUT-OFF 
E. C. Atkins & Co. 
The Crescent Machine Co. 
J, D. Wallace & Co. 
SCAFFOLDING, STEEL, 
ADUSTABLE 
Patent Scaffolding Co. 
Steel Scaffolding he Inc. 
Toledo Pressed Stee! 1 Co. 
SCALES 
The Fairbanks Company 

SCRAPERS, BEARING 
American Swiss File & Tool Co. 
Goodell-Pratt Co. 

SCRAPERS, DRAG AND FRESNO 
The Fairbanks Co. 
SCREWDRIVERS, AUTOMATIC 
Goodell-Pratt Co. 


SCREWDRIVERS, » ey “yee 
The Black & Decker M 
The Stanley Electric To Bo. 
N. A. Strand & Co. 
The Van Dorn Electric Tool Co. 
SCREWDRIVERS, HAND 
American Saw & Mfg. Co. 
Goodell-Pratt Co. 
SCREWDRIVERS, RATCHET 
American Swiss File & Tool Co. 
Goodell-Pratt Co. 

SCREW PLATES 
Greenfield Tap & Die Corporation 
Morse Twist Drill & Machine Co. 

SCREWS, CAP AND SET 
The Allen Mfg. Co. 
The Bristol Company 
Clark Bros. Bolt Co. 
Economy Machine Products Co. 
Ferry Cap & Set Screw Co. 
H. M. Harper Co. 
Holo-Krome Screw Corp. 
Standard Pressed Steel Co. 


SCREWS, MACHINE, BRASS AND 
IRON 


Economy Machine Products Co. 
H. M. Harper Co. 

SCREWS, SAFETY SET 
Allen Mfg. Co. 
The Bristol Company 
Economy Machine Products Co. 
Holo-Krome Screw Corporation. 
Standard Pressed Steel Co. 
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The “Hole” Story | 


XPANSION is the cause of nearly all packing troubles. If the 
packing expands just a little too much, it becomes just a little too 
tight and causes excessive friction which wears it away quickly. 

The only way to prevent the ordinary ‘“‘expansion’’ packing from ex- 
panding too much is to be right there with a “Monkey Wrench” to let 


off on the gland nuts and give the packing more room in the stuffing 
box. 


The Hollow Center in “OVALHOLE” Packing ABSORBS all excess 
expansion and prevents its becoming too tight and causing excessive 
friction. When ““OVALHOLE” has been compressed in the stuffing 
box to the point where there is no leakage, any further expansion 
caused by heat or moisture is absorbed by the hollow space. 


“OVALHOLE” takes care of all changing conditions of temperature 
automatically and without gland adjustment. The hole is a “SAFETY 
VALVE” which prevents it from expanding too much. 


It positively will not collapse or flatten out under gland pressure. 
The oval hole construction causes the side walls of the packing to act 
like two steel springs placed side by side. They bulge outward under 
the slightest gland pressure preventing all leakage. “OWALHOLE” 
Packing follows the movement of the rod or plunger always making 
a tight joint with the minimum amount of friction. 


“OVALHOLE” Hollow Center Packing has more “expansion” with 
less friction. IT WEARS LONGER AND COSTS LESS. 
—AND that’s the reason you should sell it. 


Write for new catalogue 


THE HOLLOW CENTER PACKING Co. 
6523 Euctip Avenue 


CLEVELAND, Ouio. 
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SCREWS, THUMB 
J. H. Williams & Co. 


SEPARATORS, OIL AND STEAM 
Kieley & Mueller, Inc. 
The D. T. Williams Valve Co. 


SHAFTING, STEEL 
Bond Foundry & Machine Co. 
Chicago Pulley & Shafting Co. 
Dodge Manufacturing Corporation 
The Medart Company 
Royersford Foundry & Machine Co. 
A. L. Schultz & Son 
T. B. Wood’s Sons Co. 


SHAPERS, WOODWORKING 
The Crescent Machine Co. 
J. D. Wallace & Co. 


SHEARS, METAL CUTTING, 
HAND LEVER 
Armstrong-Blum Mfg. Co. 
H. K. Porter, Inc. 


SHEARS, PORTABLE ELECTRIC 
The Stanley Electric Tool Co. 


SHEAVES, MANILA AND WIRE 
ROPE 


Allis-Chalmers Mfg. Co. 
The Medart Company 
T. B. Wood’s Sons Co. 


SHOVELS, HAND 
Wood Shovel and Tool Company 


SLEEVES, DREDGING 
Whitehead Bros. Rubber Co. 


SLEEVES AND SOCKETS, DRILL 
Lovejoy Tool Works 

Morse Twist Drill & Machine Co. 
Scully-Jones & Co. 

The Standard Tool Co. 


SOLDER, BAR AND WIRE 
Frictionless Metal Company 
Kester Solder Company 


SOLDER, SELF-FLUXING, ACID, 
ROSIN AND PASTE CORE 
Kester Solder Company 


SPEED TRANSFORMERS 
W. A. Jones Fdy. & Machine Co. 
Reeves Pulley Co. 
SPLITTERS, NUT 
H. K. Porter, Inc. 
SPROCKETS 

W. A. Jones Fdy. & Machine Co. 
The Medart Company 

Pyott Foundry Co. 

A. L. Schultz.& Son 


STAMPINGS,: BRASS, BRONZE, 
COPPER AND STEEL 
American Pulley Cmpany 
STANDS, DRILL 
Goodell-Pratt Co. 
The Stanley Electric Tool Co. 
The Van Dorn Electric Tool Co. 
STANDS, FLOOR 
Angle Steel Stool Co. 
Bond Foundry & Machine Co. 
STANDS, VISE, FORTASLE 
J. H. Williams & Co 
STOCKS & DIES 
Armstrong Bros. Tool Co. 
The Borden Company 
Greenfield Tap & Die Corp. 
Morse Twist Drill & Machine Co. 
The Oster Mfg. ‘ 
Toledo Pipe Threading Machine Co. 
STOOLS, STEEL, FACTORY AND 
SHOP 


Angle Steel Stool Co. 


STRAINERS 

American Injector Co. 
Kieley & Mueller, Inc. 
Kinney Mfg. Co. 
Mason Regulator Company 

STRAPS, LEATHER 
Chicago Rawhide Mfg. Co. 
Graton & Knight Co. 
Chas. A. Schieren Co. 

SWAGES, UPSET 
E. C. Atkins & Co. 
Simonds Saw & Steel Co. 


TABLES, STEAM 
Nason Manufacturing Company 


TABLES, WORK 
Angle Steel Stool Co. 
Standard Pressed Steel Co. 


TANKS, COPPER 
Arthur Harris & Co. 


TAPE, FRICTION 
Boston Woven Hose & Rubber Co. 
The B. F. Goodrich Rubber Co. 
The Mechanical Rubber Co. 


TAPE, RUBBER 
Boston Woven Hose & Rubber Co 


TAPES, STEEL 
The L. S. Starrett Co. 


Greenfield Tap & Die Corp. 
Morse Twist Drill & Machine Co. 
The Standard Tool Co. 


TEES, UNION GROUND JOINT 
E. M. Dart Mfg. Co. 

TILTERS, BARREL AND DRUM 
Schwenk Safety Device Corp. 


TOOLS, BORING 
Armstrong Bros. Tool Co. 
J. H. Williams & Co. 


TOOLS, MACHINISTS’ 
American Swiss File & Tool Co. 
Armstrong Bros. Tool Co. 
Bonney Forge & Tool Works 
Brown & Sharpe Mfg. Co. 
Goodell-Pratt Co. 

Grobet File Corporation of America 
Morse Twist Drill & Machine Co. 
H. K. Porter, Inc. 

Scully-Jones & Co. 

Stanley Rule & Level Plant 

The L. S. Starrett Co. 

Whitman & Barnes, Inc. 

J. H. Williams & Co. 


TOOLS, PLUMBERS’ AND 

STEAMFITTERS’ 

Armstrong Bros. Tool Co. 

The Armstrong Manufacturing Co. 

Bonney Forge & Tool Works 

Greenfield Tap & Die Corp. 

Toledo Pipe Threading Machine Co. 

Walworth Company 

J. H. Williams & Co. 


TOOLS, SAW 
E. C. Atkins & Co. 
Simonds Saw & Steel Co. 


TOOLS, VALVE RESEATING 
The Black & Decker Mfg. Co. 
M. B. Skinner Co. 

TORCHES, BLOW 
Geo. W. Diener Mfg. Co. 
The Turner Brass Works 
P. Wall Mfg. Supply Co. 


TORCHES, CONTRACTORS’ 
Toledo Pressed Steel Co. 


TORCHES, KEROSENE 
Toledo Pressed Steel Co. 


TORCHES, WELDING AND 
CUTTING 
The Imperial Brass Mfg. Co. 
TRACK SYSTEMS, OVERHEAD 
Chisholm-Moore Hoist Corp. 


Richards-Wilcox Mfg. Co. 
The Yale & Towne Mfg. Co. 


TRACTORS, INDUSTRIAL 
The Yale & Towne Mfg. Co. 

TRAILERS, INDUSTRIAL 
Chase Foundry & Mfg. Co. 
The Yale & Towne Mfg. Co. 


TRANSMISSION, VARIABLE 
SPEED 


The Moore & White Co. 


TRAPS, AIR AND SEDIMENT 
The V. D. Anderson Co. 
Kieley & Mueller, Inc. 


TRAPS, STEAM 
Davis Regulator Co. 
Kieley & Mueller, Inc. 
Nason Mannfacturing Co. 
Sarco Co., Inc. 
D. T. Williams Valve Co. 


TRAPS, VACUUM 
Kieley & Mueller, Inc. 


TRESTLES, SAFETY, 
EXTENSION 
Patent Scaffolding Co. 
Steel Scaffolding Co., Inc 
Toledo Pressed Steel Co. 
TROLLEYS 
Chisholm-Moore Hoist Corp. 
Curtis Pneumatic Machinery Co. 
Lovejoy Tool Works 
Richards-Wilcox Mfg. Co. 
Robbins & Myers, Inc. 
The Yale & Towne Mfg. Co. 
TRUCKS, DOLLY 
Marion Malleable Iron Works 
TRUCKS, HAND 
The American Pulley Company 
Angle Steel Stool Co. 
Chase Foundry & Mfg. Co. 
The Fairbanks Company 
Service Caster & Truck Co. 
Standard Pressed Steel Co. 
J. D. Wallace & Co. 
TRUCKS, LIFT 
The Yale & Towne Mfg. Co. 
TRUCKS, STEEL 
Angle Steel Stool Co. 
Marion Malleable Iron Works 
TUBE COUPLINGS 
Imperial Brass Mfg. Co. 
TUBES, BOILER 
National Tube Company 


TUBES, BRASS, COPPER AND 
ALUMINUM 
Wolverine Tube Company 


TUBING RUBBER 
Boston Woven Hose & Rubber Co. 
Diamond Rubber Co., Inc. 
Graton & Knight Co 
The Mechanical Rubber Co. 
Republic Rubber Co 
Thermoid Rubber Co. 
Whitehead Bros. Rubber Co. 


TUBING, i = 
BR. ALUMINUM 
Wolverine Anibe Co. 


TUBING, SEAMLESS STEEL 
National Tube Company 


TURNBUCKLES 
Brownie Mfg. Co. 
H. M. Harper Co. 

UNIONS, BRASS AND IRON 
E. M. Dart Mfg. Co. 
The Fairbanks Company 
Grabler Mfg. Co. 
Illinois Malleable Iron Co. 
Walworth Company 

VACUUM PANS 

Arthur Harris & Co. 


VALVE LEATHERS 
Chicago Rawhide Mfg. Co. 
Graton & Knight Co. 
Chas. A. Schieren Co. 

VALVE UNIONS 
Nason Manufacturing Co. 


VALVES, BALANCED, FLOAT 
Arthur Harris & Co. 

Davis Regulator Co. 

Kieley & Mueller, Inc. 

Mason Regulator Co. 

Nason Manufacturing Co. 


VALVES, BLOW OFF 
The Fairbanks Company 
Jenkins Bros. 
Walworth Company 
The D. T. Williams Valve Co. 


VALVES, CHECK 
The Fairbanks Company 
Illinois Malleable Iron Co. 
Imperial Brass Mfg. Co. 
Jenkins Bros, 
Walworth Company 
The D. T. Williams Valve Co. 


VALVES, GATE, GLOBE, ANGLE 
The Fairbanks Company 

Illinois Malleable Iron Co. 

Jenkins Bros. 

Henry Vogt a Co. 

Walworth Compan 

The D. T. Williams Valve Co. 


VALVES, HYDRAULIC 
The Fairbanks Company 
Jenkins Bros. 
Henry Vogt Machine Co. 
Walworth Company 
The D. T. Williams Valve Co. 


VALVES, NEEDLE 
Jenkins Bros, 


VALVES, NON-RETURN 
Kieley & Mueller, Inc. 
VALVES, POP, SAFETY, RELIEF 
Detroit Lubricator Co. 
Walworth Company 
VALVES, PRESSURE REDUCING 
Davis Regulator Co. 
Kieley & Mueller, Inc. 
Mason Regulator Co. 
Walworth Company 

VALVES, PUMP, RUBBER 
The Cincinnati Rubber Mfg. Co. 
The Diamond Rubber Co., Inc. 
Goodyear Tire & Rubber Co., Inc. 
Jenkins Bros. 
The Mechanical Rubber Co. 
Whitehead Bros. Rubber Co. 

VALVES, RADIATOR 
Detroit Lubricator Co. 

The Fairbanks Company 
Jenkins Bros. 

Walworth Company 

The D. T. Williams Valve Co. 

VALVES, THROTTLE 

Detroit Lubricator Co. 

Jenkins Bros. 

Walworth Company 

The D. T. Williams Valve Co. 
VISES, BENCH, WITH CLAMP 
Bonney Forge & Tool Works 

The Columbian Vise & Mfg. Co. 
Goodell-Pratt Co. 

VISES, DRILL PRESS 
Armstrong Bros. Tool Co. 
Charles Parker Co. 

The Skinner Chuck Co. 

Yost Manufacturing Co. 
VISES, HAND 

Goodell-Pratt Co. 


VISES, MACHINISTS’ 
Bonney Forge & Tool Works 
The Champion Blower & Forge Co. 
Columbian Vise & Mfg. Co. 
Goodell-Pratt Co. 
Charles Parker Co. 
Simplex Tool Co. 
Walworth Company 
Yost Manufacturing Co. 


VISES, PATTERN MAKERS’ 
The Columbian Vise & Mfg. Co. 
Charles Parker Co. 

Yost Manufacturing Co. 


VISES, PIPE 
Armstrong Bros. Tool Co. 
Armstrong Mfg. Co. 
Columbian Vise & Mfg. Co. 
Charles Parker Co. 

Ridge Tool Co. 

Simplex Tool Co. 

Toledo Pipe Threading Machine Co. 
Walworth Company 

J. H. Williams & Co. 

Yost Manufacturing Co. 


VISES, WOODWORKERS’ 
Columbian Vise & Mfg. Co. 
Charles Parker Co. 

Simplex Tool Co. 
Yost Manufacturing Co. 


WASHERS, AUTO 
The F. E. Myers & Bro. Co. 


WASHERS, BRASS 
H. M. Harper Co. 


WASHERS, LEATHER 
Chicago Rawhide Mfg. Co. 
Graton & Knight Co. 

Chas. A. Schieren Co. 


WASHERS, RUBBER 
Boston Woven Hose & Rubber Co. 
Cincinnati Rubber Mfg. Co. 

The Diamond Rubber Co., — c. 
Goodyear Tire & Rubber Co., 
Graton & Knight Co. 

The Mechanical Rubber Co. 
The Republic Rubber Co, 
Thermoid Rubber Co. 

WATER FEEDERS 
Kieley & Mueller, Inc. 

WATER LEVEL CONTROL 
The Bristol Company 
Kieley & Mueller, Inc. 
Nason Manufacturing Co. 

WATER SYSTEMS 
Goulds Pumps, Inc. 

The F. E. Myers & Bro. Co. 
Geo. D. Roper Corp. 
WELDING AND CUTTING 
EQUIPMENT 
The Imperial Brass Mfg. Co. 
WHEELBARROWS 
The Fairbanks Company 

WHEELS, GRINDING 
Abrasive Company 

WICKING, COTTON 
Toledo Pressed Steel Co. 

NCHES 


wi 
ALL. Schultz & Son 


WIPERS, SANITARY 
Louisville Sanitary Wipers Co., Inc. 
WIRE ROPE 

Williamsport Wire Rope Co. 
WOODWORKERS, VARIETY 

Crescent Machine Co. 

J. D. Wallace & Co. 

WRENCH SETS 
Armstrong Bros. Tool Co. 
Bonney Forge & Tool Works 
J. H. Williams & Co. 


WRENCHES, ADJUSTABLE 
Bonney Forge & Tool Works 
Walworth Company 
J. H. Williams & Co. 

WRENCHES, HOPPER CAR 
Advance Car Mover Co. 

Safety Wrench & Appliance Co. 


WRENCHES, OPEN END 
Armstrong Bros. Tool Co. 
Bonney Forge & Tool Works 
Brownie Mfg. Co. 

J. H. Williams & Co. 


WRENCHES, PIPE 
Armstrong Bros. Tool Co. 
Bonney Forge & Tool Works 
Ridge Tool Company 
Walworth Company 
J. H. Williams & Co. 


WRENCHES, SOCKET 
American Swiss File & Tool Co. 
Armstrong Bros. Tool Co. 

The Black & Decker Mfg. Co. 
Bonney Forge & Tool Works 
Safety Wrench & Appliance Co. 
J. H. Williams & Co. 


WRENCHES, SPECIAL PURPOSE 
Bonney Forge & Tool Works 
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Specialties for Mill Supply Jobbers 
Who are Seeking Opportunities for Sales and Profit 





MOTOR PULLEYS 


PAPER AND IRON 


Prompt shipments are made from 
our large stock of Paper and 
Iron Motor Pulleys, Flexible 
Motor Couplings and Adjustable 
Motor Rails. Let us fill your 
motor requirements. 





TELEPHONES 


vovwot BSIRKLE MACHINE ‘Wonks 


7054 G7 * NOT INC. & 
456 N. Union Ave., Chicago 








THE CORRECT 
Grinder and Buffer 


This outfit is ideal for grinding 
tools, preparing metal surfaces for 
welding, and for countless other uses 
in machine shops, garages, repair 
shops, service stations, blacksmith 
shops and wherever men work in & 
metals. 

Our specialization in the produc- 
tion of small, high grade motors 
makes our prices 25 to 50 per cent 
below the average. Your best in- 
vestment of the year will be the pur- 
chase of a Marathon Grinder and 
Buffer. Write for Bulletin. 


We fully co-operate with mill 
supply houses. 


eames ELECTRIC 
MFG. CO. 
50 Island St., Wausau, Wis. 








Specify the Genuine—No Substitute Equals the Original 


The Genuine 


” ~~ MARK 


~or Jensen” 


US PAT OFF 


Hand Screws may be iden- 
tified by the registered 
trade mark stamped on 
every jaw. Without that 
mark they are not “JOR- 
GENSEN” Peerless. 





12 Si Distributors— We have a 
PP Baw - san proposition for you. Ask 
Non-Adjustable aioaes 


ADJUSTABLE CLAMP CO., 413 N. Ashland Ave., Chicago, Il. 








SKINNER Clamps 
Stop Leaks 








The No. 401 Champion 
Steel Rivet Forge 


can be seen working on 99 out of 
every 100 structural steel buildings be- 
ing built in the United States today. 
The same may be said of all railroads, 
bridge builders, — makers, tank 
builders, etc. The No. 401 Forge has 
not only been adopted by this class of 
trade in the United States, but also 
throughout the entire world. 


Carried in stock by all the leading 
mill supply jobbers. 


Write for No. 55 catalog 


Champion Blower & Forge Co. 


Lancaster, Pa. 


js CUCU CUCU CCC CC = 









Jobbers! 
Write us for 
BROWNIE N22 catalog. 





MADE RIGHT PRICED RIGHT 
CLAM PS—Unbreakable, Nickel Plated, Udylited, Plain. 
Made of tough malleable iron with steel screws. 
TURNBUCKLES—Udylited, Plain, Strong and Dur- 
able, will stand a powerful strain. 
BROWNIE MFG. CO., Inc. : Fort Wayne, Indiana 





Qinip acks 


Sell on Sight! 


Their Visible Screw, Stability, 
Workmanship & Duco Coloring 


Create Sales Appeal . 


Templeton, Kenly & Co. ana Trench Braces 


m plex Lever Jacks, 
Pipe Pushers 


EST.1899 


Chicago, II1.,U,S.A. 


have been famous 
for Years 
| 





















FRICTION CLUTCHES 


Stock Clutches for use with pulleys, 
sheaves and gears; Cut-Off Couplings 
and Friction Clutch Pulleys. Special 
Clutches for any unusual service. 31 years 
clutch experience. Ask for catalogue. 
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‘Banishing ..... 








the noisy, floor-destroying 
truck caster of yesterday 


WITH THE NEW 


“BACO” 


WHEEL 


—and here are reasons why: 








Composition Rubber Tread— 
that gives real floor protection. Its 
resilience saves floors, elimi- 
nates noise. Its tough texture 
stands up through long years of 
hard use. 














Tread Can’t Come Off—due 
to a patented process of adhe- 
sion that makes tread an in- 
tegral part of the wheel. It can- 
not work loose. 














Special Bakelite Body—that is 
virtually unbreakable, This ma- 
terial is formed under great 
pressure and possesses enduring 
strength beyond comparison. 














Durex Self-Lubricating Bear- 


ing—requires no lubrication, 
yet rolls with ease and quiet. 
This Bearing is found only in 
Bassick Caster Wheels. 














“It’s the way they’re built” 


That phrase explains in five words why Bassick ing with a special tread that can’t work loose. 
Steel Truck Casters, with the NEW BACO , ; 
Wheel, offer so much in performance. Bassick That’s why this truck caster actually saves floors, 


has put the right wheel on the right caster, for eliminates noise and wears as no other pro- 
trucks. Unbreakable Bakelite on a Durex bear-  tective wheel ever could. Let us prove it to you! 


We'll gladly ‘send you prices and further information 
THE BASSICK COMPANY, Bridgeport, Conn. 





ee 
Bassick 
Steel Swivel 
Caster with the 
Baco 


ESSA: Ha TL ee SR a SS SRS SSS SNS NE 
FOR 34 YEARS THE BUY-WORD FOR FINE CASTERS AND FURNITURE RESTS 
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Buy for 


Oomorrow 


as well as today 


(Pat. No. 1,477,052. Other Pats. Pending) 


When your customers buy U. S. Variable Speed 
Alternating Current Grinders, they can be sure of 
outstanding production records for years to come. 
Patented principles which no other grinder can have 
protect them. Rugged, ball bearing construction (for 
which U. S. has been famous for over thirty years) 
assures your customers of troublefree service in spite 
of long, hard usage. These grinders maintain a con- 
stant surface speed regardless of wheel wear clear 
down to the flanges! Write for NEW catalog today. 





The United States 
U. S$. Heavy Duty Grinders are designed and built in 


accordance with the Safety Code of the American FI 7 | T C 
Engineering Standards Committee, Bulletin No. 436, ect ric a ote) O. 
United States Bureau of Labor Statistics! They , —— : ‘ 
embody 4 heavy duty SKF Ball Bearings, 1-piece 2498 W. Sixth Street, Cincinnati, Ohio 


chrome-manganese alloy steel spindle, powerful 
motors built to A. |. E. E. standards, and many other °°" Sales Representatives—WESTINGHOUSE ELECTRIC INTERNATIONAL co. 
7% § 3 , 


: 5 150 Broadway, New York City 
features found only in U. S. Grinders. Sold only Canadian Division—MAPLE LEAF ELECTRIC TOOLS, Ltd., Toronto 
through distributors. 


The B.E.N. PATENTS, Ltd., 92 Tottenham Court Road, London, WI England 
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ALL IRON ALL IRON GLOBE VALVE ALL IRON 
SADDLE GATE VALVE ACID GLOBE VALVE 








INDUSTRIAL 
WALWORTH : 
ALL-IRON VALVES okveal | entaitey Xs 


@ Walworth valves may be specified 











not only with confidence that they in- 
sure safety and economy in operation, 
but also with assurance that from the 
complete Walworth line may be ob- 
tained a valve that will prove satisfac- 
tory for any condition you are likely to 
encounter. @ For service in which fluids 
attack brass and other alloys ordinarily 


used for valve trim, Walworth offers a WALWORTH 


line of all-iron valves-—rugged, durable 


and especially serviceable when rough VALVES 
usage and exposure are encountered. e 
We will be glad of the opportunity to FITTINGS 


recommend the Walworth valve best 


suited for your operating conditions. e AND TOOLS 


WALWORTH 


Walworth Company, General Sales Offices: 60 East 42nd St., New York 
Plants at Boston, Mass.; Kewanee, IIl.; Greensburg, Pa; and Attalla, Ala. 


Walworth Company Limited, 660 St. Catherine Street West, Montreal, P. Q. 
Walworth International Co., 11 Broadway, New York, Foreign Representative 


..+ Distributors in Principal Cities of the World... 
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PROCESS SCREWS 
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THE FERRY CAP & SET SCREW CO 


PAN ES es wees « 
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Just look ina 
Ferry package 


As a Picture” 


And the good looksare notskin- 
deep. Quality goes clear thru. 
Accuracy, toughness, work- 
manship and dependability — 


all must conform to Ferry’s 
recognized high standards. 


JUDGE QUALITY 
FOR YOURSELF 


THE FERRY CAP 


AND SET SCREW CO. . 


Mail this Coupon to FERRY 


FERRY CAP & SET SCREW COMPANY 
2155 Scranton Road, Cleveland, Ohio 


7 Send me samples of Ferry 0 cap 
screws set screws ( acorn nuts 


CLEVELAND, OHIO 
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